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Boy of Today -- Man of Tomorrow! 


The most urgent need of the lumber industry is—what ? 
Greater consumption of its products, of course. But 
linked to that simple statement are a number of questions, 
satisfying answers to which are by no means so obvious. 
Yet they must be answered, adequately and with little de- 
lay, if the industry is to move forward in step with what 
we all hope may indeed prove the long-awaited march to- 





3ut how is this to be accomplished? That is the first, 
and perhaps the most pressing, of the questions that must 
be answered. The answer, or at least one answer, is that 
we must begin at the beginning—with the younger genera- 
tion. And if in so doing we can also influence the present 
adult generation in the same direction, so much the better. 
The AMERICAN LUMBERMAN believes that this is feasible, 





Miniature farm structures built to scale by 4-H Builders’ Clubs, shown at the Housing Show held in Salem, Ore., 
June 4-5. Further details will be tound on page 19 


ward sanity and stability in business affairs, both public 
and private. But even a general improvement in business, 
though accompanied by increased employment and broad- 
ened buying power, will mean less than it should to the 
lumber industry—in the far view—unless something is 
done to instill in the minds of the American people two 
fundamental things: First, the desire for better homes, 
barns and farm buildings of every sort; and, second, a 
truer appreciation of the merits of lumber, which have 
been permitted, largely through the exigencies of the de- 
pression period, to become somewhat obscured. In short, 
the pristine popularity of wood must be restored. 


and ventures to suggest to its readers in all branches of 
the industry a plan which the manager of this journal 
presented in person before the meeting of the trade pro- 
motion committee of the National Lumber Manufactur- 
ers’ Association held in Chicago last week, and which re- 
ceived some consideration, though of course no definite 
action at that time was possible or expected. In this con- 
nection, it may be added that the plan also has been dis- 
cussed individually with a number of representative lum- 
bermen, both manufacturers and retailers, who have ex- 
pressed decided interest and a desire to co-operate along 
the lines contemplated in the plan. [Turn to page 19] 
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when you need... 


Idaho White Pine, White Spruce, Ponderosa 
Pine, Douglas Fir, Western Hemlock, Red 
Cedar Siding and Shingles, it's decidedly to 
your interest to investigate and avail yourself 
of Winton's complete service for retail lum- 
ber dealers, millwork manufacturers and in- 
dustrial companies. 


You can order your needs, large or small from Winton 
and know that you'll always get honest, dependable 
values and prompt reliable service. We're anxious to prove it! 


















| WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho. PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba, Oregon — Somers Lumber Company, Somers, Montana. 
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Sustained Mumby Quality 


For Your Fall Needs... 


Dealers who are looking ahead to increased business this Fall are invited to 
take full advantage of the fine Mixed Car Assortment offered in Sustained Mumby 
Quality Products—Douglas Fir, West Coast Hemlock and Western Red Cedar Lum- 
ber and Shingles. 





Depend on Mumby to deliver you satisfaction. If you 
like, you can include in your Mixed Car, a selection of End- 
Matched Items. 


Just drop a line—or get in touch with our nearest rep- 
resentative—we'll appreciate an opportunity to work with 
you in preparing to get your full share of business this Fall. 


For information about Mumby stock or service 
write, phone, or wire our nearest representative: 


ILLINOIS Chicago Territory: Fraser COLORADO, WYOMING and UTAH— 
DeSale Lor. Co., 11 So. La Salle St Henshaw, Ellwanger -McCaddon, 1301 
Chicago; P. Paddock, Springfield; A. W Wazee St., Denver, Colo 
Pearsall, Peoria 

SOUTHERN ILLINOIS and St. Louis TEXAS: W. F. Nelson, Dallas; Guy M. 
Territory Hopkins Lumber Co., 7823 Chisolm, Amarillo, Northwest Texas and 


Greensfelder Rd., St. Louis, Mo Eastern New Mexico, 


NORTHWESTERN IOWA an! Sioux City NORTHERN INDIANA: Claude G. Wi- 
Territory Thos. Mould Lor. Co., Sioux rick Lbr. Co., 402 Hanselman Bldg., 
City. 

MICHIGAN Claude G. Wirick Lumber 


Kalamazoo, Mich. 





Co., 402 Hanselman Bldg., Kalamazoo; NEBRASKA: Prestegaard Lumber Co., 

Lioyd Milliken, 1191 Burlingame Ave Lincoln. 
ae ;, . IOWA, MISSOURI, KANSAS, OKLA- 

IINNESOTA: PP. H. Betzer, 300 Wilmac HOMA Gunter Lumber Co., Kansas 

Bldg., Minneapolis City, Mo MUMBY END-MATCHED STOCK 
N 4 LOTTA and N stern |} : Tela e . . Fy H idi s ii - 
ORTH DAKOTA and Northwestern Min-  WigcoNSIN: A. F. Krapfel, Madison; Available in Siding, Flooring, Ceiling, | 

sota ace, ae W. A. Schneider, Plankinton Bldg., 3 j --- 
SO. DAKOTA L. W. Armin, Sioux Milwaukee; Ben Nuzum Lumber Co., and ~ Common, Fir or Hemlock ° sae 

‘alls. Tomah Special Tite Grade --- 100% utilizetion 


MUMBY LUMBER & SHINGLE CO. 


LL 
BORDEAUX, WASH. BORDEAUX, WASH. MALONE, WASH. 
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Bringing Lumber Merchandising 
Up to Date 


O CHANGING conditions, devel- 
opments in manufacturing and dis- 
tribution, the modern trend of 

thought and action, demand a revision of 
merchandising methods? 

Is the lumber industry failing to keep 
pace with these modern trends and be- 
cause of this failure losing its markets 
to more aggressive and progressive com- 
petitors ? 

These are questions that engaged the 
thought of manufacturers and distribu- 
tors of lumber in a conference held in 
Chicago last week for the purpose of de- 
termining a plan of action looking to more 
vigorous and effective promotional effort. 

Many constructive suggestions were 
presented that it is hoped will crystallize 
later into an active program. The theme 
of the conference was better merchandis- 
ing and ‘the trend of thought was that 
the industry, in all its branches, must be 
up and doing. 

A representative manufacturer, who 
has given the subject careful study, en- 
gaged the particular interest of the con- 
ference when he advanced the thought 
that retail lumber and building material 
dealers should exercise greater control 
over the sale of homes or other buildings 
than has been the general custom in the 
past. There are two distinct methods 
among the dealers. In one case, the con- 
tractor is the dealer’s only contact with 
the home-owner. The contractor develops 
the prospect, makes the price and sells 
the job and is the purchaser of the mate- 
rial. In the other case, the dealer devel- 
ops the prospect, with the aid often of the 
contractor, makes a price on the com- 
pleted job and handles the entire transac- 
tion, sometimes with the owner direct, 
more often, perhaps, through the contrac- 
tor. But he does not sell the material 
piecemeal. This dealer has taken a tip 
from the automobile industry, which no 
longer sells the bare car, with all acces- 
sories priced and sold separately, but 
which sells the machine complete, fully 
equipped, for a certain price. 

The thought is that no longer should 
a prospective home-owner be compelled 
to get separate prices on his lumber, his 
cement, his brick, nails, paint, insulation 
etc., but the progressive dealer should he 
prepared to make a price on the home 
complete, or if it is a remodeling job, on 
the job complete. 

But the manufacturer mentioned would 
have the dealer go a step further in the 
way of modern merchandising and instead 
of saying to the prospect, “This remodel- 
ing job will cost $300 or $600,” or “This 
home complete will cost $6,000,” say to 
the prospect “You can get this remodel- 
ing job complete for $20 a month, or $40 
a month,” or “You can buy this home 


complete for $60 a month” or whatever 
the amount may be in order to pay out 
over the period of time agreed upon. 

People have become accustomed to buy- 
ing in that way. It is easy to dampen the 
ardor of a prospect by mentioning a price 
that apparently seems out of his reach, 
but if quoted in terms of so much a 
month, he generally will begin to figure 
whether or not his income will justify 
the payment named. 

Some dealers are handling prospects in 
that way and are finding it helpful in se- 
curing business. They are prepared to 
show a prospect how he can repair or re- 
model his home, add a sleeping porch, in- 
sulate the attic, or build a garage for so 
many dollars a month for a certain num- 
ber of months, and they find the sales 
resistance greatly lessened. 

This plan does not alienate the dealer 
and the contractor. In fact, it should de- 
velop closer co-operation between them— 
and enable the dealer to assure the pros- 
pect of a completely satisfactory job. 

The burden of developing and putting 
into practice this modern merchandising, 
however, should not rest entirely on the 
dealer. The manufacturer has an impor- 
tant part to play. First, of course, it is 
his obligation to provide material prop- 
erly manufactured and suited to the pur- 
pose for which used and to keep the dealer 
informed as to the qualities and uses of 
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the product and its availability. Then he 
should at least share in providing sale 
tools and aid in locating financing faci. 
ties. Some manufacturers, both of lumber 
and other building materials, are doing 
this and never has the dealer been more 
plentifully supplied with sales helps ang 
manufacturer co-operation than now, 

One leading lumber manufacturer who 
has taken the lead in this dealer co-opera- 
tion not only has made available to deal- 
ers booklets, leaflets, etc., illustrating just 
how remodeling jobs may be sold at a 
price of so much a month, but has gone 
still further and has supplied facilities for 
financing these jobs under provisions of 
the National Housing Act. The best 
indication that this co-operation is appre- 
ciated by the dealers is the fact that this 
one company’s records show this business 
having already developed to a volume of 
approximately a million dollars a month 
in remodeling and repairs. 

The lumber industry is facing many 
serious problems, but none are more im- 
portant than this of merchandising, be- 
ginning at the mill and running clear 
through to the ultimate user of the prod- 
uct. Headed by one of the most progres- 
sive men in the industry, the trade exten- 
sion committee of the National Lumber 
Manufacturers’ Association has set itself 
seriously to the task of enlarging and 
holding the markets for lumber. This is 
an activity that should engage the earnest 
co-operation of every branch of the in- 
dustry — manufacturer, wholesaler, com- 
mission man and retailer, every one of 
whom has a distinct and important place 
in the picture. 


A Word About Those Educators, 
The Salesmen 


HIS JOURNAL always feels good 
when our friends, the wholesale 
salesmen, are around. Their hard 

work and loyalty have become a proverb; 
and their knowledge of manufacturing 
and retailing have made them invaluable 
in creating the adjustments and the co- 
operation which have drawn divergent 
factors into a directed industry. Their 
personal contacts have created respect and 
understanding between these two great 
fields of our business; and their sugges- 
tions have saved many retailers from seri- 
ous errors and have started many others 
along new lines of profitable development. 
Probably their services were never 
more needed than now. The new era, by 
all the signs, is going to be an era of sales- 
manship; and the salesmanship as well as 
the era will be different. It will consist 
of more than adroit methods of inducing 
the customer to take what the seller has; 
for one essence of a new commercial era 
is new goods and new refinements, and 
collateral services to fit new needs. 
Manufacturers, we venture to say, 
never needed quite so much as now to lis- 


ten carefully to the accounts brought back 
by these travelers; the goods that are 
moving, the ideas that are working, the 
developments that are showing above the 
horizon, the requests for new patterns and 
new policies. By the same token, retail- 
ers never needed quite so much to know 
what manufacturers are offering, and of 
why and how these things fit the current 
pattern. They need, also, to hear accounts 
of retailing in other cities. It is the com- 
monest of all reports that retail business 
is “spotty.” Usually the salesman knows 
why one town is making more sales than 
another. It may be due to general condi- 
tions; but auite as often the answer lies 
in able merchandising. The salesman’s 
analysis is decidedly worth hearing. 

The top man in the yard has many 
things claiming his personal attention, for 
the old routines have been shaken loose. 
He certainly needs to be well informed 
about his sales and promotion policies. 
He must be up on several phases of 
finance, both his own and his customers. 
He needs to be wise in such things as the 

(Continued on Page 43) 
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Prefabricated Motohome at Wanamaker’s Visited 
By Thousands, Bought By Few 


HESE are two of a number of in- 

quiries received by the AMERICAN 

LuMBERMAN for information with 
reference to the prefabricated house so 
widely publicized as being sold by the 
Wanamaker stores. In fact, it was re 
ported that Wanamaker’s in New York 
was selling these houses at the rate of 
fifty a day. They were being publicized 
as the latest thing in modern prefabri- 
cated homes that could be bought at prices 
from $3,800 up, on easy monthly pay- 
ments, and that the person owning a lot 
could order one of these homes, it would 
be loaded on a motor truck, sent out to 
the site and erected within a short time. 

Because of this widespread interest and 
the evident intention of some of the 
manufacturers to endeavor to supply pre- 
fabricated homes built of materials other 
than lumber, the AMERICAN LUMBERMAN 
sent a member of 1ts editorial staff to New 
York City to make an investigation and 
get first-hand information with reference 
to this development. This visit to Wana- 
maker’s was made about the middle of 
June, and the AMERICAN LUMBERMAN 
representative had the opportunity of an 
interesting interview with a representa- 
tive of American Houses (Inc.), produc- 
ers of the Motohome on display in Wana- 
maker’s. 

First it was learned that Wanamaker’s 
is not selling these homes and that the 
report that this store was selling these 
houses at the rate of fifty a day had no 
foundation in fact. The home on display 
in the Wanamaker store in New York 
City was bought by Wanamaker’s, which 
furnished it completely and is using it as 
a publicity stunt to draw the people to 
the store and interest them in buying 
their house furnishings and other goods 
from Wanamaker’s. The fact that at the 
time of the AMERICAN LUMBERMAN rep- 
resentative’s visit more than 200,000 
people had inspected this home would in- 
dicate that this was a good business move 
on the part of Wanamaker’s and also was 
striking evidence that the people are in- 
terested in homes. 

American Houses (Inc.) produced 25 
of these homes in May and hoped to pro- 
duce perhaps 40 in June. Although there 
was a tremendous lot of publicity about a 
$3,800 home being sold on easy monthly 
payments, the fact is that the company 
has not been able to produce a home at 
this price. The house on display at Wana- 
maker’s is priced at $5,900 without a 
garage and $6,400 with a garage. It is 
realized by the manufacturers that this 
Price is too high and before any real 
progress in marketing this home can be 
made, the price will have to be brought 





“Can you give us any definite 
information as to the progress that 
has been made in selling the pre- 
fabricated houses manufactured by 
American Houses (Inc.), about 
which there has been so much 
publicity in magazines and news- 
papers?” 





“We understand the Wanamaker 
stores in the East are making a big 
play with their prefabricated 
homes and are really selling a tre- 
mendous volume. We are greatly 
interested and would like to have 
any information that you may have 
available as to just what is being 
done along this line.” 





down. This will have to be done through 
mass production and this production 
in large quantities can be done only 
when there is mass selling of the houses. 
The Motohome is being sold by the 
manufacturer, American Houses (Inc.). 
The company does not sell these houses 
on monthly payments but sells for cash 
only. These houses have been approved 
for insurance by the FHA, and prospec- 
tive buyers are told how they can finance 
their home through the FHA plan; but 
so far none has been financed in that 
way. The houses that have been sold 
have been bought by individuals who had 
the cash with which to pay for them. 
There is tremendous interest, as indi- 
cated by the large number who have 
visited this Wanamaker home and others 
that have been on display. Strawbridge 
& Clothier, operating a big department 
store in Philadelphia, have purchased one 
of the houses and have it on display in the 
store just as Wanamaker’s has in New 
York. In both cases the department store 
furnishes the house, advertises it, and 
representatives of American Houses 
(Inc.) have the opportunity of interview- 
ing visitors to the house and following up 
the prospects. The representative of the 
company interviewed by the AMERICAN 
LUMBERMAN said that up to that time he 
personally had sold three of these houses 
at Wanamaker’s. While thousands of 
people have visited these houses at Wana- 
maker’s and elsewhere, only a compara- 
tively small number seen to be sold on 
the idea of buying that kind of house, 
and the manufacturers realize that they 
have a difficult job before them in over- 
coming prejudices against this radical de- 


parture from the type of home to which 
people have been accustomed. 

It is not the intention of the company, 
at least for some time, to try to sell these 
houses through dealers. The company 
will do the selling and the erecting. Offi- 
cials of the company realize that they 
will have to overcome the objections of 
contractors, local builders and local me- 
chanics, for the fact is that the building 
can be erected only by experts trained 
for that purpose. Nor will it be possible 
to load one of these houses on a truck 
and send it out to a site and begin putting 
it up. The weight is such that no one 
truck could possibly handle it. 

The company so far has declined to 
sell any of the houses to speculative build- 
ers, but is catering to the individual home 
owner; and so far the houses sold have 
been mostly in the higher price range 
rather than the $6,000 house that is on 
display. 

The company’s representative at Wana- 
maker’s expressed the opinion that the 
plan of letting department stores buy and 
display the houses will be abandoned, and 
that houses for display will be built out- 
side where they can be properly land- 
scaped and shown to best advantage. 

While the reams of publicity that have 
been given this house and the extravagant 
claims made for it are not justified by 
the actual facts or the actual results, the 
fact remains that the public is tremen- 
dously interested and that the people be- 
hind this project seem determined to put 
it over in a big way. While instead of 
fifty a day being sold, as reported, the en- 
tire capacity of the company to produce 
is less than fifty a month and the public 
is not falling over itself to buy these 
homes, it would be a mistake for the lum- 
ber industry to dismiss the matter as to- 
tally unimportant. The prefabricated 
house is going to be a factor that will have 
to be reckoned with, and the lumber in- 
dustry for its own protection should be 
making a real effort to develop a pre- 
fabricated house of wood that can meet 
and overcome the competition of this 
Motohome and other prefabricated houses 
of metal, that are being developed. 

The big feature of this Motohome is 
the Moto unit, comprising all the plumb- 
ing, heating, air conditioning, all electrical 
and mecharical devices for the entire 
house, complete in a large metal cabinet 
around which is built the house, one side 
of the cabinet becoming the kitchen, the 
other the bath. It is understood $3,000,000 
was spent in research and experimenta- 
tion in developing this Moto unit, and it 
has not yet been possible for this unit to 
be produced in mass quantities. 
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The Conklin-Reuling Co., Pekin, Ill., has insulated the interior of its office 
and at the same time improved the appearance 


A recent ramble through central Illinois and a portion of 
eastern Iowa to chin a bit with lumber dealers was cheering to 
a representative of the AMERICAN LUMBERMAN, for he found 
one condition to be general—business is appreciably ahead of 
last year and building prospects for this fall are gonsidered good. 
As a whole the retailers are smiling, and anticipating a con- 
tinued climb in business. It was also encouraging to learn that 
many dealers are buying new yard and office equipment, and 
adding lines of products allied with the lumber industry which 
they did not handle before. 

It is good to see the genuine friendliness which exists be- 
tween the lumber dealers of Bloomington, Ill. They work to- 
gether for the good of all. W. P. Prenzler, manager-secretary 
Corn Belt Lumber Co., which sells a complete line of building 
supplies, reported that the firm was selling considerable screen 
material this summer to people who had gotten along with poor 
protection until times were better. This fact appeared gen- 
eral, as other dealers along the route made similar reports. The 
company has just purchased a new Reo truck and transferred 
to its chassis a steel bed which has already served fifteen years. 
Miss Esther Sieg has been added to the office staff as a book- 
keeper and stenographer. 

Remodeled Mortuary Gives Business 


The Harwood Lumber & Fuel Co. has its summer business 
bolstered by furnishing materials to the John A. Beck funeral 
home project. A modern mortuary is being remodeled from 
the old home of Paul Beich, candy manufacturer, and approxi- 
mately four carloads of lumber will be supplied by the Har- 
wood yard. Mr. Beck is moving his funeral home off the con- 
gested main thoroughfare of Bloomington, and expects to have 
the new place open this fall. 

Parker Brothers are supplying all the building material for 
two new homes, and doing a good business in repairing houses. 
Some work is being done on the Bloomington public schools 
during the vacation months, the materials being bought from the 
various local dealers. The Parker yard has recently secured a 
new Ford V-8 truck to use in delivering lumber and coal. 

The AMERICAN LUMBERMAN was sorry to learn at the West 
Side Coal & Lumber Co. that L. S. Brooks, one of the proprie- 





Part of the four carloads of lumber being supplied by the Harwood Lumber 
& Fuel Co., Bloomington, Ill., for a modern mortuary 
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Midwest Dealers 


Offices and Yards Dolled Up 


in Many Illinois, lowa Cities 


tors, has been sick for the past seven months. C. H. Baumgart, 
manager, reported that the firm’s fleet of five trucks was being 
kept much busier than a year ago. Building materials for 
three new farm houses being erected and two barns, have been 
supplied by this well stocked company. Mr. Baumgart said that 
the Bloomington dealers have a system of rotating annually 
the purchasing of carload lots of insulating and nails so that 
everyone gets them at a low cost each year without having to 
buy a carload each. A lot of business was created last spring 
by the building show sponsored by the FHA committee of 
Bloomington and its suburb, Normal. Three floors of an 
empty department store in the city were secured, with two 
levels used for displays and the other for lectures by FHA 
authorities and builders. Each Bloomington dealer had a dif- 
ferent display and hundreds of interested persons visited them 
for ideas on renovation and building. Mr. Baumgart said that 
his company was having a good business in fitting garages with 
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The attractive office and a portion of the yards of the West Side Coal & 
Lumber Co., Bloomington, Ill., is shown here 


convenient overhead doors. Parke Enlow, a retailing neighbor 
of West Side, was out of the office when the rambler stopped. 


Lumber Yard Office Improved 


Leaving Bloomington, the next stop was in Pekin, where calls 
were made at the Conklin-Reuling, Philip Reinhard & Son, and 
Velde Lumber companies. Several houses are rising on the 
town’s horizon, and the various yards are supplying the ma- 
terials. The Conklin-Reuling office is setting a good example 
to prospective customers by doing some “prettying-up” itself. 
Nu-Wood in various widths has been put on the walls, and 
beveled tile of the same material on the ceiling. In addition to 
being an improvement in looks, the Nu-Wood acts as insula- 
tion. New oak flooring was ready to be laid, and later the 
office furniture is to undergo modernization. We found E. P. 
Reinhard, manager and part owner of Philip Reinhard & Son, 
manufacturer of interior woodwork, wielding a hammer him- 
self in one of the firm’s sheds. He was engaged in making a 
window frame at the time, and stated between strokes that the 
concern was furnishing lumber for about ten new houses at 
present. Individuals connected with the firm are financing 
some of the residences, he said. Materials for two houses are 
being sold by the Velde Lumber Co., which reported business 
as above last summer’s. A fine stock of lumber was in the 
yard’s racks. 

Henry Pegram, manager J. L. Andrews Lumber, Canton, 
said that the company was doing a good business in selling 
stained shingles to be put on over old house siding. Other gent- 
eral improving of houses was providing further sales of sup- 
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Enjoy Better Year 


Brisk Fall Trade Anticipated If 
Frost Allows Corn to Mature 


plies. D. J. Sutton, of Sutton & Moore, in business for thirty 
years, reported that one of his firm’s big orders now is supply- 
ing material for a rural school to replace one that burned down. 
A gratifying business in remodeling dwellings has also been 
done by the yard, which is able to furnish all building supplies. 


Expects Pickup This Fall 


The batting average for seeing lumber retailers fell pretty 
low in Macomb, an old little city with hospitable homes and 
sweeping lawns. We found only one dealer, out of the three 
at Macomb, who wasn’t out of town. I. M. Means, manager R. 
G. Mackemer Lumber Co., stated that he believed a lot of con- 
struction was in sight for the near future and would get under 
way as soon as the ice was broken. He looks for a decided 
pickup in the autumn months. At present the company is 
keeping busy with putting up farm buildings, and repairing 
residences which owners had been forced to neglect during 





The attractive new aluminum finished exterior just put on the Kewanee 
Lumber & Supply Co. building at Kewanee, Ill., is pleasing to the eye 


slim years. We called around to see Charles Hanan, but 
learned from his wife that he was away for a few days. Mrs. 
Leslie Foulke, whose husband is connected with the Charles O. 
Foulke Lumber Co., told us over her back yard fence that her 
husband was in St. Louis for two weeks. Since it was a little 
too long to stay and see him, we bade Macomb goodbye and 
started for Keokuk, Iowa. 

The rambler asked a one-armed attendant at a gas station, 

where he stopped to have some water put in his automobile 
battery, how large a town Keokuk was. “Oh, it’s a good sized 
city,” he replied ; “it has traffic lights.” 
; C. D. Streeter, president Streeter Lumber Co., Keokuk, was 
feeling top-notch the next morning although he hadn’t eaten 
breakfast yet when we got to his office. He was kind enough, 
however, to postpone that interesting act for an hour to give 
this news-gatherer a barrel of data. Mr. Streeter and H. L. 
Beach, vice president, bought out the Carter Lumber Co. in 
1905, and have been companions in business ever since. They 
still seem congenial, too! 


Sells Transient Camp Material 


The Streeter yard has enjoyed a busy spring and summer in 
supplying ten carloads of building materials for a State transient 
camp six miles from the city. Eight structures already have 
been built at the site and two or three more are to be erected. 
The camp is not for hoboes or other permanent indigents, but 
is a place for temporary unfortunates to live while getting new 
confidence in life. As many as 180 men have stayed at the 
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The Philip Reinhard & Son plant was noisy with the strokes of hammers 
when the rambler stopped 


camp at once, with the population including all types from 
doctors and other professional persons, through the trades, and 
down to laborers. The camp is considered a real rejuvenator, 
and the men have not taken advantage of the aid, but have left 
as soon as work could be found. In addition to the camp busi- 
ness, the Streeter Lumber Co. has furnished a lot of material 
for improvement work done by owners with loans secured under 
Title I of the National Housing Act. It was reported that the 
firm has six good prospects for houses which would be con- 
structed with money obtained by Title II loans. Mr. Beach has 
fixed up his own comfortable home during the summer months, 
as will be described in a separate story. The town store of the 
company on the main street of Keokuk, where a host of good 
ideas have incubated, also is treated in another article. 

The town of Keokuk, which is held in a crook of the Missis- 
sippi river, has little lumber business from farmers, it was 
reported at the Taber Lumber Co. Due to the river, the deal- 
ers have only two sides from which to draw trade and that dis- 
trict has been hard hit the past couple years by drouth and 
other weather adversities. Speaking along this line, also, Walter 
J. Wieseman, with the Independent Lumber Co., said that he 
thought the town’s lumber yards would receive some business 
from the rural sections late in autumn, if the frost held off long 
enough to let the corn mature. The corn crop has been greatly 
retarded, it was stated by Mr. Wieseman, by the overflowing of 
the Des Moines river three times this season. The Taber yard 
has sold 80,000 face brick to be used on a new school which 
is being completed. The building and its furnishings will cost 
$100,000, it was reported. 

The scenic drive up along the Mississippi river from Keokuk 
to Fort Madison was most enjoyable on that warm morning. It 
was a surprise, however, not to see any traffic on the river dur- 
ing the entire twelve-mile route. Along this highway, as on 
many others in Illinois and lowa, the rambler was delighted 
with the beautiful sight of blooming hollyhocks along the 
guard fences. One could look ahead for miles and view the 
flanking rows of vari-colored -blossoms on slender green spikes. 
It would seem like a good idea for every State to adopt. 


Basements and Attics Utilized 


Many homes in Fort Madison have had recreation rooms 
built in their basements, and waste attic space converted into 
usable living quarters, by the use of knotty pine or Celotex 
studio board, it was learned at the Hawkeye Lumber Co. Equip- 
ment for fireplaces has also had a good turnover, the firm stated. 
Lots of insulation has been sold recently, and building materials 





A portion of the Warfield Lumber & Coal Co. yard in Monmouth, Ill., is 


seen here. It is one of five Warfield concerns 
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for two houses supplied. The Atlee Corporation is busy with 
small repair jobs, and in supplying all of the building materials 
going into three houses. 

Farther on up the Mississippi, at Burlington, it was found 
that the dealers were hard hit by the depression, since the towns- 
people depend largely upon factories for their livings. Better 
times are foreseen. The Rand Lumber Co., which combined 
with the Burlington Lumber Co. in May, 1934, is looking for- 
ward to a bright future. After the Burlington has been liqui- 
dated the Rand yard will have the entire business, it was stated. 
W. F. Gilman, secretary-manager, was out of the office, but 
Walter Woellhaf, retail yard manager, and Miss Mabel Blake, 
assistant secretary-treasurer, gave a good report of the com- 
pany’s activities. This yard handles one of the most complete 
lines of affiliated building needs and farm requirements that one 
could find any place. Located on a shady street, its huge yard 
is fronted by a neat office that invites business. Insulating is 
seen as a sure bet, and the firm has Insulite, Balsam-Wool, Am- 
rock fill, Nu-Wood and Celotex stocked. Full lines of wire 
fencing, hardware, and paints are also on hand. The Rand 
yard will soon furnish all of the building materjals for two new 
homes. A new Dodge truck was purchased recently. The hot 
summer in 1934 has aided the insulation sales for the Ellis Lum- 
ber Co., it was discovered in that office. The managers at the 
Gilbert-Hedge Lumber Co. were busy when we called, which 
was good for them but didn’t produce any news. 


Monmouth's Business Is Brisk 


Recrossing the nation’s largest river, the town of Monmouth 
was reached where business was declared good. At the McCul- 
lough Lumber & Coal Co.’s yard Robert Bussell said that the 
sales in June were over double those of same month last year. 
He further said that all of the local carpenters, contractors, 
painters and other tradesmen were busy, and persons wanting 
work done often had to wait three or four weeks. The com- 
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pany is doing a good business in siding houses with Johns-Map. 
ville sidewall asbestos shingles which measure 1134 x 24 inches, 
A separate story of this, with pictures, will appear soon. 

The Warfield Lumber & Coal Co., in Monmouth, has fou; 
branches in the district. They are located at Kirkwood, Ber. 
wick, Cameron and Gerlaw. Anything that goes into construc. 
tion can be gotten at this yard, it was said. Fencing is a big 
item, and during the past spring three carloads were disposed 
of by the chain of yards. A heavy fall trade is foreseen. 

The Diffenbaugh Lumber & Coal Co. has its racks well 
stocked with lumber, and carries a full supply of buildery 
needs. Business was reported as ahead of last year, and greater 
things anticipated. 


Specially Built Truck Useful 


Luck in angling news from lumber yards in Galesburg was 
very bad. Both H. L. Hansen, of the company bearing his 
name, and the manager of the Hinchliff Lumber & Fuel Co, 
were away. Asa result we went to Kewanee, where three good 
yards were found to be picking up. Clarence Faull, manager 
Mackemer & Means Lumber Co., proudly displayed a new 
Chevrolet truck just secured. A specially made steel body was 
constructed by the Kewanee Manufacturing Co. It measures 
ten feet long, with a two-foot end-gate. The sides can be re. 
moved when shingles and cement are hauled, to allow more 
room. An automatic hoist is a feature of the outfit. 

The sale of considerable roofing was reported at the Kewanee 
Lumber & Supply Co. Materials for three new houses are 
going from the yard. The office building has a new exterior 
front with an aluminum finish that is a “shining example” for 
anyone contemplating improvements. 

The Johnson Lumber Co. has just taken on a full line of 
paints for the first time. A good sale of the goods has been 
experienced. The yard has sold a lot of material for repairs 
and remodeling, it was learned. 





Modernizing Increases Sales Efficiency 


Not long ago a traveling staff representative 
of the AMERICAN LUMBERMAN stopped to look 
over the modernized yard of the O & N Lumber 
Co., at Marshfield, Wis., which before its pur- 
chase by the above company, a few months 
ago, was the Dairy Belt Lumber Co. 

George W. LaPointe, Jr., general manager 
of the O & N Lumber Co., which has head- 
quarters at Menomonie and operates a number 
of yards in northern Wisconsin, is well known 
as an advocate of modern merchandising meth- 
ods, including the attractive display of wares. 

So one of the first things the O & N com- 
pany did after acquiring this new wnit was 
to remodel the office and display room. The 





At left—general view of attractive office and display room of the O & N 
Lumber Co. at Marshfield, Wis. 


room, which is long and narrow, has been 
made into a very attractive and convenient store, 
as shown by one of the photographs appearing 
on this page. The entrance of course is at the 
front and the offices were placed at the back 
so that the customer has to walk the entire 
length of the room, which has merchandise 
displayed on both sides. Thus he can not help 
observing the goods, and many sales have re- 
sulted from this arrangement. 

At the front and left of the room are two 
large display windows where seasonable goods 
are shown. These windows have no backs, 
therefore customers approaching the office have 
a clear view right into the store. On the left 


side enclosed cabinets are constructed for such 
items as builders’ hardware, paint brushes, nails 
etc. One of the accompanying photographs 
shows how the shelves have been enclosed with 
doors, upon which samples of the items kept 
inside are shown. Underneath are the nail 
bins. Along the right side of the room a 
complete stock of paints and enamels is at- 
tractively arranged. 

One of the photographs shows P. J. Oster, 
local manager, behind the counter. Mr. Oster 
is justly proud of his display room and office. 
He has been with the O & N company for 
many years, having at various times managed 
several other yards belonging to this concern. 





At right—a closeup view of the hardware and brush cabinet and nail bins 
in the same O & N store 
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These are examples of the beautifully constructed miniature homes and farm buildings, accurately built to scale, that were proudly exhibited (principally 
by means of photographs) by the 4-H Builders’ Clubs at convention of the Western Retail Lumbermen's Association held in Tacoma last February 


Boy of Today--Man of Tomorrow! 


(Continued from front page) 

The essence of the proposed plan is to hook 
up the boy-power of the nation to the problem 
of familiarizing the coming generation with the 
wonderful qualities of wood—qualities possessed 
by no other material, while at the same time im- 
parting practical instruction and experience in 
actual construction, plan-reading and the han- 
dling of tools. And while doing this we shall, 
as has been hinted, reach the adult generation 
over the shoulders of the boys, for what parent 
is not interested in what his son, or his neigh- 
bor’s son, is doing? 

While we spoke of hooking up the “boy- 
power” of the nation, for the purposes of the 
present discussion this term should be delimited 
to the ““farm-boy power,” as the plan suggested 
contemplates the construction of miniature build- 
ings—houses and barns of all types, stock sheds, 
granaries, cribs etc.—not “models,” but built 
accurately to scale, under competent supervision, 
as officially recognized projects for the thou- 
sands of 4-H (Health, Heart, Hands, Home) 
clubs now successfully functioning in rural 
communities throughout the land, under ap- 
proval of the Department of Agriculture, and 
with the co-operation of State Agricultural col- 
leges, farm bureaus, county agents, and other 
tural leaders. 

Or it might be found more feasible to paral- 

lel or supplement these existing clubs with new 
organizations styled “Boys’ Building” or “Junior 
Construction” clubs, having for their primary 
purpose the execution of miniature-scale build- 
ings, under supervision and direction, for the 
expression of the creative instinct inherent in 
normal boys, and the acquiring of a certain 
elementary skill in the use of tools which will 
tend to lead the boy on, in his adult life, to 
building the full-sized structures needed for 
urban or rural life. 
_ Indeed, a dozen such clubs have already been 
formed in Oregon and have successfully exe- 
cuted a number of “miniature building” proj- 
ects. These organizations, styled 4-H Builders’ 
Clubs, are the direct result of the genuine inter- 
ést in boys, and the untiring zeal, of O. G. 
Houghson, fieldman of the Oregon State Build- 
ing Congress, Portland, which has the admirable 
slogan, “More and Better Building.” And it is 
due this indefatigable worker in behalf of boy- 
building, as well as of actual construction, to 
acknowledge that the primary inspiration for 
the plan here sketched, in necessarily somewhat 
hazy outline, came from the intensely interest- 
ing letters which he has written the AMERICAN 
-UMBERMAN over a period of months, telling 
%t the inception and progress of his work 
among the farm boys of his State. 


It is hardly necessary to point out the char- 
acter-building influence of such youth organiza- 
tions as the 4-H clubs, or of Boys’ Building 
Clubs formed and conducted along such lines 
as the composite wisdom of the industry might 
suggest. This is no attempt to exploit, but 
rather to benefit and help, the boyhood of the 
nation. If in so doing the lumber industry shall 
indirectly benefit, who will say that any Amer- 





SEE PHOTOGRAPH ON 
FRONT PAGE 


One of the highlights of the Housing Show held 
in the lobby of the Salem Hotel, Salem, Ore., on 
June 4-5, sponsored by the J. W. Copeland retail 
lumber yard, was the construction exhibit prepared 
by four 4-H Clubs of that vicinity. This display is 
pictured on front page. 


Each of the 4-H organizations contributed one 
building to the farm yard layout. A scale of one 
inch per foot was used. First in the unit was the 
dairy barn, which measured three by six feet, con- 
structed by the Haysville 4-H Boy Builders Club. 
It was complete in every outside and interior detail, 
even to the inclusion of tiny stanchions. At one 
corner of the barn is a silo built by a manual arts 
class of club members of the Hillsboro Union High 
School. Next in the group of structures was a 
modern hog house shown by the Turner Club. The 
last building in the group is the miniature poultry 
house offered by the Salem 4-H Builders Club. All 
of the buildings except the silo bore placards list- 
ing the members of the clubs. The two houses 
shown in the foreground of the picture were the 
works of individual high school students in Tacoma. 





ican lad is the worse for an elementary knowl- 
edge of woods, of craftsmanship and the use of 
common tools, of the reading of plans, or of 
some of the other fascinating details of actual 
construction, even though executed in minia- 
ture? 

In promoting this plan lumber manufacturers 
and retailers should each assume specific duties, 
to be determined and formulated either by exist- 
ing executive agencies of the various organiza- 
tions ; as, for example, boards of directors, trade 
promotion committees etc.; or, if deemed more 
feasible, by new committees or bureaus created 
for that particular purpose. 

The AMERICAN LUMBERMAN Offers the sug- 


gestion that the manufacturers’ associations 
might furnish the plans from which the minia- 
ture houses, barns, and farm buildings of other 
sorts would be built. Actual distribution of the 
plans, to the leaders of the Boys’ Builders’ 
Clubs, might well be made through the various 
State retailers’ associations, whose members 
naturally would be the connecting link, or point 
of contact, with the boys’ groups in the many 
communities throughout the country in which, 
it is hoped, the plan may be adopted. The State 
secretary and field men would maintain a gen- 
eral oversight, and in their travels over their 
territories or districts, would make a special 
point of visiting these clubs and encouraging 
the work. 

A very practical way in which the retailers— 
both through their organizations and individu- 
ally—might greatly aid this movement, would 
be by absorbing the output of finished miniature 
buildings. Already this is beginning to be some- 
thing of a problem in Oregon, where activities 
in this field have already been developed in a 
dozen or more communities. Naturally, the 
boys would like to feel that they are working 
to a definite end—producing something useful 
and desirable. While there of course can be 
no thought of putting the movement on a com- 
mercial basis, it would help greatly to encour- 
age the boys if dealers would purchase the 
miniature buildings, or some of them. They 
should serve admirably (as the photographs on 
this and the front page prove) for window dis- 
plays, and other advertising and promotion pur- 
poses. Even if a club should sell only an occa- 
sional building it would furnish a définite in- 
centive and help to maintain morale. 


Other important factors, such as the great 
possibilities of further developing interest 
through the offering of moderate prizes; or 
other rewards, such as educational trips—per- 
haps to lumber mills or other woodworking 
plants, including retail yards; of advertising and 
other trade promotion opportunities growing out 
of this movement, must be reserved for later 
discussion. 

The AMERICAN LUMBERMAN invites comment 
and suggestions for effecting some sort of hook 
up by the lumber industry with the coming gen- 
eration, in the interest of character-building, 
interest in construction, the development of 
manual skill and a proper appreciation of 
Nature’s great gift—the forests and their prod- 
ucts. If the plan here suggested is not the most 
practicable one, let’s hear of something better. 
If the plan outlined seems to offer the best means 
at hand, how can it best be put in operation; 
and especially, how can the various branches 
and units of the industry co-operate most effec- 
tively to that end? 
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Our first call 
Penn., was at 
Sprunks Bros., where we met 
Loren C. Brink. Mr. Brink is 
one of the active dealers of the 
city, both in operating the yard 
and in helping with the co-op- 
erative inter-yard projects 
which are equally important in 
the welfare of the industry in 
Scranton. For many years the 
local dealers have operated the 
Lackawanna Lumbermen’s As- 
sociation, which, as we under- 
stand it, includes dealers of the 
county and perhaps of some 
adjoining counties. Andrew P. J. 
Best is secretary of this associa- 
tion and of the Allied Builders 
Supply Credit Bureau. The 
long experience in this associa- 
tion work made it possible for 
Scranton dealers to operate ef- 
fectively under the Code and, 
what is more important at the 
moment, to bridge the gap when 
the Codes were dropped. 

“During the Code days,” Mr. 
Brink said, “we didn’t start 
working on complaints by re- 
ferring them to distant officials. 
We called the people in and 
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said, ‘This is what we’ve heard. 
Now what’s your side of the 
story?’ Frequently we found, by 
following this method, that the 
charges were based upon rumor 
and proved to be groundless. 
Sometimes we discovered that 





Edson S. Peck, 
Peck Lumber Co., 


Scranton, Penn. 








the dealer, by careful merchan- 
dising methods, such as alter- 
ing plans to make the building 
better suited to the intended 
use, had gotten full Code prices 
and perhaps a little more. 
Where violations had occurred, 
we tried first of all to get the 
thing straightened out, not by 
pressure of authority but by 
showing the reasonableness of 
the official rules and the desira- 
bility of working in harmony. 
By appealing to reasonableness 
and fair play it is often possible 
to gain a man’s co-operation; 
and that’s always better than 
bringing him in under pressure. 
If you begin relying on power, 
you have to keep it up; and that 
often sets a man to seeing how 
he can evade rules. 

“We've gotten along pretty 
well in the situation created by 
the Supreme Court decision, 
chiefly because we’ve had this 
long experience with local as- 
sociation work, founded on rea- 
sonableness. For instance, we 
have a tentative price list to 
serve as a basis or guide. No 
one, of course, has to follow it. 
But in our local association we’ve 
never talked much about prices 
as prices. We discuss reason- 
able percentages of profit in 


relation to turnover. It’s been 
my experience that dealers don’t 
have to talk about prices if 
preliminary foundations of 
sound business principles are 
well laid.” 


FEDERAL HOUSING 
HEADQUARTERS 


Mr. Brink told us about the 
Federal Housing Headquarters; 
something we believe has 
already been described in the 
AMERICAN LUMBERMAN. This 
was started by the lumbermen 
but was afterwards expanded to 
include all dealers in building 
materials and also contractors. 
A local bank gave free of rent 
the use of a down-town store 
room. Dealers contract for dis- 
play space but do no selling at 
the Headquarters. The project 
is in charge of Joseph J. Coyle, 
who has a full knowledge of 
the FHA and of the local limi- 
tations. He helps prospects to 
work out their plans and to get 
their loans. Contractors who 
register at the Headquarters are 
assigned, three at a time, to bid 
on jobs, unless the customer has 
his own contractor; and the 
winning contractor then goes 
to the bottom of the list while 
the other two remain at the top. 

This summer a little old house 
has been moved to the court 
house square and is being re- 
modeled under direction of com- 
mitteegs representing lumber- 
men, heating and electrical con- 
tractors and the like. The job 
will be continued all summer, 
and in the fall the completed 
house will be moved to its per- 
manent location. 

Mr. Brink stated that the 
credit bureau was a highly valu- 
able adjunct to local business. 
He showed us a couple of sheets 
issued by the bureau; one giv- 
ing in exact figures the effect 
of cut prices on net profits, and 
the other telling when the 
dealer would do well to call up 
the bureau for specific informa- 
tion. Such calls are indicated, 
for example, if a customer or 
contractor asking for credit the 
first time says he has no credit 
accounts with other’ dealers, 
that he has accounts with all of 
them, that he has no bank ac- 
count, or that he is in a tre- 





Progress on the job of remodeling a 
house moved to court house lawn for 
publicity purposes. 


mendous hurry and must haye 
material right now. He may be 
all right; but there are reasons, 
fully explained on the sheet, to 
suspect that he isn’t a good risk. 
A call to the bureau will indi. 
cate whether or not he is. 

Alfred P. Hagen, of the Hagen 
Lumber Co., is active in the 
local Federal Building & Loan 
Association and has had much 
to do with the FHA. The 
banks, he says, are more will. 
ing to co-operate than the pub. 
lic is to borrow. 


THE PUBLIC'S SHIFTING 
IDEAS OF VALUES 


“We are making loans at the 
Federal association office,” Mr. 
Hagen said, “on houses on 
which the tax has not been paid 
for four years. That might be 
a measure of personal financial 
distress, but I’m afraid in a good 
many cases there are other ex- 
planations. For example, cars 
are being bought more readily 
than are needed house repairs. 
This in general is something 
that disturbs me more than the 
depression does; for it indicates 
that an unfortunate shift of 
values has taken place in the 
public mind. I think this is 
very serious. Although _ this 
plant is a big retailing yard, 
the company has from early 
times been a contracting com- 
pany, too. When I was small, 
my father often sold houses to 
customers with no down payj- 
ment or a small one and on 4 
simple contract. They were al: 
most always paid out. Some 
years ago when I was admit 
istrator of my father’s estate I 
sold 42 pieces of property in 
the same way; and not one 
came back. We couldn’t do that 
now, and it’s a serious situation 
not only for the building in 
dustries but also for the eco 
nomic welfare of the public.” 

This is a big plant, thoroughly 
equipped for every kind of 
lumber and construction busi- 
ness, and Mr. Hagen is one of 
the widely known lumbermet 
in this section of the country. 

At the office of Washburn-Wil- 
liams & Co. we got mixed up 
on daylight-saving time and al 
rived just after twelve instead 
of just after one. But we were 
fortunate enough to meet R. J. 
Kimble and George Hofford. 
Mr. Kimble, who described him 
self as an old lumberjack and 
who evidently knows” every 
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AMERICAN LUMBERMAN 


In Hard-Coal Area of Pennsylvania 


Capitalizing the FHA -- Persuasion and Reason in 
Maintaining Joint Policies -- Wistful Thoughts About 
the Old-Time Contractor -- A Cash Yard in Action 


phase of the lumber business 
from the stump to the varnish, 
told us genially of his experi- 
ences in the woods and the plan- 
ing mill. 

WHEN IS A CONTRACTOR 
SOMETHING ELSE? 


“The present-day so called 
contractor,” Mr. Kimble said, as 
he drank a pot of coffee and 
surrounded a flock of sand- 
wiches, “stands around with a 
hammer in one hand and a nail 
in the other. He scratches his 
left ear and decides he needs 
four 2 by 4, 10’s; so he calls 
up the office and asks if they’re 
loaded and why the this-and- 
that they’re not out at the job. 
This company used to special- 
ize in show cases and the like, 


Unloading a car of Idaho pine for the 
Chapin Lumber Co., Scranton. 








and it still makes them when 
they’re wanted. But there isn’t 
80 much fine woodwork being 
bought, and so we have to go 
along with these little orders. 
If we refuse to fuss along with 
the little stuff, any other yard 
will do it. There used to be a 
time when any clerk who could 
talk English and write with a 
lead pencil could sell lumber; 
but that was when contractors 


and other buyers knew what 
they wanted and why. They 
knew when they began a job 
just what lumber would be 


heeded, and they ordered it out 
in full loads. Now these buyers 
come in, even some contractors, 
With a vague idea about the 
Size of the building; and the 
Salesman has to scale the plans 
and take off the lumber Dill. 
Then the builder will order it 
out just as he starts up the lad- 
der and discovers that he hasn't 


got a board in his hand. Oh, 
sure; we get along with them. 
Everybody has to. But we've 
had to make some changes in 
the methods of taking care of 
contractor trade.” ; 

John J. Judge, of the Judge 
Lumber Co., said that the vol- 
ume of remodeling and repair 
work was large, and he gave 
considerable credit to the Fed- 
eral Housing Headquarters and 
the sample remodeling job. “I 
don’t wonder especially,” he 
said, “that a good many people 
are reluctant about borrowing 
money to fix up their houses. 
Working people, rightly or 
wrongly, worry about keeping 
their jobs. If they were more 
confident of employment they’d 
be more ready to take risks. Of 





course, some are ready to take 
those risks, and quite a few 
have the money in hand to do 
what they want in the way of 
renovation. We're thankful for 
them and that there are so 
many of them. This is a friendly, 
neighborly city. For several 
years past we’ve raised a com- 
munity chest each year. There 
are probably 150,000 people in 
Scranton, and each year in ten 
days we raise $600,000 on the 
average. I think that’s a record 
to be proud of, and it tells you 
something about the kind of 
people we have in Scranton.” 


A STOCK OF 
MINE TIMBERS 


J. R. Duenger, manager of the 
Chapin Lumber & Supply Co., 
showed us a rather surprising 
quantity of heavy timbers in the 
yard, and explained that much 
of it is used in mines. This, as 





rooms 


Office and display of the 
Chapin Lumber Co. at Scranton. 


of course you know, is a great 
hard-coal area. The main yard 
of this company is located at 
Kingston. The men were un- 
loading a car of Idaho white 
pine. This yard handles a con- 
siderable quantity of western 





Alfred P. Hagen, 
Hagen Lumber Co., 
Scranton, Penn. 





wood, and we noticed especially 
a big stock of Weyerhaeuser 
4-Square. In front of the mill 
was a new truck, having some 
special body work installed. 
This yard has a handsome office 
and sales room. 

J. Peter Cawley, manager of 
the Gibbons-Berry Co., located 
on North Main, stated that yard 
business was definitely picking 
up. He referred to the rather 
chronic difficulties of the hard- 
coal industry as a handicap to 
recovery, and he also mentioned 
the relatively high union wages, 
current in Scranton, as not 
helping any. But none the less 
our good old friends the two R’s, 
repairing and remodeling, are 
helping along. 

One of the great plants in 
the city is the Peck Lumber 
Manufacturing Co.; and here we 
were fortunate enough to meet 
Edson S. Peck, just before he 
drove away to visit some of the 
outlying yards of the company. 
Mr. Peck is treasurer of the J. 
J. Newman Lumber Co., of Hat- 
tiesburg, Miss., and his brother, 
Fenwick L. Peck, is president 
of that concern. Fenwick L. 
Peck is associated in the own- 
ership of the Peck Lumber Man- 
ufacturing Co., but is not active 
in its management. 
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The Peck plant covers many 
acres and is widely known for 
its millwork as well as in lum- 
ber retailing. The mill goes 
back to 1880, and at least one 
of the skilled mill workers has 
been an employee for 50 years. 
Mill and yard are _ splendidly 
equipped. Its field, of course, 
was’ specially designed mill- 
work; a line which at the pres- 
ent, as you know, can not be 
called active. 


“I think that things in gen- 
eral are distinctly better,” Mr. 
Peck said. “I know they are 
in the South, and salesmen com- 
ing here tell me they are sell- 
ing much more lumber this 
year. We naturally get discour- 
aged at times. I can’t approve 
the policies of the Federal Gov- 
ernment in all points, for it 
seems to me those policies run 
counter to practical experience. 
But I’m glad to see evidences of 
recovery and hope to see more.” 

This company operates two 
yards in nearby towns. 

Chas. W. De Witt, of the De 
Witt Lumber Co., was talking 
with a USG man when we 
called; and the latter told us 
that Red Top insulation wool is 
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moving nicely in this area, 
though it hadn’t gotten started 
much in Scranton. This, as no 
doubt you know, is a new prod- 
uct, made of microscopic 
threads of glass. It’s a tuck-in 
insulator, said to have made an 
excellent showing in the labora- 
tories. 

Mr. De Witt came right out 
in meeting and testified that 
the union scale of mechanics’ 


wages was soaping the rails 
under building recovery. The 
scale is high and stands. Many 


carpenters, for example, will 
contract to do a repair job at 
less than the hourly scale. But 
a new job, taking a gang of 
men, has to be figured by the 
scale; and that’s about as far 
as most jobs get. Mr. De 
Witt told of a new factory that 
refused to come to Scranton be- 
cause the plant was going to 
run too high in construction 
costs. The factory was built in 
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another State and is now hiring 
about 1,000 men. 

Whipple Bros. (Inc.), operate 
a yard in Scranton, one of a 
line of cash yards numbering 
perhaps ten or a dozen, with 
headquarters in Laceyville, Pa. 
Just before we called, George M. 
Christian had sold a job amount- 
ing to something more than 
$500; all to be delivered at once 
and completely paid for before 
a stick went out of the yard. 
He had sold four similar jobs in 
the last few weeks, two of them 
running to larger figures. 


CASH-YARD POLICIES 


“On house jobs we are con- 
tent to deliver as the stock is 
needed,” Mr. Christian said, 
“and we will make certain ar- 
rangements about getting paid. 
Our general policy is to be paid 
in full before the trim goes out; 
but sometimes loans don’t come 
through until the job is done, 


and we are willing, after we 
know the inside story and prove 
it, to make necessary arrange- 
ments. Occasionally we get 
hooked, as for instance, when 
the lending concern holds up 
the money or when a customer 
fails to get paid certain money 
he had every reason to expect. 
I had such an experience when 
a teacher’s pay was held up. I 
know. that our cash policy loses 
us some good jobs; but I’m well 
satisfied that the jobs we lose, 
good and bad, include the doubt- 
ful risks, and a few losses in 
the lot would more than balance 
the possible gains.” 

This company makes exten- 
sive use of price cards; not only 
on regular stock but on specials 
that are being pushed. The 
cards save the time of yard and 
office men. As a general thing 
in these days, sales run smaller 
than they used to; and if a 
little time can be saved by price 
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marking it becomes an impor. 
tant item in a day or a wee, 
The company makes extensiyg 
use of display posters on trucks 
and about the yard. 

The Hower & Stender yard jg 
a handsome and well-kept place 
that also makes effective use of 
sales displays in its office ang 
sales lobby. These run gener. 
ally to cabinet work, especially 
to Curtis kitchen cabinets, 
Some years ago a trial of dis. 
plays had immediate and strik. 
ing results; and since that time 
the company has spent much 
thought and has devoted much 
space to the showing of the spe. 
cial lines carried. Floyd Hower, 
son of the senior member of 
the firm, has taken the lead in 
this as in other changes of sales 
policy. 

The Robinson Lumber (Co, 
and the Nay-Aug Lumber (Co, 
also operate excellent yards in 
the city. 





Yard Modernization Is Good Investment 


Cui_press, Tex., July 29.—The AMERICAN 
LUMBERMAN has always argued that the lum- 
ber dealer ought to set the pace for modernizing 
in his community, by fixing up his own place 
of business—making it as convenient and at- 
tractive as possible. Therefore, when C. A. 


Blanton, manager of the William Cameron & 
Co. (Inc.) yard at this point, told the writer 





Glimpses of the new, attractive sales room of William Cameron & Co. (Inc.) at Childress, Tex. 
seen behind the counter. 


that he felt certain that the $2,500 recently 
spent by the company in modernizing the plant 
would prove a wonderful investment during the 
years to come, it was felt that photographs and 
a story would be of general interest. 

Mr. Blanton, like most other progressive 
dealers, recognizes that the modern lumber 
yard, stocked with a wide variety of materials 
and accessories, ought to be made attractive to 
women, inasmuch as they have the final say in 
matters relating to home modernization. 

“For years we have realized,” said Mr. Blan- 
ton, “that to pull a lady customer back through 
the wareroom, and make her duck her head to 
get under the deck, was not conducive to put- 
ting her in a frame of mind to buy high-class 
decorative materials, such as paint and wall- 
paper. Our remodeling has changed all this, and 
many other things on the inside of our 115-foot 
building.” 

Mr. Blanton proceeded to detail some of the 
more important improvements and changes that 


have been made, and the advantages resulting 
from same, as follows: 

“In the first place, we have made no changes 
on the outside of our store except rearrange- 
ment of doors and windows and some additions, 
the floor space remaining the same. The build- 
ing which we remodeled was a frame structure 
20 feet wide by 115 feet long. Novelty siding 


to the show case is an 8-foot counter, 24 inches 
wide, covered with maple flooring. The hard- 
ware shelves extend back 24 feet and the paint 
shelves 30 feet, of course against solid walls. 
Our ceilings are 11 feet high so we have 3 feet 
above the shelving. 

“Back of the manager’s office we built a beau- 
tiful wallpaper show room, 12x12, and directly 





was put on the outside and shiplap on the inside 
walls, and our old office had sheetrock applied 
over the shiplap, paneled and painted. We for- 
merly had a plate glass front with small set-in 
show windows, without backing and therefore 
useless for display purposes. These were torn 
out from either side of the front door and the 
room made square. The old transoms with 
cut-up glass were removed and translite used, 
in long pieces, making a very pleasing change 
in the front. 

“The modernizing changed everything on the 
inside of this 115-foot building. We took out 
the partitions and now have a store in the 
front that is 40 feet to the counter in front of 
the bookkeeper’s department. Extending back 
from the front of the store on both sides is 
shelving on one side for hardware and sundries, 
and a few items of paint. The other side is 
used wholly for paint. On the hardware side 
is one glass show case 8 feet long in which 
we display brushes and a few other items. Next 


In the picture at left, C. A. Blanton, resident manager, is 
From front docr to counter is 40 feet 
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back of that a wallpaper stock room of same 
dimensions. This leaves a spacious hall space, 
all in the main store building, and which is % 
feet from the front door to the partition that 
outlines the back end of the store. 

“The walls of the wallpaper showroom afe 
papered with horizontal modernistic paper ™ 
pleasing shades of green and ivory yellow. The 
woodwork is painted butter yellow and the 6 
inch cove mold at the top is of the same hue. 
The ceiling is green. This show room is the 
most beautiful room in the building. Wallpapet 
is now shown to ladies in an appropriate at- 
mosphere, making it easier to sell them on the 
idea of beautiful decoration. ; 

“We now have a wonderfully insulated build- 
ing, attractive and convenient for not only ouf 
customers but ourselves. By having our mef- 
chandise out in the front of the store, where 
everyone coming in can see it, our sundry sales 
are picking up every day, and the pleasant at- 
mosphere makes sales easier to close.” 





Augus! 
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abinets, structed so that a woman can see just how val- ber sales were only about 20 percent of our 
of dis. Downtown Store Helps Both uable one would be in her own home. business, and had it not been for other lines— 
d strik. Sales and Collections To the back of the store room is a fitted especially refrigerators—we would have fared 
at time breakfast nook with genuine appeal, which has badly indeed. Business in all lines has picked 
E much KEoKUK, lowa, July 29.—One of the most brought sales to the lumber company. A wide 
1 : interesting business places found by a repre- range of styles for built-in cupboards is ready 
ratio sentative of the AMERICAN LUMBERMAN on a_ for inspection by housewives. Four different 
the spe- recent call in Keokuk was the Main Street store types of wall ironing boards are ready for 
Hower, of the Streeter Lumber Co., which has its main women to make their choice from. 
iber of office and yard nearer the edge of town at A stove department has brought in over a 
lead in Des Moines and Fourth streets. The accom- hundred sales in the past five years, it was re- 
of sales panying picture shows the downtown store with ported. The stoves appeal to rural as well as 
c. A. Sanders, employee, on the left, and Pres- urban trade because they use a bottled natural 
ident C. D. Streeter on the right. L.C. Beach, gas that is very quick and clean. 
er (Co, treasurer of the firm and son of H. L. Beach, Mr. Streeter mentioned one point about the 
ber Co, vice president, is manager of the store. store which he handed out as a tip to other 
ards in Upon entering the Streeter town store, one’s dealers. He stated that the downtown business 
attention is immediately arrested by the varied place induces the payment of bills since it is 
line of colorful items displayed. To the left of | handy for customers and reminds them of their 
the door in front is a splash of gayety in the obligation every time they traverse Main Street. 
form of a sandbox, which not only would make He said that the number of accounts paid at 
a child’s eyes dance but likely attract Dad to the store averages from six to_a dozen a day. 
a take up again the pre-kindergarten pastime. And that is enough to make Mr. Streeter or 
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he hard. “ the opposite side of the entrance are many Dealer Finds Major Household The businesslike front of the Mueller store, located 
' : > opposite s ¥ y ° . ‘ “lp 

rpo racks of wallpaper, a line of goods just added Appliances a Good Line in the downtown district 


by the company. The department is in charge 


ve 3 feet ae : ; Stn Davenport, Iowa, July 29.—“Most city deal- up, however, volume being about 30 percent 
so on goo — has ane Speen ers, especially those located in a shopping dis- ahead of last year. 

t a beau- veer ng son sal —_a males were trict, would find it profitable to stock the major “Handling of refrigerators and gas ranges, 

| directly Sis see auele te Gk beletes & home appliances,” said B. C. Mueller, secretary as well as a range specially for rural use, takes 


harder for them than for the men to go to the of the Mueller Lumber Co., Davenport, Iowa, us to the homes of prospects, and gives us an 
die onl veed end teens ed Om oe. *2ee correspondent of the AMERICAN LuM- opportunity to note what is needed in the way 
venience to a woman is seen in the door depart- _B&®“A¥- In our own case,” he continued, of repairs or improvements. By following up 
ment where about a dozen sample doors are during the worst of the depression our lum-_ with literature, or, if the owner is well known, 
hung in frames on the wall and can be opened 
and closed exactly as in a home, allowing a 
person to see just how they look when installed. 
The frames are built deep enough for four sam- 
ples, which conserves wall space. Next to the 
display of doors a cedar closet has been con- 





This announcement replaces, for this issue, the usual 





“Candid Camera” Contest 
“GOOD SHOTS” WANTED 





inager, is 

The Retailers’ Round Table announces an Honor Contest for amateur 
of same camera fans identified with lumber firms, including employees. { The 
ll am, subjects shot can be anything or anybody connected with a retail lumber 


business. { Shots illustrative of handy methods or short-cuts in any depart- 
ment are specially invited. {{ Human-interest shots rate high. {[ No pay- 


tion that 


oom are 





paper ment, no prizes, are offered. Some things are worth doing “just for fun” 
ow. The and glory. Wouldn't your friends like to see one of your shots reproduced 
. or in the AMERICAN LUMBERMAN, with an “honor line” beneath, stating your 
n is the name and business connection? {[ In each issue, beginning with that of 
—— Aug. 31, one or more “honor shots” will be printed. { Get busy with that 
n on the camera! Shoot anything interesting—-buildings, equipment, trucks, opera- 
d bald tions, displays, special features, bosses, employees, children, pets, or what- 
only ouf have-you; but remember two things: First, acceptable shots must have 
i some actual relation to a retail lumber business and, second, only good, 
iry sales The Streeter Lumber Co.'s town store is neat in clear prints, that will reproduce well, can be considered for honors. 

asant at- appearance as are C. A. Sanders, an employee 











(left) and C. D. Streeter, president (right) 











24 


by writing him a personal letter, many orders 
for materials for home improvement are ob- 
tained. 

“We have two men selling our refrigerators. 
They work on a commission basis, from leads 
developed by us or which they themselves un- 
cover. We advertise regularly in the papers, 
and many inquiries are secured from this source. 
Each fail, in connection with the refrigerator 
company, we put on a cooking school at one 
of the halls in Davenport, and always have a 
full house. The expenses of this cooking school 
is divided equally between the manufacturer 
and ourselves. 

“Another plan that has brought us excellent 
results is that of having our patrons work for 
us. Any owner of one of our refrigerators can 
by asking for same get a book of coupons to 
hand out among friends whom she knows are 
contemplating buying new refrigerators. When 
these coupons are turned in to us, and the 
lead develops into a sale, she receives $5. 
Knowing that simply passing out the coupons 
will get her nowhere she concentrates upon 
persons who are really in the market, and sees 
to it that they are made fully conversant with 
our line. As our own men are working on the 
prospect at the same time, in the majority of 
cases the sale is made. 

“Another profitable line is that of commercial 
refrigerators. When we sell one to a local 
grocer, meat dealer or other merchant handling 
food products, we frequently stage a cooking 
demonstration in his store. This gives him a 
chance to advertise his food lines, and we 
spot light the refrigerator—thus enlisting his 
good will, and giving us valuable publicity. 

“In contacting rural residents for the sale of 
our range we find the newspapers excellent me- 
diums. Direct mail also is effective. We send 
out literature supplied by the manufacturer; 
when interest is shown we also use personal let- 
ters, suiting each to the particular needs of the 
person addressed. The average farmer is 
shrewd enough to detect a form letter, and when 
he receives a letter that is really meant for 
him, personal interest is a big factor. 

“Another method that brings in many small 
sales, as well as valuable contacts, is our ad- 
vertising of complete screen service. We build 
to order, repair, paint and renovate screens, or 
sell the wire so that the owner can make his 
own. This service is advertised in the papers 
early in the season, before the flies arrive, but 
we find it profitable also to mention it occa- 
sionally even in mid-summer, as screens are 
constantly needing attention. As in the case 
of major home appliances, the screen business 
takes us into the homes and gives us oppor- 
tunity to suggest needed improvements about 
the place.” 

The neat buildings of the Mueller Lumber 
Co., situated in the downtown district, with their 
big windows, give ample display space for 
showing major appliances as well as other items. 





Dealer Tells of Developments in 


Lumber Trade 


Fuint, Micu., July 29.—The Flint Lumber 
Co. here has been in business thirty-four years, 
having been established in 1901, and has occu- 
pied the same location from the beginning. In 
a recent local interview Arthur Kleinpell, presi- 
dent of the concern, made some interesting 
comments on the changes and developments in 
the lumber business which have taken place 
since his firm was established, especially as to 
sources of supply, as follows: 


I would not want to say that lumber is 
better than it used to be, but I will say 
that much progress has been made in lum- 


ber manufacturing. 

Yellow pine from the South and lumber 
from the West Coast have come to take the 
place of the Michigan white pine and hem- 
lock which were formerly used widely. 
About 1910 great use was made of hemlock 
for sheathing and studding. 

There is little white pine on the market 
any more, although now and then small 
quantities of it come through from the mills. 
It was beyond doubt the finest lumber of 
all. Of course the main source of it was 
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northern Michigan. We still get considerable 
quantities of maple and other hardwood 
from the upper peninsula of Michigan and 
from northern Wisconsin. 

There have been many improvements made 
in the manufacture of lumber during the 
last 25 years. Closer attention is paid by 
the mill operators to the dressing of lum- 
ber. Ends are trimmed, for example. There 
has been much improvement with respect to 
kiln drying. Then there are the plywoods 
which have been introduced. 





Lincoln Pioneer Village Attracts 
Many Visitors 


Rockport, INp., July 29.—Many tourists and 
other visitors are stopping here to view the 
Lincoln Pioneer Village, which was dedicated 
on July 4. This is a collection of thirteen log 
cabins similar to those common in Spencer 
County at the time of Abraham Lincoln’s boy- 
hood, which was spent in this county. W. Q. 
Collins, of the local lumber company bearing 
his name, in common with other residents of 
the community, has been very much interested 
in this project, and has supplied the AMERICAN 
LUMBERMAN with interesting information re- 
garding it. 

A little known angle is that George Honig, 
the well known sculptor, who designed and 
superintended the construction of the village, 





in his younger days operated a lumber yard 
and planing mill at this place. 

The old log fort, schoolhouse with split logs 
for seats, church, tavern, law office from which 
Lincoln as a young man borrowed law books, 
Jones’ store in which he cleiked, and seven 
other cabins, each representative of a particular 
phase of the time, comprise the village. 

Like the original village, the group of cabins 
is protected from Indian attacks by a stockade 
of logs, set into the ground and about 10 feet 
high, with the tops hewn to points; this stock- 
ade having been a very vital defense in the 
period which the recently constructed village 
is intended to represent. 

Inside the stockade are old covered wagons, 
similar to those in which the Lincoln family 
moved from Kentucky, two-wheeled ox carts, 
old spinning wheels; ash hoppers from which 
pioneer women got lye, from the wood ashes, 
to make soft soap; old split log seats, and 
various other relics turn the clock back a hun- 
dred years. 

Situated on a gently sloping hillside, in a 
natural setting of century-old beech trees, no 
location more truly representative of pioneer 
conditions could have been found. 

The dedication was attended by a crowd of 
visitors, estimated to number at least 14,000; 
about 5,000 of whom visited the village, ob- 
serving the conditions that prevailed in the 
pioneer days. 

A feature of the dedication was a parade a 
mile long, one section of which represented 
pioneer days, while another illustrated the mod- 
ern era. 
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Wisconsin Yard Is Being 
Modernized 


Mapison, Wis., July 29.—The J. S. Timlin 
& Co. yard at this place is being entirely re. 
built. By winter all open-front sheds will haye 
been displaced by closed construction. The 
work is now in progress, and one section of the 
new construction is nearly complete. This done, 
lumber in the remaining old sheds will be 
shifted to the new tight shelter, and the sheds 
thereafter emptied will be put through the 
modernization process. 

The old sheds were built facing the driveway 
from either side. J. S. Timlin says that he 
and his son Robert, who is yard manager, 
learned a lesson from the dust storms of last 
year. While Madison was not in the actual 
storm area, enough dust blew in on the west 
winds to find considerable lodgment among the 
material stored in the open-front shed. Fur- 
thermore, they had realized, even before, that 
lumber can be kept bright and new only in 
tight enclosures. So, as business began picking 
up for the yards early this year, they began 
their rebuilding program. 

The two lines of sheds are being spanned 
above by a roof. Thus the finished structure 
becomes one big building. Asbestos shingles 
are being used on the whole roof area. Cement 





Between the two cars, 
and in front of his new 
shed, J. S. Timlin oblig- 
ingly posed for the 
American Lumberman 
camera. With his son 
Robert he operates the 
J. S. Timlin & Co. yard 
at Madison, Wis., which 
now is undergoing ex- 
tensive modernization 





foundations or footings for the sheds are an- 
other new feature. Best shiplap is the siding. 
When finished, the two lines of sheds, includ- 
ing the office at the front, will appear as an 
imposing single structure, 200 feet long. 

The Timlins established their Madison yard 
nine years ago. A strip of land 1000 feet long, 
just outside the city limits, was purchased. 
Now the whole of this area, which is alongside 
of State and national highway No. 20, has been 
developed. What is not occupied by the lum- 
ber yard itself is used for a petroleum products 
bulk plant and a filling station. Desiring a line 
to companion with lumber and other building 
needs, the Timlins chose fuel oil, of which 
they now sell more than a million gallons a 
year to Madison householders and owners ol 
business establishments, for winter heating. 
Gasoline is sold wholesale to those dealers who 
prefer to haul it themselves. The filling sta- 
tion next to the bulk station disposes of nearly 
10,000 gallons of gasoline per month. 

Fuel oil was chosen as the auxiliary line be- 
cause it doesn’t require delivery until the sum- 
mer lumber business 1s over, whereas coal 
means extra truck units, because much ot tt 
must be delivered all through the summer, tor 
winter use. But for the Timlins one fleet ot 
trucks does it all. When fall arrives three 
platform bodies for lumber hauling are dis- 
placed by as many fuel bodies, and the oil de- 
liveries begin. Advertising, soliciting and 
service have built up this fuel oil business, which 
was started in 1929. 

A burner service man is kept on duty by 
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the lumber company. Several different makes 
of burners are sold, by turning the orders over 
to the burner companies to install. Thus the 
Timlins make a fair margin of profit and have 
little sales resistance to meet, since customers 
ysually have their preferences in burners, when 
they decide that oil is to be their fuel. 

Before coming to Madison J. S. Timlin 
was a manufacturer of lumber at Phillips, in 
northern Wisconsin. His daughters and only 
son were educated at Madison. One by one 
they got married there, and Robert took a 
position. “So Mrs. Timlin and I came down 
here, too,” laughed the veteran lumberman. “I 
suggested to Robert that he pick a location for 
4 lumber yard, and here it is, just over the city 
limits—which saves us something in taxes.” 

However, this yard has fire protection and 
other city advantages. But when the Timlins 
bought the tract it was little more than a 
swamp. Now it is highly improved, with the 
plant which they have built. 





Dealer Plans to Build Several 
Low-Cost Homes 


MANSFIELD, OHIO, July 29.—‘“No, I couldn’t 
say we are stepping out,” said A, J. Burkhart, 
proprietor Burkhart’s Lumber Store, this city, 
in response to a request from an AMERICAN 
LUMBERMAN representative for his views on 
the local building situation. 

“Last year,” he continued, “one or two specu- 
lative builders erected several homes, and sold 
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to comply with the rules and having a good 
credit rating brings the cash every time. 
Birmingham financial institutions at first ap- 
peared to be slow in getting started making 
FHA loans, but according to Robert Jemison, 
Jr., State director, loans on Birmingham homes 
now total $600,000, while the entire State re- 
ports a little above $5,000,000, or an average 
of $20,000 per day since the first of April. 
Majority of loans so far have been for roofing 


and painting. 
—_ 


A Good Retail Yard in a Good 
Mississippi Town 


Uniformed yard men, a fleet of new trucks, 
a rose garden and a big stock of all kinds of 
materials are features of the Delta Lumber 
Co.’s yard at Greenwood, Miss., recently visited 
by a staff representative of the AMERICAN 
LUMBERMAN. 

C. G. Hull, president and general manager 
of the company, states that Greenwood is the 
best town in Mississippi; and while he hasn’t 
seen all the towns in the United States it’s the 
best he’s visited in the course of rather exten- 
sive travel. The yard takes its name from the 
famous Delta country; a triangular area cov- 
ered to an unmeasured depth with rich soil that 
during many ages has drifted down the big river. 
Long-staple cotton is raised here, and the town 
is the greatest inland long-staple market in the 
world. 

Mr. Hull began his career as a sawmill man; 
but for some years he has been operating the 
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thing is set to go. So far, repair loans have been 
made through local banks. Bankers are work- 
ing with us. They have plenty of money; they 
know the value and importance of such financ- 
ing, and are ready to talk with good risks.” 


Evansville (Ind.) Dealers Tell of 


Industrial Conditions 


EvANSVILLE, IND., July 29.—Quite a revival in 
building, largely in the way of home construc- 
tion, together with some industrial business, is 
expected to materialize with the coming of fall, 
according to Charles Wolflin, of the Wolflin 
West Side Lumber Co.; who, in an interview 
given the AMERICAN LUMBERMAN, said fur- 
ther : 

The newspapers and Real Estate Board are 
giving considerable publicity to the question 
of a searcity of houses and the building of 
new homes; and in the past sixty days sev- 
eral new houses have gone up, largely in the 
suburbs. 

There is considerable talk by many people 
of building, and undoubtedly there will be 
considerable work going on as the fall season 
comes on. The fact that the Chrysler Cor- 
poration is going to open its plant here, em- 
ploying 3,000 to 6,000 men, will largely take 
care of the unemployment situation in Evans- 
ville. In addition to the Chrysler Corporation, 
there are several new plants coming in which 
will employ several hundreds of men. But 
we are informing everyone that no men from 
out of town should come here looking for 
work, as the agreement with the plants is 
that they will employ only Evansville people. 








Six uniformed Delta yardmen. 
line) was just missed by the camera 


them at fancy prices this spring; then every- 
body got excited, with the result that they all 
jumped in, so that now there are a lot of high- 
priced homes for sale and no buyers. We have 
derived no business from this, as a Cincinnati 
wholesaler shipped in the lumber direct (no 
sales tax) at $1 a thousand over the mill cost. 

_ “Titles One and Two of the National Hous- 
ing Act are taboo. The banks will not budge, 
and we are tired of wasting our time.” 

_Mr. Burkhart said he expected to build five or 
six cheap homes this fall for sale or rent; be- 
cause, he concluded “I think the time has come 
7 eel dealers to enter the construction 
e ” 





Makes Quick- FHA Loan 


BirMINGHAM, ALA., July 29.—What appears 
to be a record for shortest time in completing 
a modernizing loan through the FHA has been 
established by W. Thornton Estes, president of 
the Estes Lumber Co. Early Saturday morn- 
ing an applicant filled out the necessary papers, 
turned same over to Mr. Estes, and when he 
returned two hours later examination of the 
Property and title had been made, credit ap- 
Proved, and one of the banks immediately took 
the loan and handed over the cash. Mr. Estes 
States that he has found it’s just that easy to 
get the needed funds for modernization of busi- 
ness or residence property when the applicant 
takes the right steps in the matter. Being able 
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Delta Lumber Co., as a retailing plant. His 
stock is large and diversified enough to include 
everything that may be needed in construction. 

The colored boys in the yard wear white 
overalls and caps and work aprons; the latter 
bearing the insignia of the yard on the bibs. 
They are a lively, hard-working lot of boys, 
proud of the big yard and its reputation for fast 
service, i 

Mr. Hull believes that prompt deliveries are 
important in pleasing customers; and for this 
purpose he needs and wants fast trucks that 
are always in good condition. He has a fleet 
of four new trucks; three Internationals and 
one Chevrolet; all painted in distinctive colors 
so that they are instantly recognized on the 
streets and highways. After much study and 
trial Mr. Hull has decided that in his commu- 
nity it is better to stay away from separate de- 
livery charges. The hauling charge is included 
in the price; and with a little care it is possible 
to make deliveries at practically uniform cost 
so that this method covers the hauling over- 
head. Mr. Hull believes that new trucks, by 
avoiding road breakdowns, are a good invest- 
ment; so he keeps the fleet up to top efficiency. 

“There has been much figuring under Title 2 
of the National Housing Act,” Mr. Hull said, 
“and we expect to sell quite a number of bills 
under this type of financing. This being a great 
cotton market there are a good many high- 
salaried cotton men living in Greenwood. There 
are no empty houses of any quality, and every- 


Three of the new trucks in the Delta fleet appear in this picture. 
foreground are C. G. Hull and his son 


In center 


Servel (Inc.) did employ about 6,000 men 
during the past season but has now laid off 
about half of them, for the reason that the 
Electrolux season is practically over so far 
as production is concerned. These men will 
not be put back to work before about Dec. 1, 
which fact at present is slowing things up. 

The money situation, of course, is one 
that is probably worrying us more than any 
other one thing. The building and loan as- 
sociations are not anxious for business ex- 
cept at their own terms. The banks are not 
taking kindly to this 80 percent loan busi- 
ness and very few of these NHA loans have 
come through. They prefer to loan on about 
a 50 percent basis, and of course there is 
some of this work that will go ahead. 

There is quite a lot of small work going 
on, such as reroofing and remodeling jobs, 
but not enough even of this to keep us busy. 
There is still a lot of HOLC work to be had, 
and this probably has been the most profit- 
able business we have booked. 

On all competitive work, such as new 
houses and remodeling, we find the con- 
tractors and the yards are so anxious for 
business that they are taking it at what we 
would call unprofitable prices, and they are 
continuing to make these low prices until 
such time as their present stock has to be re- 
placed with higher priced lumber. 


Also discussing the local building situation, 
Elmer D. Luhring, president Luhring Lumber 
Co., said: 

At present the volume of business is very 


low, but it is somewhat better than it has 
been during the last four years. There 
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promises to be a gradual increase in building 
as a result of several local factories increas- 
ing their capacity. 

Titles One and Two of the NHA seem to 
have very slight effect, although considerable 
publicity has been given to the advantages of 
this method of financing. 

The farmer is in a better position financi- 
ally, but is discouraged this year, as the 
wheat and corn crop is far below normal, 
owing to unfavorable weather conditions. 

Locally, it would require abnormal condi- 
tions, in fact a boom, in order to supply the 
local lumber dealers with a normal volume, 
as there is an unsually large number of yards 
of almost every description in operation. 


Racketeer "On the Loose''? 


There appeared in the July 20 issue of the 
AMERICAN LUMBERMAN (page 24) an item 
warning dealers to watch out for a “one-eyed 
racketeer” who, claiming to represent a well 
known roofing manufacturer, had swindled a 
lumber dealer, and other persons, in a north- 
eastern Iowa town. Concerning this fellow, the 
following letter from E. E. Woods, secretary- 
manager Southwestern Lumbermen’s Associa- 
tion, has just been received: 

“About two years ago a man answering the 
description printed in your last issue was quite 
successful in stinging a number of Oklahoma 
retail lumber dealers. He was caught at Odessa, 
Mo., after putting over a fraudulent transac- 
tion on the manager of a yard there. The high- 
way patrol was notified and he was captured 











The convenient wide entrance to the Scott sheds from the street are shown. 
Note the scale at the side of the office 


on a bus en route to Kansas City and later was 
sent to the Missouri penitentiary. 

“From your description, I am convinced that 
this man has secured his freedom, either by 
parole or expiration of his sentence. As a 
matter of interest, and in order to help catch 
up with the culprit, you might pass this letter 
on to the Iowa dealer who was recently im- 
posed upon.” 

For the benefit of any reader who may have 
overlooked the original notice, description of 
this alleged racketeer is herewith repeated, as 
follows: 

“The man is reported as being about 62 years 
old, of sandy complexion, five feet eight inches 
tall, weighing around 150 pounds. The dealer 
also reports that the man’s right eye is gone; 
and it was further noted that he wrote left- 
handed.” 





Favors "Ship Rail” Policy 


Waco, Tex., July 29.—According to an item 
appearing in a recent issue of the Farm & 
Labor Journal of this city, William Cameron & 
Co. (Inc.) one of the oldest lumber and build- 
ing dealers in Texas, is a firm believer in “ship 
by rail.” This company operates in over 85 
towns in Texas and Oklahoma and during 1934 
its purchases supplied the railroads with a 
tonnage of 232,611,000 pounds, or more than 
4,900 cars of lumber and other building ma- 
terial, these figures not including material pur- 
chased and shipped in less than carload lots. 
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Town's Appearance Improved 
by Painting Yard 


WENoNA, ILL., July 29.—The little town of 
Wenona isn’t very conspicuous, so when Charles 
B. Scott, owner of the retail lumber business 
bearing his name, started painting his sheds 
and the fence which surround the yard last 
week it spruced up the appearance of the entire 
village. Tourists passing through the town 
on US-51 have the presence of the lumber yard 
brought keenly to their attention by the fresh 
coat of paint blanketing the plant. Sixty-three 
gallons of gray paint were used as a prime 
coat, and as much more will be spread on the 
final covering, Mr. Scott said. He is going 
to do a thorough job while he is at it. 

Mr. Scott has been in the lumber and build- 
ing material business in Wenona since 1899, 
and proudly stated that he had been a sub- 
scriber to the AMERICAN LUMBERMAN from 
that time, as he remembered. In 1913 he pur- 
chased the Cook Lumber Co., and moved his 
yard to the site of the Cook layout. During 
the intervening years many of the original 
structures have been rebuilt, and new shed 
rooms have been put up. 

This dealer has had the job of remodeling 
a farm house recently, and was supplying lum- 
ber for a stout new corncrib on a farm in the 
community at the time a representative of the 
AMERICAN LUMBERMAN stopped. With pros- 


“er 
:d 


pects for a good corn crop in the district Mr. 
Scott is hopeful that further work will be 
created. A good volume of business is done 
annually in fence sales, it was reported, although 
farmers have been unable to buy as much as 
normally the past few years. 

Mr. Scott has a truck and wagon scale at the 
side of his office building, and it proves to be 
handy equipment for the plant. 


"Bright Sayings" Contest 


An AMERICAN LUMBERMAN correspondent 
reports that “bright sayings of children” brought 
prizes for their mothers in an unusual radio 
contest recently conducted by the Peterson Lum- 
ber & Paint Co., El Paso, Tex., a contest that 
greatly increased the effectiveness of the com- 
pany’s radio advertising. Mothers were invited 
to send in the clever sayings of their children. 
Each week a prize, of a refrigerator humidifier, 
was offered for the one adjudged best. Num- 
bers of entries were received every week. 

The humidifier prize was selected in order to 
tie up with the company’s electrical appliance 
department, a section that has proved a big as- 
set during the lean years and which is expected 
further to increase profits from now on. While 
electrical refrigerators were given particular at- 
tention in the radio advertising, building ma- 
terials of all kinds were also featured in each 
announcement. 

Experience showed that extra results in many 
cases came from interesting the housewife, her- 
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self, in modernization; particularly, of her kit- 
chen or bedroom. Once she became enthused 
she would “sell” her husband on the idea. 


Newly Purchased Yard Will 
Be Modernized 


Granp Ruince, It., July 29.—The Grand 
Ridge Lumber Co., here, has purchased the lum. 
ber and merchandising business formerly con- 
ducted by the Grand Ridge Co-operative Grain 
& Supply Co., the transfer being effective as of 
July 1. C. W. Elander is in control and man- 
aging the business. Extensive alterations and im- 
= are making this an uptodate lumber 
yard. 








Association Counseller Explains 


Missouri Sales Tax Law 


Kansas Cty, Mo., July 29.—In a bulletin to 
members of the Southwestern Lumbermen’s As- 
sociation, Frank E. Tyler, legal counsellor for 
the association, points out that the Missouri 
Emergency Revenue Act of 1935, commonly 
known as the Sales Tax Law, will become ef- 
fective Aug. 27, and will remain in force up to 
and including Dec. 31, 1937. It repeals the 


sales tax law passed at the extra session of 
1933-34 of the General Assembly, which law 
has never been widely enforced. 

The new sales tax law, Mr. Tyler explains, 





The neatness of the C. B. Scott lumber yard at Wenona, Ill., with its new 
coat of paint, is readily apparent here 


imposes a tax of one percent upon the sale or 
purchase price of all articles sold at retail by 
all persons, associations or companies regularly 
engaged in retail business. It does not apply to 
wholesale purchases but only to sales for use 
or consumption. The law expressly exempts 
from its operation the isolated or occasional 
sale or service rendered by a person not en- 
gaged in the sale of such article or service as 
a business. 

The tax applies to any sale or sales at retail 
for use or consumption. It includes installment 
and credit sales, conditional sales and any ex- 
change or barter of tangible personal property. 
The lease or rental of personal property is also 
classed as a sale for the purpose of the tax 
and the tax is computed and paid upon the rent 
charged just as though the rent were the sale 
price of the article. 

However, where an article is not sold for use 
or consumption but the buyer intends to use tt 
or consume it in the manufacture of some other 
article for resale, the tax does not apply. The 
law defines a “sale at retail” as “any transfer 
made by any person engaged in business as de- 
fined herein of the ownership of, or title to, 
tangible personal property to the purchaser, tor 
use or consumption and not for resale in any 
form as tangible personal property, for a valu- 
able consideration.” ; 

This apparently means that where an article, 
such as lumber, is sold to a buyer who intends 
to use it in the making of furniture, and then 
to resell the furniture, the tax does not apply 
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to the sale of the lumber. However, this 
would not be the: case where the buyer of the 
lumber uses it in the construction of a house. 
The lumber used in a house becomes a part of 
the real estate and is no longer personal prop- 
erty, so that when it is sold it is sold as real 
estate and not as personal property. _Therefore, 
the contractor buying lumber to build a house 
would be required to pay the sales tax to the 
r dealer. 
= bulletin is of considerable length, and 
analyzes various other provisions of the Act, 
and describes the procedure for collecting the 


tax. 





Hardware Stock and Display 
Are Co-ordinated 


The accompanying illustration, a picture of 
part of the sales room of the McKamy Lumber 
Co., Mattoon, Ill., shows the operation of a 
hardware stock and display method that is 
gaining increasing favor among retailers. 

It is well known that hardware is a type of 
product that most customers like to see, and 
if possible to actually handle, or at least touch, 
before they buy; therefore, panels like those 
illustrated are of real sales value. They also 
serve as doors to the stock shelves and the 
items on any one door panel are limited in 
number according to size so that the stock of 
the respective items will not require any more 





W. N. McKamy, retailer 
of Mattoon, Ill., demon- 
strates operation of a 
hardware stock and dis- 
play system that possesses 
important sales advan- 
tages. The item he is 
identifying with his right 
hand he is taking from 
stock with his left hand 





ome than can be covered by the display-panel 
oor. 

It is important to note, however, that the 
stock of any given item is not placed behind the 
door on which that item is displayed, for that 
tends to distract the attention of both salesman 
and customer from the article sought. Instead, 
the doors to the shelves are arranged in pairs, 
with the items which are displayed on the right- 
hand door panel kept in stock in the shelves 
behind the left-hand door, and vice versa. By 
means of this arrangement, as demonstrated by 
W. N. McKamy, owner of the company, the 
salesman if he wishes can hold one hand on 
the item selected and with the other can open 
the adjoining door and take the required butt, 
hasp or what-have-you from the stock on the 
shelf. This cabinet was made at the McKamy 
plant, and then the doors were sent to the hard- 
ware jobber with whom Mr. McKamy deals, 
who had the proper selection of hardware items 
mounted on the respective panels. 

By the way, the white line down the center 
of the picture is not a defect in the film, as 
it might appear to be, but is the loose end of 
a ball of wrapping cord suspended over the 
Wrapping table in the foreground. This is also 
the top of the nail bins, and the scale beam for 
weighing nails may be seen in the lower left 
corner. This compact arrangement of hard- 
Ware, nails and such products is an improve- 
ment made by Mr. McKamy within the past 
ew months. 
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Folder Tells of New Process 


In a very attractively printed and illustrated 
folder the United States Gypsum Co., 300 West 
Adams Street, Chicago, informs its dealers 
and the trade generally of an important de- 
velopment, in that all types of Red Top insulat- 
ing wool are now made by a newly perfected 
process, resulting in a product of higher qual- 
ity than ever before. Red Top Strip Wool, 
Red Top Batt Wool and Red Top Bulk Wool, 
in the newly developed type, furnishing a form 
suited to every building need, are described 
and illustrated. The particular use to which 
each is best adapted is made clear. This folder 
is a useful addition to the files of any dealer 
who wants to keep posted on developments. 

_—_—_———o 


Announces Sale of Yard 


Wausau, WIs., July 29.—Guy K. Gooding, 
president and general manager Wisconsin Box 
Co., recently announced the sale of the retail 
lumber yards operated by the company to the 
Town Line Lumber Store, a subsidiary of the 
Fullerton Lumber Co., which has a retail lum- 
ber yard in the north part of the city. For the 
time being the new company will occupy the 
present offices, but plans call for the building of 
modern retail sheds with a new office building 
on the Town Line road. 

President Gooding stated that the sale was 
prompted by the belief that there were too 





many retail lumber firms in the city, the officers 

of his company agreeing with him in this, and 

the sale practically reduces the number. 
—_—_—_—_ 


Latest Wallpaper Designs 


The editor of this department has been im- 
pressed by the increasing number of stories, re- 
ports, photographs etc. sent in by our news 
scouts relating to the merchandising of wall- 
paper by retail lumber and building material 
dealers. Not many years ago it was unusual 
to find a dealer who handled this commodity. 
Now there are many, and the number is grow- 
ing, indicating that dealers are finding in the 
handling of wallpaper, along with paints, hard- 
ware and other home fittings, a real opportunity 
for increasing their sales volume and profits. 

The writer is reminded of this by a notice 
which has reached his desk concerning the new 
1936 Peacock line of wallpapers offered dealers 
by the Lennon Wall Paper Co., Joliet, Ill. It is 
fully described in “The Co-operator,” the 
monthly house organ isued by the Lennon com- 
pany to keep its dealers posted on latest devel- 
opments. By the way, any dealer who handles 
wallpaper, or who is considering taking on that 
line, will do well to drop a line to the Lennon 
company asking that he be put on its mailing 
list for this little publication and other helpful 
literature prepared for dealers. The outstanding 
feature of the new Peacock line is its uptodate- 
ness. All dealers handling wallpaper know that 
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styles and designs have changed greatly during 
the last few years. The women, who select the 
wallpaper for their homes, understand this and 
demand “the latest,” so it pays the dealer to be 
up to the minute in his stock. 


Little Clip Makes Asphalt Roof- 
ing Lie Flat and Stay Flat 


A simple little device—merely a piece of stiff, 
flat copper wire bent to form a clip—has proved 
its ability to make asphalt roofing and shingles 
lie flat and stay flat, without leaving one nail 
exposed to the elements. It has made such a 
place for itself among manufacturers of roofing 
and shingles that they are using more than two 
million of these Seal-All clips a month, and 

now the Seal-All Clip Co., 
of 100 Smith Street, Flint, 
Mich., is making lumber and 
material dealers acquainted 
with the product. The clips 
can be applied at the time 
the shingles are nailed or 
afterward, and they can be 
; used in repair jobs as well. 

As builders well know, the exposed tip of 

each shingle is immediately above the point 
where the underlying course is nailed, by either 
the diagonal, hexagonal or “Dutch lap” meth- 
ods of laying shingles. This clip is driven un- 
der the edge of the underlying course, so that 
it is held in place by the nail, and then the 
upper or bent end of the clip, which extends 
up over the exposed tip of the top shingle, is 
pounded down and thus holds the upper shingle 
tip firmly to the nailed portion of the lower 
course. Thus the strongest wind has no chance 
to ruin the shingles by blowing the tips up. 
_ To achieve this same principle of double nail- 
ing in the laying of roll roofing, a 2-inch strip 
is laid along the top edge of the first course, 
which is then nailed through this strip. Then 
when the second course is nailed on in similar 
manner, the bottom edge of the second course 
is laid even with the bottom edge of the first 
2-inch strip (which is already nailed to the roof, 
as mentioned), and the Seal-All clips are used 
to fasten the first strip to the edge of the sec- 
ond course of roofing. This, instead of the 
usual method of nailing entirely through both 
courses, assures that the nail head is not ex- 
posed to the weather. If, in addition, roofing 
cement is applied to the lap the joint is com- 
pletely sealed, with no nail holes in the surface 
of the roofing—the feature from which the 
Seal-All clip gets its name. 


Worth Knowing About 


An idea that, though a little difficult to de- 
scribe is well worth dealers’ knowing about, has 
been developed by the Associated Leaders of 
Lumber and Fuel Dealers of America, Wrigley 
Building, Chicago. It takes the form of a busi- 
ness card for contractors, identifying them with 
the dealers with whom they are co-operating; 
combined with an attractive little booklet, 
which in itself is a strong “silent salesman.” 
Various ways in which this selling aid can be 
used will suggest themselves to live dealers. A 
free sample and details can be had by writing 
the “Leaders” at above address. 








Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended July 20, 1935, totaled 1,159,854 cars as 
follows: Forest products, 55,040 cars (an in- 
crease of 4,505 cars above the amount for the 
two weeks ended July 6); coal, 165,225 cars; 
coke, 9,392 cars; ore, 67,216 cars; livestock, 
21,212 cars; grain, 62,657 cars; merchandise, 
309,406 cars, and miscellaneous, 469,706 cars. 
The total loadings for the two weeks ended July 
20 show an increase of 69,397 cars above the 
amount for the two weeks ended July 6. 
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San Francisco, Cauir., July 27.—The semi- 
annual meeting of the board of directors of the 
Western Pine Association was held at the Pal- 
ace Hotel here July 19. All of the officers, a 
large majority of the directors and many of 
the members came to San Francisco from widely 
separated points in the far-flung territory of the 
association to attend this meeting. 

This meeting was of more than usual inter- 
est. It was the first held since the abandon- 
ment of the Lumber Code, as a result of which 
the association’s articles of incorporation had 
to be amended. It was the first meeting pre- 
sided over by President J. F. Coleman, of the 
Kinzua Pine Miils, Kinzua, Ore., since his elec- 
tion at the annual meeting. It marked the re- 
turn to the association of its manager, Maj. 
D. T. Mason, who for more than a year has 
been on leave of absence while filling the posi- 
tion of executive officer of the Lumber Code 
Authority. A review of the association’s ac- 
tivities during the past six months was pre- 
sented by Secretary S. V. Fullaway, together 
with a statistical summary—showing the ex- 
cellent progress made by the Western Pine 
group of manufacturers during 1935 to date, 
and many accomplishments of note that are a 
credit to the association. 


Promotion and Research Programs 
Expanded 


Probably the two most important activities of 
the association—trade promotion and research— 
are being expanded on a program outlined in 
the report of C. L. Isted, chairman of the pro- 
motion committee, and Albert Hermann, en- 
gineer in charge of the association’s research 
department. A most interesting feature of the 
program was a showing of the Western Pine 
lurhber industry talking motion picture film. 
This film, which had just been completed, was 
shown to the large gathering of directors and 
interested members of the association by N. L. 
Cary, manager of the association’s advertising 
department. 


"Talkie" Tells Western Pine Story 


“Harvesting Western Pines” is the title of 
the sound picture which was given its premiere 
at this meeting. Many copies of the film are 
available for showing by dealers, sales agencies 
and all types of interested groups. These copies 
are in a 16 millimeter size, but in addition the 
association has available 35 millimeter standard 
film for use in theaters, and bookings for this 
film can be made through the association office 
at Portland. The object of the picture is edu- 
cational in regard to western soft texture pine, 
and there are many timber and logging pictures, 
which together with the announcer’s skill in 
description convey some idea of the great 
quantity of western pine available and the care 
and skill exercised in manufacturing it. One 
of the objects is to acquaint the salesmen, sell- 
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ing pine, with the qualities of these woods. 

Considerable space is given to fire prevention 
and protection for the young growth, as one of 
the objects is to remove from the minds of some 
people the idea that lumbermen are devastators. 
It is an extremely interesting film, which will 
be enjoyed by lumbermen and the public alike. 

Although the association’s expanded trade 
promotion program has been under way only 
since May, much progress has been made, par- 
ticularly in the publication of descriptive and 
technical pamphlets for the use of factories and 
dealers. Of particular interest to woodwork 
manufacturers are technical bulletins Nos. 1, 
2 and 3, issued under date of July 10, 1935, 
which deal with the problems of shrinkage and 
swelling of Ponderosa pine, Idaho white pine 
and sugar pine. 

GC. L. Isted, chairman of the promotion 
committee, announced that L. B. Stoddard, a 
western pine lumberman of many years’ ex- 
perience, has been added to the promotional 
staff of the association. The trade promotion 
department has also allotted additional funds to 
the research department to expand research 
activities. It is planned to use a very limited 
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This Graph No. 2 shows the pine price index, based 
on the normal percentage of grades sold (5-year 
1925-1929) 


average, 
amount of advertising space during the fall 
to reach architects, builders and consumers. 


Individual Must Follow Up Association 


At the conclusion of the showing of the pic- 
ture and discussion of the trade promotion 
activities of the association, President J. F. 
Coleman stated to the directors that the real 
result of the trade promotion work will come 
only through follow-up work of the individual 
manufacturers and their own efforts in taking 
advantage of the associated effort for promoting 
their own sales. 


President Coleman, in his opening address 
to the directors, said, in part: 


Co-operation Improves Statistical Position 


“In spite of the many unsatisfactory things 
in connection with the Code, the Western Pine 
industry during the Code period developed a 
much greater degree of industry co-operation 
than ever before, and found that such co-opera- 
tion was definitely worth while, not only to the 
industry generally but to the individual operator. 
There is no question that the western pine in- 
dustry materially improved its economic situa- 
tion during that period. Its relative position 
today, as measured by the general statistical 
position and the current market situation, is 
much better than that of other divisions of the 
lumber industry, where, because of lack of co- 
operation, Code provisions were disregarded and 
chaotic conditions resulted. With this very 
definite proof of the value of industry co-opera- 
tion, and with the experience in co-operative 
effort which the industry has gained during the 
past two years, it seems certain that, with the 
Code uncertainties now eliminated, the western 
pine industry will continue a real program of 


voluntary co-operation through the Western 
Pine Association, in order that the tangible 
gains of the past two years can be continued,” 


Promotional Activities Are Essential 


Later Mr. Coleman said: “It seems almost 
unnecessary for me to discuss the need and 
value of the regular association activities. Such 
activities as our grading work, the industry 
statistics, traffic, research, and trade promotion 
—have long been established as functions of the 
association. The western pine industry has also 
for many years been a constant supporter of the 
National Lumber Manufacturers’ Association, 
which is the only means to secure industry 
action on matters of national scope. During the 
past year this board has authorized dues assess- 
ments to make possible an expansion in our 
trade promotion and research activities. There 
can be no question as to the necessity of such 
work, and although Mr. Isted, the chairman of 
your trade promotion committee, will discuss 
these in detai! a little later, I simply wish to 
emphasize that such work by our industry is 
essential.” 

Mr. Coleman also voiced the opinion that the 
forest conservation activities of the association, 
which were assumed under the Code, will con- 
tinue to have a place on the association’s pro- 
gram in the future. He pointed out that a 
forest engineering staff in the association can 
be of very real service to the individual mem- 
bers. He paid an especial tribute to the staff 
personnel of the association which has been built 
up and expanded during the past two years. 

The articles of incorporation of the associa- 
tion were amended in the main to eliminate 
those features which pertained to the adminis- 
tration of the Lumber Code. Among other im- 
portant changes made was the elimination of 
the executive committee, and hereafter its func- 
tions will be carried on by the board of direc- 
tors and standing committees of the association. 
In addition to this, an annual meeting of the 
entire membership was provided for, to be held 
at the same date and place as the annual meet- 
ing of the board of directors. 

Albert Hermann, director of the association’s 
department of research, reviewed some of the 
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Totals of mill stocks, 1929 to 1935, are shown by 

this graph No. |. On June |, 1935, they were at 

the lowest point reached since records have been 
kept 
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Review Promotion Plans 


principal activities of that department, and par- 
ticularly informed the directors of the expan- 
sion of this department according to the au- 
thorization at the last annual meeting of the 
directors. The association’s research laboratory 
is being enlarged, and particularly for work in 
pathology. Dr. E, E. Hubert, formerly of the 
College of Forestry, University of Idaho, has 
been employed by the research department as a 
regular member of its staff. Mr. Hermann 
describes Dr. Hubert as a_ very practical 
scientist. The laboratory facilities have been 
increased, and experiments are being carried on 
to classify the kinds of decay which attack soft- 
woods, and to find means of protection which 
will be practical. 

Studies of strength properties of the western 
pine species are being carried on, particularly 
in relation to the use of timber connectors. The 
possible uses for western Pine for many special 
purposes are being studied. Such matters as 
end checking, shrinkage and swelling are re- 
ceiving attention, 

Mr. Hermann’s report was received with a 
great deal of interest and applause, many mem- 
bers expressing themselves to the effect that this 
is one of the most important developments by 
the Western Pine Association. 

Secretary S. V. Fullaway, Jr., reported on 
the operations of the association during the first 
half of 1935. He pointed out that the present 
meeting would determine the future course of 
the association as a voluntary co-operative 
organization, now that the Code had been sus- 
pended. Since the suspension of the Code, the 
association has been working on a tentative 
plan. Mr. Fullaway pointed out that the Lum- 
ber Code, in spite of many mistakes, has been 
of great benefit to the western pine interests. 
He presented a summary of association statistics 
to show the relative position of western pine as 
compared with other softwood species. 

Secretary Fullaway’s review in large part 
follows : 

The outlook for the second half of 1935 is 
brighter than at any time since 1930, in 
some respects even better because during the 
last half of 1930 we experienced a sharp 
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Graph No. 3 shows the average index prices on 
Percentages of grades set up by the statistical 
committee of the association in September, 1933; 
items are Sugar Pine No. 3 shop and better, Idaho 
White Pine, Ponderosa Pine, and Larch-Douglas Fir 


drop in lumber prices, while at present by 
reason of a better adjustment of supply and 
demand there is a good chance that the price 
situation will improve. 

In spite of the loss in per capita consump- 
tion of lumber, which dropped from 325 feet 
in 1925 to an all-time low of 94 feet in 
1932 (Based on Bureau of Census figures of 
consumption, 37.6 billion feet in 1925 and 
11.7 billion feet in 1932), western pine gained 
relatively on its nearest competitors. Taking 
the production in 1929 as 100, total cut of 
the United States had dropped in 1934 to 
42.4; West Coast and southern pine reached 
40.9 of their 1929 figure; but western pine 
production in 1934 was 50.1 percent of that 
of 1929. This shows that activity in the 
western pine region in 1934 was larger than 
that in the other major regions, asserted 
Mr. Fullaway. 

Figured as a percentage of the combined 
West Coast and southern pine average, as 
reported to National Lumber Manufacturers’ 
Association, western pine has improved its 
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The net stocks to shipments Graph, No. 4, shows 

relation of stocks (corrected for "frozen" items) to 

shipments (adjusted for seasonal variation), as 

compared with 1925-1929 average, and is based 
on data for 115 identical mills 


relative position, as shown by statistics for 
a number of years: 


Production Shipments 
% of W.C.&S.P. % of W.C.&S.P. 
BN 2 oot mks Bema 47.9 46.7 
SU dt aed Caewews 54.0 53.4 
SO kee thKeeeeeela 56.3 57.8 
SE bet Wewewsace ets 59.0 68.8 
DE Akad eetawe anes 52.8 56.5 
I ee dav eresnn cing oot 59.1 62.5 
1934—1st 6 mo..... 50.5 56.9 
1935—1st 6 mo.*... 62.0 69.0 
*Preliminary. 


The decline in production of lumber also 
brought about a change in the percentages 
of output of the different species by the 
western pine mills. Ponderosa pine produc- 
tion increased from 11 percent of the total 
U. S. softwood production in 1929 to 14.5 
percent in 1934; Idaho White Pine from 1.8 
percent in 1929 to 3.0 percent in 1934; while 
the percentage of sugar pine decreased from 
1.2 percent in 1929 to 0.9 percent in 1934. 
Larch-Douglas fir and miscellaneous species 
registered the largest loss, dropping from 
3.5 percent in 1929 to 2.5 percent in 1934. 

The increase in the western pine share of 
total softwood business for first half of 
1935, as compared with first half of 
1934, was helped but little by the business 
lost by the West Coast through the strike. 
Most of the buyers of lumber turned from 
the West Coast to the South for their lum- 
ber supplies, as indicated by the increase in 
sales of the southern pine mills from 350 
million feet in April to 600 million feet in 
May, while new business of the West Coast 
mills declined from 450 million feet in April 
to 330 million feet in May. Orders received 
in the western pine region increased from 
263 million feet in April to 430 million feet 
in May. This increase was not abnormal, as 
compared with the increase in 1934 from 
232 million feet in April to 306 million feet in 
May. 

On the basis of the shipments during the 


LUMBERMAN 














D. T. MASON, 
Portland, Ore.; 
Manager 


Ss. V. FULLAWAY, Jr. 
Portland, Ore.; 
Secretary 


first six months of this year, it is anticipated 
that total shipments for the year will be 
approximately 3,068 million feet, the largest 
since 1930. 

Present Stock Situation 


The present stock situation is represented 
by Graph No. 1. Stocks of 1,108 million feet 
on June 1 were the lowest since records have 
been kept, and in relation to prospective de- 
mand are far below normal requirements. 
Based on annual shipments, the “turnover” 
of stocks in 1929 was a little less than 
twice during the year, while the present 
rate of shipments is indicative of a turnover 
of 2% times for 1935. Shortage of stocks 
is reflected in the ratio of stocks to ship- 
ments index on Graph No. 4. Allowing for 
increased percentage of slow-moving stocks, 
and the greater burden placed on the mills 
by the hand-to-mouth buying policy of the 
retail yards, stocks on April 1 were 346 mil- 
lion feet under maximum desirable stocks, 
while in the other two major regions stocks 
were still in excess. Graph No. 4 shows that 
at the end of May the relation of supply to 
demand was less than 80 percent of the nor- 
mal relationship for May over the period 
1925 to 1929, indicating that stocks on hand 
are low with reference to the strong demand 
(shipments), and that the logical result 
should be an increase in the prices of lumber. 
Furthermore, the shortage of stocks is also 
indicated by the increase of unfilled orders. 

The gradual increase in the index average 
prices of western pine lumber since the first 
of the year, except in sugar pine, has con- 
tinued with a sharp increase for June, as a 
result of the supply-demand situation, while 
the general level of wholesale prices of other 
commodities declined slightly from the end 
of April to the middle of June, according to 
the index of the Bureau of Labor Statistics. 

The large increase in the percentage of 
Idaho white pine production during the 6- 
year period of low demand and relatively 
high stocks, together with other factors, is 
reflected in the narrowing of the spread in 
price between Ponderosa Pine and Idaho 
White Pine. The spread has decreased from 
an all-time high of $16.92 in 1922 to $8.16 in 
1929, and $3.91 in 1934. 


The following are average prices, or price 
realization per thousand feet (for Inland 
Empire mills only because comparable fig- 
ures are not available from the rest of the 
region) are based on actual sales, rather 
than a weighted average for grades realized 
from the log: 

Ponderosa idabe Waite 


Pine ine 
ee $26.17 $34.33 
EE a tie Nae b ale ead 21.64 33.56 
SAAS ae Se eee 18.25 27.56 
aaa ack Sean eleanor e 15.65 22.87 
| ear erane enn ee 18.31 22.32 
Ek rhe ped eae a eee 22.37 26.28 
1933—I1st 6 mos...... 16.28 20.83 
1933—2nd 6 mos...... 20.89 23.78 
1934—-1st 6 mos...... 22.43 27.04 
1934—3rd Quarter.... 22.16 25.81 
1934—4th Quarter.... 21.10 24.15 
1935—Ist Quarter.... 21.92 24.83 


Maj. D. T. Mason, manager of the Western 
Pine Association, who has just returned from 
a leave of absence of more than a year, was 
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received with applause. Maj. Mason, who has 
had no time to resume his former activities with 
the association, addressed the meeting. He ex- 
pressed his pleasure at being back with the 
western pine group once more. He compared 
his experiences in Washington as executive 
officer of the Lumber Code Authority with his 
experiences as manager of the Western Pine 
Association, placing his western pine experi- 
ences in the most favorable light, including such 
phases as climatic conditions, personalities con- 
tacted etc. He complimented the Western Pine 


Moderate-Priced District E el lowsh , 


Air-Conditioning 
Unit Is Desired 


Houston, TEx., July 29—G. H. Zimmer- 
man, Waco, president Lumbermen’s Associa- 
tion of Texas, recently issued to the retail 
lumber dealers of the State a pamphlet carry- 
ing the enlarged and active program of work 
mapped out by the board of directors of the 
association. Considerable study was given to 
methods of improving the condition of the 
building business in the Lone Star State. The 
executive committee of the association has been 
instructed by the directors to provide an ad- 
ministration set-up that will be able to handle 
the work, and this task is under way. 

In one paragraph of his message to retailers 
Mr. Zimmerman said: “Instead of trying to do 
the impossible and in lieu of a hit or_miss 
program, the retail lumber dealers in Texas 
can join hands in a definite plan of work that 
will produce an increase of fifteen percent im 
the sales volume of lumber and building mate- 
rials. During the past several years the indus- 
try with sales volume decreasing and other 
important problems arising has been on the 
defense and fighting for its life. Some of this 
defensive work must be continued, but the time 
is opportune to take the offensive and increase 
the sales volume of retail lumber. It can be 
done. This is an outstanding objective and 
substantially all factors will work toward it.” 

The association president stressed the im- 
portance of construction loans, by stating that 
a source of finance for building projects 
throughout the State should be responsible for 
a large portion of the desired fifteen percent 
sales increase. He believes that quite an addi- 
tional amount of work is to be done in connec- 
tion with the National Housing Act loan 
proposition. Mr. Zimmerman believes further- 
more that the private financial agencies for- 
merly engaged in making loans must be brought 
back into the picture. 


Distributing System Needed 


A point of universal interest to lumber and 
building materials dealers is the discussion of 
distribution. A system of distributing goods 
through the retail lumber dealer will mate- 
rially increase sales volume, Mr. Zimmerman 
states. One pertinent point made in the book- 
let is: “The job of marketing lumber and 
building materials and increasing the consump- 
tion thereof should be done so well by the 
retailer that the manufacturer and jobber will 
desire to use this source of outlet for the 
products.” 

The message urges dealers to strive to gain 
for the building industry a larger portion of 
that part of the American dollar that right- 
fully belongs to it. The president says this 
goal can be achieved by a merchandising cam- 
paign for the sale of homes, repairs, moderni- 
zation and other improvements. He feels that 


a general sales program connected with local 
work of retail lumber dealers in every com- 
munity in Texas handled simultaneously will 
accomplish some real results. The association 
will sponsor its first State-wide campaign for 
increased sales beginning Sept. 3. Every lum- 
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Association on being an outstanding organiza- 
tion among the largest groups in the lumber 
industry. He stated that the fine work of the 
Western Pine Association staff had enabled the 
Lumber Code Authority to get the maximum 
results from Code work. 

Mr. Mason went on to give his personal views 
of conditions in the American capitol. He 
touched on the trend of events, and on what 
may come in the future in the way of national 
legislation. 

Maj. Mason pointed out that western pine 


ber retailer in Texas will be asked to become 
an active force in the drive. 

One of the main aims of the association’s 
program is to boom air-conditioning for homes. 
The body recognizes that home ownership is 
destined to receive a tremendous boost when a 
type of air conditioning device is perfected and 
sold at a reasonable price. The committee on 
air-conditioning and the administrative officers 
will exert every effort to speed the time of 
general installation of air-conditioners in Texas 
homes. 

The association will organize in each of the 
thirty-three Code districts a Fellowship Club. 
Gerald Melliff has been employed by the body 
to assist in the organization work. Five of 
these sessions have already been held and are 
covered below. 


Pecos, Tex., July 29.—The retail lumber 
dealers of this district met in Pecos July 19, 
and organized the Permian Basin Lumbermen’s 
Club to “continue the good done by NRA and 
eliminate the harm.” A _ five-point purpose 
was drawn up as follows: 


1. To eliminate unfair competition. 

2. Settle differences between members. 

3. Promote Better Housing Act. 

4. Exchange experiences on creating busi- 
ness. 


5. Localize the benefits derived from the 
Lumbermen’s Association of Texas. 


The following were elected to the executive 
committee : 

Chairman—George Ramier, McCamey; T. Y. 
Casey, Pecos; A. W. Moore; Robert Williams, 
Wink; Philip Berry, Stanton; Mr. Reese, 
Odessa, 

The next meeting is scheduled for Sept. 14 
at McCamey, when the organization will be 
perfected and a program laid out. 


SWEETWATER, TEX., July 29.—A lumbermen’s 
fellowship meeting was held here on July 20 
with R. Richardson, manager Rockwell Bros. 
& Co., Big Springs, in charge. Mr. Richardson 
introduced Gerald Melliff, representative Lum- 
bermen’s Association of Texas, who explained 
the motive of the session as an effort to main- 
tain a spirit of co-operation among retail deal- 
ers. It was unanimously voted to form a per- 
manent organization and it was decided to call 
the body the Central West Texas Lumbermen’s 
Association. 

Since the true geographical boundaries of 
the district were unknown, it was decided to 
postpone election of officers, but have the chair- 
man appoint temporary officials for the next 
meet on Aug. 10 at two o’clock in Sweetwater. 
The men named were: 


Temporary chairman—E. L. 


Sweetwater. 
Temporary vice 

Stamford. 
Temporary 

Colorado. 


Langley, 
chairman—George Pryor, 


secretary—J. A. Deffebach, 
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business has greatly improved this year, and 
that the prospects seem bright for continued 
improvement. He gave his opinion that cong. 
dence has been restored to many business men 
through the Supreme Court decisions recent! 
handed down. He urged the importance of 
business men keeping in close touch with na- 
tional affairs and working through their asso. 
ciations to protect their industrial interests. In 
closing, Maj. Mason urged support of the Na- 
tional Lumber Manufacturers’ Association 
through the regional organization. 


p Clubs Dealers Seeking 
Organized in Texas 


15 Percent Jump 
In Sales Volume 


AMARILLO, TeEx., July 29.—The Panhandle 
Lumbermen’s Association was organized here 
July 23, with a full slate of officers and direc- 
tors elected. Eighty men were present. It was 
decided to hold regular meetings in Amarillo 
on the third Tuesday of every other month, 
which will cause the next session to be Sept. 17, 

The officers heading the local association 
appear below. H. W. Galbraith of Foxworth- 
Galbraith Lumber Co., Amarillo, is district 
membership chairman. 

President—C. R. Burrow, Burrow Lumber 
Company, Canyon. 

Vice chairman—Lynn 
Boyd, Pampa. 

Secretary—J. R. Armstrong, Foxworth-Gal- 
braith Lbr. Co., Amarillo. 

Directors — Committeemen — B. F. Tepe, 
White House Lumber Co., Canadian; C. 0, 
Drew, Acme Lumber Co., Pampa; D. J. Mor- 
gansen, Wm. Cameron & Co. (Inc.), Memphis; 
Ben Hurst, Cicero Smith Lumber Co., Well- 
ington; S. R. Beecroft, Foxworth-Galbraith 
Lbr. Co., Dalhart; H. W. Galbraith, Foxworth- 
Galbraith Lbr. Co., Amarillo; C. L. Mundy, 
Long-Bell Lumber Sales Corp., Amarillo; Max 
Houston, Panhandle Lumber Co., Amarillo; 
O. Stevens, Willson & Son, Dimmitt; A. J. 
Harris, A. J. Harris Lumber Co., Tulia; Dave 
Alexander, Panhandle Lumber Co., Hereford. 


Boyd, Merrick & 





_Wicuita Fatts, Tex., July 29.—Representa- 
tives from nearly all twelve counties compris- 
ing the former NRA district No. 26 met at 
the Kemp Hotel here July 24 and organized 
the Lumbermen’s Association Wichita Falls 
District No. 26. John Z. Martin, Moore & 
Richold Lumber Co., Wichita Falls, sounded 
the keynote sentiment when he said: “The lum- 
ber industry is on the verge of a new era, and 
merchandising in our industry is destined to 
undergo a great change. We shall find busi- 
ness being carried on much differently during 
the next ten years than in the past twenty.” 
The first regular meeting will be held at Ver- 
non Aug. 22. The officers elected were: 
President—Hub Colley. 
Vice president—C, D. Shamburger. 
Secretary—Walter Taylor. 
Directors—James Crump, Paducah: E. A. 
Jones, Quanah; F. H. Davis, Seymour; H. B. 
Alexander, Vernon; J. H. Crumpler, Wichita 
Falls; T. E. Matthews, Graham; J. A. Caugh- 


ran, Munday; E. V. Haltom, Electra; Frank 
Waggoner, Olney. 





PEARSALL, TEX., July 29.—Lumber dealers of 
seven counties met here July 15, and organized 
the Winter Garden Lumbermen’s Association. 
It was decided to meet again in Dilley on Aug. 
10. The officers elected were: : 

President—Luther DeVilbiss. 

Secretary—N. A. Arnold. 





TWICE AS MANY persons in the United States 
were killed by accidents in 1934 than were slain 
in action or died of wounds in the World War, 
according to the National Safety Council. 
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Virginians Plan Progres- 
sive Program 


VircintA BeacH, Va., July 29.—The ninth 
yacation convention of the Virginia Lumber & 
Building Supply Dealers’ Association was held 
in the Cavalier Hotel, here, July 19-20, at- 
tended by about one hundred delegates. 

Edward M. Hardy, president Fuel, Feed & 
Building Supply Corp., of Virginia Beach, wel- 
comed the delegates. 

President Craige Ruffin, of Richmond, re- 
sponded, and delivered his annual message, which 
dealt with association objectives and progress. 
He heralded its accomplishments in the fields of 
distribution and legislation and deplored the 
criticism leveled on account of its failure to 
materialize all of the expectations from the 
Code, concluding with an appeal to dealers to 
continue their support of the association and 
to contribute their suggestions for its future 
program. 

Secretary Harris Mitchell briefly referred to 
almost ten years of organized activities by Vir- 
ginia dealers, mentioned the highlights of ac- 
complishment and predicted a still more useful 
period ahead. The solution to the distribution 
problems of the trade was held to lie in equita- 
ble co-ordination of the interests of all branches 
of the industry. The FHA was credited with 
improving the construction business materially. 

In an address on the “Better Housing Pro- 
gram,” Forrest H. Hill, district director of the 
Federal Housing Administration, Norfolk, ex- 
plained how it was actually working in some of 
the communities under his supervision, and 
urged dealers to study the entire program in 
order both to profit from its service to pro- 
spective users and to enable them to improve 
properties, and build new homes—more of 
which, he asserted, are being constructed now 
than at any time since 1930. 

“One hundred percent Dealer Distribution” 

was treated in the dealers’ own language by W. 
Albie Barksdale, secretary Charlottesville Lum- 
ber Co., Charlottesville, who recommended a 
program based on the best points developed to 
date by other groups, notably those of Ala- 
bama, the Carolinas, Chicago, Connecticut and 
Florida. A resolution instructing the directors 
to gather available data and to present a defi- 
nite program of future action was unanimously 
passed by the delegates. 
_On the subject of “Mason Materials Distribu- 
tion,” J. A. Hagan, president Roberts & Hagan 
(Inc.), Norfolk, declared that if Virginia re- 
tailers would co-operate 100 percent along the 
lines of maximum, efficient distribution they 
would receive the co-operation of manufacturers 
and wholesalers, but that if retailers would not 
So act they could hardly expect the manufac- 
turers and wholesalers to do more for them than 
they were willing to do for themselves. 

“Farm Bureau Organization” was discussed 
by Weldon W. Berry, Harrisonburg, who ex- 
plained its origin and operation. Primarily 
tormed to market farm products and to secure 
merchandise needed by farmer members, many 
farm bureaus were reported to be expanding 
to serve other classes of trade. 

In a message from J. Ben Wand, who was 
at his sick mother’s bedside in Cleveland, Ohio, 
he ventured the prediction that Virginia dealers 
would form a State building material institute, 
simir to those in other southeastern States, 
and ommended the experiment to them. 

The group adopted resolutions expressing ap- 
Preciation to the Lumbermen’s Mutual Casualty 
Co, and the Pennsylvania Lumbermen’s Mutual 
Fire Insurance Co. for business and banquet 
programs; opposing any State sales tax; ex- 
Pressing sympathy to J. Ben Wand, whose 
mother’s illness kept him away from the meet- 
ing, and to Tucker Whyte, whose illness kept 
im away for the first: time since the associa- 
tion was organized in 1926; urging the selection 
of the Southgate Nelson Corp. to operate the 
‘American-France Line and the American 
Hampton Roads Yankee Oriole Line, which 
are in process of consolidation by the United 
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States Shipping Board Merchant Fleet Corp. 

The banquet held Friday evening, July 19, 
was a very enjoyable event. The program con- 
— of group singing, with vocal and whistling 
solos. 

Dates of Feb. 20-22, 1936, and Hotel John 
Marshall, Richmond, Va., were selected for the 
tenth annual convention. 





Summer Association Act- 
ivities in New England 


Boston, Mass., July 29.—Notwithstanding 
the heat of the past month there has becn ac- 
tion aplenty in New England trade association 
circles as each branch strives to return to nor- 
mal following the debacle and chaos foisted 
upon the industry during NRA control. 

On July 18 the manufacturers convened at the 
Hotel Carpenter, Manchester, N. H., one hun- 
dred strong, with President Frank E. Kennett, 
of Conway, in the chair. The members pro- 
duce 80 percent of the native pine and hard- 
woods manufactured in New England, and with 
NRA control at an end it was strongly urged 
that the New England Lumbermen’s Associa- 
tion extend its activities and perfect its services 
to members, as to price levels in the consuming 
markets, transportation and credits, also ex- 
pansion of the statistical reports to show stocks 
on hand at the mill yards—both sold and un- 
sold—to aid operators in assembling a clear pic- 
ture as to the status of the market for native 
lumber. No definite action was taken. 

The principal speaker at the Manchester 
meeting was Laurence F. Whittemore, assist- 
ant to the president of the Boston & Maine Rail- 
road. He deplored the current tendency at 
Washington to embarrass the railroads with un- 
workable schemes that lead steadily toward 
bankruptcy and finally to government owner- 
ship and control. “If this outcome is to be 
averted,” he said, “the clear thinkers and the 
sound business minds of the country must get 
behind the railroads, before—not after—the 
damage has been done.” 

He urged an organized move on the part of 
the association to aid the railroads in their 
fight to readjust their equipment and service 
to meet modern developments. Turning from 
the problems of the railroads to those of the 
operating lumberman, Mr. Whittemore qualified 
for the latter task by declaring that he owned 
heavy stands of timber, and had operated saw- 
mills. He endorsed the suggestion made earlier 
in the day by Owen Johnson, of Manchester, 
for a keener following of market price trends, 
and for a plan that would bring the product of 
small mills out to central sorting points for 
grading and remanufacture, rather than follow 
the old plan of selling the product at a mill- 
run price and shipping it direct from the small 
mill to the retail yard or box factory. 

The passing of NRA has brought another 
change in the association line-up at Boston. 
Northeastern Lumber Service (Inc.), (metro- 
politan Boston retailers) served as an admin- 
istrative agency under the Code. At a meeting 
on July 15 it was voted to continue purely as a 
trade organization. Daniel Lucey, of Curtis & 
Pope Lumber Co., withdraws from the presi- 
dency, and is succeeded by Frank Whitty, of 
Blacker & Shepard Co. The other officers are 
Sigfreid Hirsch, of George McQuesten Co., vice 
president ; Sidney Blanchard, of Winchester, sec- 
retary; and James Corbin, of Quincy Lumber 
Co., treasurer. Harry E. Lewis continues as 
executive secretary, with headquarters at 210 
State Street. 

This State Street office will also serve as 
headquarters for the recently organized Bos- 
ton Retail Lumber Salesmen’s Club, with 
Harry Lewis as secretary. The chairman is 
W. T. (Tom) Todd, son of George Todd of 
William Curtis’ Sons Co., and the treasurer 
is F. J. Brokerick, of Massachusetts Lime & 
Cement Co. Already an outing has been held 
at the Stowe (Mass.) Country Club, and it is 
planned to hold monthly meetings at the State 
Street office. 
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MILCOR 


EXPANSION 
CORNER BEAD 


‘Note how plaster is keyed 
right up to the nose of bead (A) 


1. Unequalled Corner Reinforcement. 
2. Costs less to Install. 
3. Preferred by Architects and Builders. 


The Milcor Expansion wing is now pro- 
vided on outside, inside, bull-nose, and 
5-inch wing corner bead; door and win- 
dow casing; metal base and window 
stool; base screed; flashing and con- 
cealed picture molding. 


MILCOR> 


Manufactures the most complete line of 
Metal Lath and Accessories 


MILCOR STEEL COMPANY 


4150 W. Burnham St. MILWAUKEE, WIS. 
Canton, Ohio 














Chicago, Ill., Kansas City, Mo., La Crosse, Wis. 
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Illinois Lumber and Material Dealers 


Urged to Push FHA— 


A general spirit of optimism permeated the 
meetings last week held in three of the nine 
districts cf the Illinois Lumber and Material 
Dealers Association (Inc.). The lumber and 
building supply dealers of the thirty-one counties 
in the State which comprise the fourth, fifth 
and sixth districts that held their sessions re- 
ported with scarcely an exception that their 
business was ahead of 1934, and the prospects 
of autumn were considered good. 

The round of nine district meets which are 
being spread over three weeks got under way 
July 23 at Springfield when dealers and officers 
and directors of the association convened. Ses- 
sions were held on the two succeeding days in 
LaSalle and Champaign. One of the primary 
features of the nine get-togethers is to intro- 
duce to the members of the association, Adolph 
Pfund, who was recently named by the direc- 
tors as the new association secretary. He re- 
places J. F. Bryan, who resigned as executive 
secretary and has been retained as treasurer, 
and editor of the association publication. 

Mr. Pfund enters his new position with a 
well-rounded background. His immediate pre- 
ceding office was that of secretary Lumber In- 
stitute of Allegheny County, Pa., which covered 
metropolitan Pittsburgh. Previous to his last 
post, Mr. Pfund served as secretary National 
Retail Lumber Dealers’ Association in Chicago, 
and was secretary Northwestern Lumbermen’s 
Association, Minneapolis, earlier in his career. 


New Secretary Introduced 


The secretary was the principal speaker at 
the meetings, and briefly outlined his association 
plans and gave advice on current problems of 
the dealers. One of the most significant points 
stressed by Mr. Pfund in his remarks was that 
the possibilities of FHA were unscratched yet. 
He urged the dealers to co-operate with the 
movement, and promote it with all their efforts. 
Mr. Pfund sees in the FHA a remedy for the 
lack of business which tends to cause hard feel- 
ings among dealers. He emphasized the danger 
of soliciting business by aggressive price com- 
petition and cut-throat tactics, and pled with the 
lumber and building supply dealers to stand 
together on a fair quotation. The speaker 
stated that aggressive salesmanship was the 
quality the men should cultivate. 

Mr. Pfund is strong for organization, and 
sees salvation in the standing together of re- 
tailers. He praised the work of the association, 
and declared that the nine districts of the State 
formed the backbone of the body. Local units 
build up a solid market and offer dealers a 
chance to talk over prices and a common busi- 
ness basis, in the opinion of the secretary. One 
of the present problems which needs organiza- 
tion to cope with, according to Mr. Pfund, is 
the constant forging ahead of delivery of build- 
ing materials by trucks. He fears that unless 
the growing practice is checked it will event- 
ually result in supplies being trucked direct 
from the manufacturer to the customer, thus 
cutting out the dealer. At the LaSalle meet 
it was suggested by the secretary that retailers 
arrange to have sales managers for their dis- 
trict of the manufacturers with whom they do 
business meet with them periodically and dis- 
cuss current mutual problems. He foresaw a 
better understanding between the two groups, 
if such sessions were held. 


Pre-Fabrication Discussed 


Some of the most interesting discussions arose 
from the informal round tables that followed all 
three programs. The ever-present topic of pre- 
fabricated houses was brought up in LaSalle 
when talk turned to the government’s award of 
contracts for CCC camps constructed of joined 


sections. John Alexander, Jr., president of the 
chain of seventy-seven Alexander Lumber Co. 
yards, said that lumber dealers could get in on 
the CCC business, if they wanted to, but that 
he didn’t believe they would find any profit 
in the move. He told of concerns which had 
received contracts only to find that they lost 
money or barely broke even on their low bids. 
The Alexander firm entered the pre-fabrication 
home field some time ago, Mr. Alexander stated, 
but quit it after a trial. He thinks that the 
idea has merit, but needs further study. Mr. 
Alexander does not regard present pre-fabri- 
cated homes as a threat to regular building 
methods, since the average person dislikes the 
thought of owning a residence just like many 
others around him. 

Somewhat along this same line of discussion, 
Mr. Pfund said that he did not regard steel 
houses as a death blow to the lumber industry, 
because wood was the most adaptable building 
material and would be used to a large extent in 
any type of dwelling. He said that lumber was 
kept before the public on its sheer merit. 


Termites Called Lumber Foe 


Termites are seen as the most threatening foe 
of lumber at present by Mr. Pfund. He con- 





New Secretary Says Better 
Business Awaits Go-Getters 


James F. Bryan, retiring secretary, spoke at 
the meets on the work of the association, and 
declared that he was happy to turn over a part 
of his work to as capable a man as Mr. Pfund, 
He said that the association was State-wide 
with the exception of Cook county, which has 
a separate organization, and that the district 
work was well organized. 

Mr. Pfund had everyone present introduce 
and identify himself, and state the condition 
of business in his yard. As previously indicated, 
the general pulse of the lumber business was 
found to be stronger with a brighter future 
than existed a year ago. Most of the increase 
was reported as due to small repair and mod- 
ernization jobs, although some new construction 
work was shown. Some of the improving is 
being done with small loans secured under Title 
I of the NHA, while many individuals are using 
savings to do the work. A common point made 
by all dealers was that the corn crop this fall 
would be the barometer for their business dur- 
ing the coming year. Farmers, it was felt, will 
do considerable repairing, fencing and other 
work as soon as they have some money. The 
drouth hit Illinois farmers with cruel force last 
summer, and consequently the lumber yards have 
enjoyed practically no trade from rural sections, 


’ 


Shown from left to right in the above picture which was taken on a roof terrace of the Kaskaskia 

Hotel, LaSalle, after the meeting are: Russell Hunter, vice president of association, Chillicothe; John 

Alexander, Jr., director, Aurora; J. F. Bryan, retiring secretary, Springfield; Adolph Pfund, incoming sec- 
retary, and Fred Seitz, Peru Lumber & Coal Co., Peru 


siders them dangerous, and urges dealers to 
prepare against the pests. Building houses with 
green lumber was seen as inviting trouble since 
termites like moisture. It was pointed out that 
the wood eating insect can not live over twenty- 
two hours without returning to earth. The 
dealers were advised to safeguard against the 
pests’ destruction of lumber by treating build- 
ing materials with preparations available. It 
was pointed out that few home builders would 
not be willing to spend slightly more in the first 
place for material rather than run the risk of 
having to repair the dwelling a few years later 
if it should become infested with termites. Care 
should be taken in constructing a building not 
to leave any lumber in contact with the ground, 
it was said, since this affords the termites ac- 
cess to the structure of the house. Dealers 
were reminded that lumber now is available 
that has been made termite proof at the mills. 

Mr. Pfund expressed the hope that the good 
points of the scrapped NRA code would be 
retained by the dealers. He said that there was 
real strength in a united industry as existed 
under the code and for the first time the public 
accepted a definite price for building materials, 
whereas before there were nearly as many prices 
as there were dealers in a city. Organization 
through the association was seen as a prime 
essential of the time. 


Prospects for a good yield of corn this year 
were revealed as good in most of the counties 
represented by the dealers. 

A short session of nine of the twelve direc- 
tors, F. W. Weinel, president, and Mr. Bryan 
was held Tuesday morning in the Leland Hotel, 
Springfield, to introduce Mr. Pfund to associa- 
tion officers. Since the directors are scattered 
throughout the State, they were not together 
in any of the first three meetings. 

Meetings of dealers with Mr. Pfund were 
held on July 30 at Fred Wenthe’s ranch home 
seven miles south of Effingham, at the Emmer- 
son Hotel in Mt. Vernon on July 31, and at the 
K. C. club, East St. Louis, on Aug. 1. Next 
week the sessions will be concluded with meet- 
ings of the first district at the Y. M. C. A. in 
Elgin on Aug. 6, second district at the Elks 
Club in Sterling on Aug. 7, and at the Soan- 
getaha Country Club, two miles east of Gales- 
burg, for the third district on Aug. 8. 


—_—_—_——_— 
Employees Enjoy Picnic 
SPOKANE, WASH., July 27.—The Long Lake 
Lumber Co. held its annual picnic at Liberty 
Lake, July 21, with more than two thousand 
employees and friends present. A program 0 


ball games and water sports, and fine picnic 
lunch, filled out the day. 





Augu 


SA 
little 
day ¢ 
of th 
ing 0 
was 
these 
are i 
ance 

TI 
helpf 
expr’ 
of M 
Reta 
ent. 
but 
imp 
and 
to tl 


the 

gavi 
the 

tion 
and 
gro 
istic 
gas 
and 
inct 
a le 
to | 


t 3, 1935 


ay 
> 
r 
's 


spoke at 
tion, and 
er a part 
r. Pfund, 
tate-wide 
yhich has 
e district 


introduce 
condition 
indicated, 
ness was 
er future 
- increase 
ind mod- 
struction 
roving is 
der Title 
are using 
nt made 
this fall 
ness dur- 
felt, will 
nd other 
ey. The 
force last 
ards have 
sections, 





Kaskaskia 
the; John 


ming sec- 


this year 
counties 


ve direc- 
r. Bryan 
id Hotel, 
- associa- 
scattered 
together 


nd were 
ich home 
Emmer- 
nd at the 
1. Next 
‘th meet- 
C. A. in 
the Elks 
1e Soan- 
yf Gales- 


ic 

ng Lake 
Liberty 
thousand 
gram of 
e picnic 





August 3, 1935 


AMERICAN LUMBERMAN 


Upper Peninsula Dealers Talk Business; 
Enjoy Themselves 


Sautt Ste. Marie, Micu., July 29.—This 
little city on the Soo was the scene last Satur- 
day of an interesting gathering of lumbermen 
of the Upper Peninsula when the annual meet- 
ing of the Cloverland Retail Lumbermen’s Club 
was held here. It is interesting to note that 
these annual meetings of the Cloverland club 
are increasing in interest, and that the attend- 
ance is larger every year. 

There were a number of interesting and 
helpful addresses. Much disappointment was 
expressed over the inability of G. W. LaPointe, 
of Menomonie, Wis., president of the National 
Retail Lumber Dealers’ Association, to be pres- 
ent. He had been scheduled for an address, 
but was compelled to be in attendance at an 
important conference between manufacturers 
and retailers at Chicago, and could not come 
to the Cloverland meeting. 


Getting Together Is Worth the Cost 


Among the speakers was H. W. Wilbur, of 
the Wilbur Lumber Co., Milwaukee, Wis., who 
gave an informative talk on the activities of 
the National Retail Lumber Dealers’ Associa- 
tion and the work of the various regional clubs, 
and he emphasized the thought that these little 
groups should meet more often. A character- 
istic utterance was: “Spend a few dimes for 
gas and get together at least once a month, 
and the results will be better competition and 
increased profits.” Mr. Wilbur long has been 
a leader in organized effort and has done much 
to bring about closer co-operation in the trade. 


Yard Is Place to Start Remodeling 


Don S. Montgomery, secretary Wisconsin 
Retail Lumbermen’s Association, in a dynamic 
address, referred to his topic of last year, “A 
Year Hence,” and recounted some of the 
changes that have taken place during the last 
twelve months. He discussed cement distri- 
bution, figuring discounts, dealings with the 
Government regarding material prices, and the 
Federal Housing Act. He also referred to the 
desirability of improving the lumber yards and 
bringing them up to date, emphasizing the fact 
that the lumber yard is the place to start on 
remodeling, painting, cleaning up etc. It would 
seem a little inconsistent for a dealer to urge 
the people of his community to remodel and 
repair their premises, and at the same time 
let his own business premises remain in an 
unkempt condition. 


On Prefabrication; Housing Act 


H. H. Rosenberg, of Chicago, discussed pre- 
fabricated houses, and common sense in the 
retail lumber and building material business. 

Hunter Gaines, secretary of the Michigan 
Retail Lumber Dealers’ Association, gave an 
interesting report on district meetings that have 
been held in lower Michigan. Mr. Gaines is 
finding these district meetings valuable adjuncts 
to the State association and excellent mediums 
through which to bring about closer co-opera- 
tion among the dealers. 

Marvin Coons, administrator for FHA in 
the Upper Peninsula of Michigan, discussed in 
detail the provisions of the National Housing 
Act, and explained how the dealers could mate- 
tially increase the volume of their business by 
helping their building prospects to avail them- 
selves of the facilities of the Act. 

J. L. Burt, of Wausau, Wis., president of 
the Wisconsin Retail Lumbermen’s Associa- 
tion, in an address that was right to the point 
and full of valuable information and helpful 
suggestions, discussed general conditions, dis- 
tribution, selling your own business, and pre- 
fabricated steel homes and how they might 
affect the retail lumber and building material 
dealers. 


Officers and Directors Elected 


The afternoon session concluded with the 
election of officers and directors as follows: 


President—H. J. Fisher, Phoenix Lumber & 
Supply Co., Iron River, Mich. 


Vice president—H. M. Buswell, Cloverland 
Supply Co., Amasa, Mich. 


Secretary-treasurer—E. E. Dickson, 
Lumber Yard, Iron Mountain, Mich. 


Directors—Hugh Moran, Lock City Manu- 
facturing Co., Sault Ste. Marie, Mich., three 
years; F. E. Christianson, Armstrong-Thiel- 
man Lumber Co., L’Anse, Mich., two years; 
P. B. Spear, Jr., F. B. Spear and Sons, Mar- 
quette, Mich., one year. 


City 


Enjoy Boat Trip on River 


The morning was occupied with an enjoy- 
able boat trip, in which the ladies also were 
guests, up the St. Mary’s River, through the 
American Locks, and back down through the 
Canadian Locks. This trip gave the visitors an 
opportunity to see one of the most picturesque 
spots in the country. During the afternoon, 
while the business session was in progress, the 
visiting ladies were entertained at the Soo 
Country Club. 

At an evening banquet, at which eighty- 
three people were served, W. B. Robertson, a 
typical Scotchman with a fund of good stories, 
presided as toastmaster. The guest speaker, 
Hon. Francis T. McDonald, took for his sub- 
ject “Commerce and the Constitution,” going 
back into American history and following the 
development of transportation through the net- 
work of railroads, the locks at the Soo and 
lake navigation. The banquet was followed by 
an enjoyable dance. 

Weather conditions were perfect, and all the 
visitors were loud in their praise of the Upper 
Peninsula as an ideal section in which to hold 
summer conventions, no matter how large the 
attendance may be. 





Michigan Producer Begins 
Construction of Sawmill 


IroNwoop, MicH., July 29.— The Northern 
Logging Co. has begun construction at On- 
tonagon, Mich., of its sawmill plant, and W. T. 
Gorman, secretary of the company, advises that 
the mill will be ready for operation by Jan. 1 
next. In addition to the sawmill and planing 
mill, the plans include a large dry kiln and 
dry sheds. It is expected that this will be pri- 
marily a softwood mill, cutting hemlock and 
pine almost exclusively; and, as Ontonagon 
has a good harbor, the company will be able 
to ship by boat as easily as by rail. As was 
reported in a recent issue of the AMERICAN 
LUMBERMAN, this company purchased the 
Foster-Latimer Lumber Co.’s mill at Mellen, 
Wis. All the machines will be rebuilt before 
they are installed in the new plant at On- 
tonagon. 

The Northern Logging Co. has a tract of 
timber containing over 40,000,000 feet, which 
lies in a solid block, the first of which is only 
five miles from the plant at Ontonagon. The 
company started logging in this tract in 1934, 
and this year has cut about 14,000,000 feet, all 
of which has been sold in the log. Offices of 
the company formerly were in Wausau, Wis., 
but were moved to Ironwood a year ago; they 
will be moved again to Ontonagon as soon as 
the new mill is completed. Last year the com- 
pany manufactured 9,000,000 feet of hardwood 
lumber in the old Scott & Howe mill at Iron- 
wood. 
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For many years our floor- 
ing has been building trade 
for dealers. It will do the same 
for you. Order it in straight or mixed 
cars with Hemlock lumber, lath, shingles 
and posts. 
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Plywood. 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 
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Promotional Activities 
for Southern Pine 


New OrLEANS, July 29.—Review of the work 
performed during the past year, and tentative 
approval of the program outlined for the com- 
ing period, were effected at a meeting here July 
18 of the advertising and trade promotion com- 
mittees of the Southern Pine Association. The 
plans for the coming year cover an estimated in- 
come of $7,000 a month, the rate of returns from 
the 3% cents a thousand feet applicable since 
last February. W. T. Neal, committee chair- 
man, presided. 

At the opening, Secretary-Manager H. C. 
Berckes outlined the merchandising problems of 
the southern pine industry; referred to the 
limitations under which the association had to 
carry on trade promotion work during depres- 
sion years; asserted the time has come to ex- 
pand this activity. He pointed out that avail- 
able funds must be stretched as far as possible, 
and that the possibility exists that money ten- 
tatively budgeted to one phase of activity might 
have to be transferred to another. 


New Subcommittees Appointed 


The activities for the new year will be car- 
ried on by five subcommittees having the fol- 
lowing membership: 

Field work—oO. N. Cloud, chairman; B. F. 
Chileutt, Herbert Moss, Z. K. Thomas, J. W. 
Foreman, R. G. Turnbull and W. L. Legg. 

Research—L. J. Arnold, chairman; O. H. 
Campbell, D. W. Winn, E. M. McGowin, J. H. 
Kurth, Jr., Fred Dierks, and H. S. Foley. 

Advertising media—C. E. Klumb, chairman; 
Cc. C. Sheppard, J. H. Rush, T. W. Rosborough, 
R. D. Crowell, Sr., B. E. Kenney, and J. H. 
Lane. 

Engineering and Specifications—J. L. Av- 
ery, chairman; J. R. Oden, J. K. Herndon, J. 
R. Bemis, J. L. Camp, Jr., F. A. McCoy, and 
J. E. Crosby. 

Wood Preservation—L. O. Crosby, chair- 
man; W. T. Neal, O. S. Limbaugh, A. D. Bur- 
dette, E. E. Hall, Arthur Temple, and S. M. 
Pagan. 


Functions of the Various Subcommittees 


Among the numerous functions of the field 
work subcommittee will be the attendance at 
and sponsorship of various types of meetings of 
sales representatives, subscribers and distribu- 
tors, as well as carrying on the present familiar 
activities. 

The research subcommittee will carry on the 
present activities toward refinement and techni- 
cal advance of southern yellow pine, including 
use of paints; maintain close contact with the 
development of prefabricated homes, and develop 
the most effective use of southern yellow pine 
lumber for this purpose; study developments 
and effectiveness of using lumber in connection 
with air conditioning of homes and other struc- 
tures; and will conduct co-operative research 
with manufacturers of wooden boxes and other 
allied consumer interests in promoting more 
effective use of southern yellow pine. 

The advertising media subcommittee will 
carry on the familiar SPA activities in builder 
help, including plan books etc., preparation of 
speeches and sales promotion material for deal- 
ers; conduct general publicity for the species; 
and, after study, adopt effective advertising 
plans using any combination of radio, trade 
journals, farm journals, industrial trade journals, 
motion and sound pictures, newspapers for joint 
dealer campaigns, national circulation maga- 
zines, direct mail, billboards, and souvenirs. 

The engineering and specification subcommit- 
tee will prepare technical papers and translate 
technical reports for use of subscribers; study 
claims of competing species or substitutes to 
refute false assertions; and carry on consult- 
ing service on southern yellow piné for rail- 
roads, distillers, oil field operators, industrial- 
ists, and architects and engineers. 
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The wood preservation subcommittee will 
carry on a wide range of activity relating to 
promotion of proper treatment, specification of 
treated southern yellow pine, coordination of 
SPA activities with the wood preservers, and 
promote joint inspection service for grade and 
treatment of southern yellow pine. 


Reviews Last Year's Promotion Activities 


In reviewing the work since June, 1934, S. P. 
Deas, SPA staff man, stated the voluntary 2% 
cents a thousand feet paid by some subscribers 
had yielded $3,750 a month, which was raised 
to $7,000 when, in February, an additional 1 
cent was added with the advance in the SPA 
subscriber assessment to 7% cents. Mr. Deas 
reviewed how the funds were expended in em- 
ployment of field men and preparation of dealer 
aids. From Jan. 1 to June 30, 1935, he said, 
18,131 copies of “Model Southern Pine Homes” 
had gone out to dealers; 12,433 copies of 
the bocklet on remodeling; 3,191 of the book- 
let on beautifying grounds; 1,405 southern pine 
garage booklets; 556 on southern pine barns; 
and 688 on southern pine farm buildings. Ad- 
ditional recent pamphlets included one on in- 
sulating properties of southern pine, and one 








August 3, 1935 


tillers in CFA territory. He suggested that 
dense shortleaf be promoted in competition with 
fir where it could be used, this being a means 
of holding the superior market for longleaf 
where it is required. He spoke of New York 
dealers quoting on fir but not on longleaf, pe. 
cause not stocked with the latter and disinclined 
to get quotations from mills. 

S. M. Eaton, field man, spoke of work among 
the 161 Government purchasing agencies in 
Washington. He cited varied specification for 
flooring for camps in the Army Corps areas, 

J. F. Carter, speaking on inspecting and 
grading, urged closer attention to grading. He 
said the mills should not let carelessness under. 
mine trade promotion work. Specification py 
the Government of grade marked lumber is eyj- 
dence of the success of the association’s work 
he said. 


Good Lumber Economical for Forms 


R. R. Cahal, field man contacting the TVA, 
reported purchases of materials in fourteen 
months there as totaling $23,000,000, of which 
$1,000,000 went for lumber, being equivalent to 
two million feet a month. The small mill-whole- 
saler combine handled a good portion of this, 
he said, but work is being done to get an SPA 
grade-mark specification. During the past ten 
months, lumber purchases were as high as six 
million feet a month for the Norris and Wheeler 
dams. The Pickwick dam will use 35,000,000 
feet within the next eight to ten months. Two 
additional dams to be started within the next 
year, and several others scheduled for from two 
to five years, will require more. When the con- 
crete form lumber is removed, said Mr. Cahal, 
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showing the relative cost of lumber entering 
into a home. 


Tell of Contacts with Buyers 


Karl Eckdall, field man, reported 350 suc- 
cessful calls on dealers in Texas and 50 in 
Oklahoma. He said dealers complained of lack 
of an adequate finance plan to take care of long- 
term paper on new construction; asserted local 
financial institutions were not functioning with 
FHA; and that dealers suffered by direct truck 
sales to consumers by small mills. The field 
man asserted that managers of line yards lacked 
the information ordinarily gained through con- 
tact with salesmen. Competition of fir in long 
dimension—joists and timbers—was reported a 
matter of price; but the entry of western white 
pine, good salesmanship. Dealers were reported 
favoring joint newspaper advertisirfg, radio and 
direct mail. 

W. H. O’Brien, field engineer, reported on 
work in Washington, New York, and with dis- 


the work is smoothed by hand. The use of uni- 
formly dry lumber results in less hand work 
being required, he said, tests having been made. 
The result has been to shift from wet and green 
lumber, with resultant transfer of the business. 
Now bidders are required to state whether they 
are prepared to supply grade marked lumber. 

Albert R. Israel, publicity man, reported that 
107 newspapers, reaching over five million read- 
ers in thirty States, are using the building page 
service he gets out. The editors were reporte 
pleased with the service, which in some cases 
fits in with advertising programs of retail lum- 
ber dealers. A substantial number of requests 
have been received (150 for the $1.50 building 
blueprints for homes) for the various types of 
SPA literature offered. 


In 1934 50,000,000 gallons of molasses was 
fed to livestock in the United States. Ninety 
percent of it was in commercial feeds. 
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Confer on Plans for Trade 
Promotion 


The Building Code and Trade Promotion 
Committee of the National Lumber Manufac- 
turers’ Association met in Chicago July 25-27 
and canvassed the program of the committee’s 
work for the near future. Geo. W. Dulany, 
Ir. chairman, explained that the purpose of 
this first meeting of the new committee was 
that the members might be informed in detail 
of the activities of the trade promotion depart- 
ment of the National association, and consider 
the recommendations of the staff for trade pro- 
motion activities for the current year. 

Wilson Compton reviewed the work of the 
trade promotion department and summarized its 
problems and difficulties. Arthur T, Upson, 
trade promotion manager, took the position that 
there are three classes of trade promotion ac- 
tivities, namely, those of general interest to the 
lumber industry, those which are of interest to 
some lumber manufacturers but not to all, and, 
third, commercial exploitation of the results of 
research and investigation. Mr. Upson de- 
scribed and explained these industry activities 
and outlined a number of desirable projects of 
less than general industry interest for which 
there is definite need. He also drew a sharp 
line between the protective activities of the 
N. L. M. A. which are now being prosecuted 
and those of a more emphatically, promotional 
character which should be undertaken. 

R. G. Kimbell, in charge of the building code 

activities of the National association, gave some 
information as to the immensity of the field. 
There are, he said, 1822 cities in the United 
States, practically all of which have building 
laws. There are also State laws relating more 
or less to building in all of the 48 States. There 
are 100 semi-public agencies ‘constantly engaged 
in research and investigation of building codes 
and developing standards and recommendations 
influencing them. He emphasized the fact that 
a building code restriction is a type of prohibi- 
tion which really works—and if a code pro- 
hibits or restricts the use of lumber, prohibition 
or restriction is the result. He estimated that 
a market for 5,000,000,000 feet of lumber is at 
stake in communities with a total population 
of 50,000,000 people, in which are consumed 40 
percent of the softwood and 25 percent of the 
hardwood output. Mr. Kimbell calculated that 
between 150 and 250 codes are always active 
and determining whether people could or could 
not use lumber. At present the Board of Alder- 
men in New York City is considering the pro- 
hibition of frame houses in a territory occupied 
by more than 5,000,000 people; 60 percent of 
the edifices built last year in this territory were 
ot wood construction. It is impossible, accord- 
ing to Mr. Kimbell, for 20,000,000 people in 
the United States to use shingles because of 
code restrictions; and yet he asserted that in 
34 years not a life had been lost in New York 
City in a building of wood construction erected 
since 1901, because of any structural fault. 
_ Mr. Kimbell emphasized the importance of 
imsurance relations and of statistical information 
bearing on insurance. Technical publications 
on lumber such as those already published or 
on the way, Mr. Kimbell said, were of funda- 
mental importance in all promotion work. 

_Discussing the work of the Department of 
Government Specifications, Mr. Upson said that 
it was a very broad, as well as detailed, field, 
which could well employ a considerable number 
ot competent men. Specific promotion projects 
of particular interest to regions or companies 
mentioned by Mr. Upson are study of new de- 
vices of the type of timber connectors of interest 
to lumber manufacturers and distributors, a 
careful survey of the status of pre-fabricated 
building, exploration of the field of wood treat- 
ment for preservation and to prevent shrinkage, 
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new architectural designs, dependable mechan- 
ical device for the measurement of moisture 
content of lumber, studies of improved design 
of wood sash and frame, research regarding 
superstructure of railway freight cars, investi- 
gation of the service records of wood used in 
tanks, vats and pipes, and research in the fur- 
niture and fixture field. 

Commenting on Mr. Upson’s presentation, 
V. A. Stibolt said that the field of wood treat- 
ment is so important that some provision should 
be made to take care of it as an immediate ac- 
tivity of the N. L. M. A. B. R. Ellis thought 
it important that an effort be made to get the 
woodwork industry to co-operate in the fields 
of common interest and to work in close touch 
with lumber retailers, particularly in a program 
to take advantage of the opportunity to popu- 
larize wood interiors in place of lath and plaster. 
H. E. Everley thought it important that the 
program should include undertakings of interest 
to hardwoods. Thos. Kerr thought that wood 
treatment research ought to be taken up as 
quickly as possible. 

C. N. Tate, speaking for the West Coast 
Lumbermen’s Association, said that completion 
of formal affiliation with the N. L. M. A. would 
be taken up as soon as the strike situation had 
been disposed of. In his opinion the lumber in- 
dustry expected the N. L. M. A. to carry on 
building code work, national housing and gov- 
ernment specification work regardless of other 
tasks. He expressed his approval of the wark 
done by the Timber Engineering Co. In the 
field of the American Forest Products Indus- 
tries he thought pre-fabricated frame structures 
and preservative treatments of wood were of 
the most importance. 

The relations between N. L. M. A. and A. F. 
P. I. were discussed at length with a view to 
defining them as rigidly as possible. It was 
the opinion of the committee that there should 
be no direct solicitation of regional association 
subscribers. 

The committee voted to approve and recom- 
mend as essential to the lumber industry the 
continuance by the N. L. M. A. of the follow- 
ing current activities: Building laws and reg- 
ulations; government specifications; national 
housing; retail merchandising; lumber use in- 
formation service. 

Regional associations not now affiliated with 
the National were urged to join at once. In 
view of the desirability of extending basic ac- 
tivities it was considered that additional funds 
would be necessary. The next advance in the 
program of trade promotion, it was decided, 
should include research features, development 
of a moisture meter and sorter, designs for 
building interiors and exteriors of wood, fabri- 


cated frame building, retail merchandising, and 


wood treatments. 

Decisions were also made intended to be pro- 
motive of the work of the committee through 
the regional associations. It was also held de- 
sirable that consideration be given to the ad- 
visability of establishing in Washington a worth 
while exhibit of lumber and timber products. 
It was also recommended that the series of Na- 
tional handbooks on wood structural design data 
should be published at the earliest possible mo- 
ment. 

An important feature of the meetings was a 
discussion with retailers of plans for develop- 
ing closer co-operation and better merchandising. 
The retailers were represented by George W. 
LaPointe, president National Retail Lumber 
Dealers’ Association, Paul S. Collier, secretary 
Northeastern Retail Lumbermen’s Association, 
and Adolph Pfund, secretary Illinois Lumber 
& Material Dealers’ Association. 

Among the promotion plans on which Chair- 
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Here's a brand of Good Lumber—and 
a veteran producer that can be of real 
assistance to you in connection with your 
plans for going after the Fall trade. 

The product—Zimmerman Virgin Long 
Leaf—has been a standard of Long Leaf 
Quality for nearly half a century. It's 
the sort of stock you'll be proud te show 
your trade. 


The producer has every facility for 
taking care of your requirements—long 
experience—a vast stand of superb tim- 
ber for present and future needs—a fine 
modern sawmill—and a carefully trained 
organization that will at all times strive 
to give you Long Leaf Quality and 
Service. 

You'll find it to your interest to specify 
“Zimmerman” for your Fall needs in: 
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man Dulany said information was being secured 
and on which there had been considerable fa- 
vorable comment is a suggestion submitted by 
E. C. Hole, manager of the AmMerIcAN LuMm- 
BERMAN, that the lumber industry, through the 
National 4-H Clubs, enlist the interest of thou- 
sands of boys and girls throughout the country 
in wood construction. The plan is to offer 


AMERICAN LUMBERMAN 


prizes for the best models of buildings made 
of wood by 4-H Club members, these models 
then to be used for display purposes. 

Members of the committee present in person 
or by proxy were: H. H. Butts (by T. R. 
Kerr); R. R. Bailey (by W. A. Ellinger) ; 
J. F. Wigginton (by B. R. Ellis); W. T. Neal 
(by V. A. Stibolt); W. B. Earle (by E. C. 


Associations Plans an 


Sept. 25 or 27—National Wholesale Lumber Dis- 
tributing Yard Association, Congress Hotel, 
Chicago. Annual. 

Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 





Distributing Yard Men to Confer 


BALTIMORE, Mb., July 29.—The National 
Wholesale Lumber Distributing Yard Asso- 
ciation will hold its annual meeting at the 
Congress Hotel in Chicago on Sept. 25 or 27. 
Though the organization has not been active 
since the decision of the Supreme Court declar- 
ing NRA Codes unconstitutional, it has by no 
means ceased to follow developments in the 
trade with the closest interest. Carlyle Mac- 
Lea, of the MacLea Lumber Co., of Baltimore, 
president, and J. J. Kidd, Jr., of the Kidd & 
3uckingham Lumber Co., of Baltimore, secre- 
tary, expect to go to Chicago for the meeting. 





Committee Chairmen Named 


New York City, N. Y., July 29.—Otis N. 
Shepard, president National-American Whole- 
sale Lumber Association, announces that the 
chairmen of the following standing committees 
for the ensuing year are: 








Cost committee—E. R. Safford, Sherman 
Lumber (Inc.), Potsdam, N. Y. 

Legislation committee—E. R. Plunkett, 
Plunkett-Webster Lumber Co. (Inc.), New 


Rochelle, N. Y. 

Credit department committee—C. F. Krea- 
mer, Kreamer Lumber Co., Philadelphia. 

Arbitration committee—E. W. Conklin, 
Mixer & Co., Buffalo. 

Railroad and Transportation committee— 
A. A. Germain, Germain Lumber Co., Pitts- 
burgh. 





Pacific Northwest Dealers Meet 


VANCOUVER, WASH., July 27.—More than 
one hundred retail lumbermen from southwest 
Washington and northwest Oregon gatherea 
here this week for a meeting of the regional 
retail lumbermen’s association. General busi- 
ness conditions relating to lumber sales were 
discussed. The affair was in charge of a com- 
mittee of Vancouver lumbermen that included 
J. J. Donovan, chairman; Frank H. B. Rich- 
ards and Dwight Parr. 





Seek to Interest Younger Men 


HAGERSVILLE, ONT., July 29.—The Lake Erie 
Branch of the Ontario Retail Lumber Dealers’ 
Association held a meeting here on July 26, 
with W. J. Bailey, of Jarvis, in the chair. A. R. 
Stinson, Toronto, president of the Ontario Re- 
tail Lumber Dealers’ Association, was present 
and gave an excellent talk upon trade associa- 
tion work, reporting that the association already 
had a larger membership list this year than at 
the end of 1934, and that its finances were show- 
ing steady improvement. The importance of 
interesting in the work of the O. R. L. D. the 
younger men among the dealers was empha- 
sized by Mr. Stinson, who said that he was 
already working out plans for a number of 
educational and other features of special interest 
to the young men, for the agenda of the next an- 
nual convention. 

A resolution was carried, to be sent to the 
Canadian Car Demurrage Bureau. requesting 
three days of free unloading time, instead of 


two days, because many of the large western 
cars, loaded tight to the roof, cannot be un- 
loaded within two days. 

Addresses were delivered by M. M. Walker, 
field representative in eastern Canada for the 
Red Cedar Shingle Bureau (British Columbia 
Division) ; F. Albany Rowlatt, manager of the 
White Pine Bureau; G. B. Van Blaricom, edi- 
tor of the Canada Lumberman, and H. Boultbee, 
secretary-manager of the O. R. L. D. A. 


Will Insist on Wood Containers 


Toronto, OntT., July 29.—The White Pine 
Bureau held a meeting here on July 15, most 
of the members being represented. Arrange- 
ments were made for a display of white pine 
and white pine products at the Canadian Na- 
tional Exhibition during the last week in Au- 
gust and the first week in September. The in- 
creased use of paper and fibre board containers 
by manufacturers of logging camp and mill 
supplies, when making shipment to the camps 
and mills, has aroused the White Pine Bureau 
and the members decided at this meeting to do 
all they can to correct the situation. Strong 
letters are being written to the packing com- 
panies, jam factories etc. The co-operation of 
the Canadian Lumbermen’s Association has been 
obtained, and many lumber manufacturers in 
eastern Canada will now insist upon wooden 
containers for canned goods, jams, meats etc., 
shinned to them. 





Shingle Bureau Adopts Distribution 
Statement; to Label Three Grades 


Vancouver, B. C., July 27.—Trustees of the 
Red Cedar Shingle Bureau, which has head- 
quarters in Seattle, held a meeting here July 12. 
By invitation of the Bureau, and at the request 
of the National Retail Lumber Dealers’ Asso- 
ciation, Carl Blackstock, president of the West- 
ern Retail Lumbermen’s Association and mem- 
ber of the executive committee of the National 
Retail Lumber Dealers’ Association, addressed 
the shingle trustees. Mr. Blackstock brought 
to the trustees a request from the National 
Retail association that the Bureau make ar- 
rangements to have all grades of Red Cedar 
Shingles labeled as No. 1, No. 2 and No. 3, 
in order that there may be no confusion among 
members of the National Retail association, 
who wish to handle only shingles produced by 
members of the Red Cedar Shingle Bureau and 
so labeled. Formerly the Bureau placed the 
official label, guaranteeing the grade of the 
shingles to be up to the commercial standards 
of the United States Department of Commerce, 
on No. 1 shingles only. At the last annual 
meeting the Bureau decided to place an official 
label on the No. 2 grade of shingle, and now 
at the request of the retailers will label all 
grades. The Bureau trustees unanimously voted 
to label No. 1, No. 2 and No. 3. This action 
comes as a result of a conference between W. W. 
Woodbridge, manager Red Cedar Shingle Bu- 
reau, and the directors of the National Retail 
association, following which the Retail asso- 
ciation urged its members to handle only Bureau 
labeled shingles. 

At the meeting here today the Shingle Bureau 
unanimously adopted the code of ethics, or 
lumber distribution statement, which was the 
result of a joint conference of wholesalers, re- 
tailers and manufacturers held at Chicago June 
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Singler) ; M. C. Woodard (by I. N. Tate). 
C. L. Isted; M. E. Kline; Geo. W. Dulany, jr: 
J. W. Mayhew (by H. E. Everley). J, "w 
Watzek, Jr., president of the National associa. 
tion, and the following members of the Nation, 
staff were present: Wilson Compton, Carl Bahr 
A. T. Upson, R. G. Kimbell, C. E. Close, L, 

mith. 


A ti itl 
20. The Shingle Bureau is hereby the firy 
group to ratify this code. 

Other business conducted at the trustee: 
meeting included authorizing their manager, Mr. 
Woodbridge, to extend an invitation to Georg. 
W. LaPointe, Jr., president of the National 
Retail Lumber Dealers’ Association, and W, f. 
Morgan, president of the National Association 
of Commission Lumber Salesmen, to be guests 
of the Bureau at its annual meeting next spring, 
The Bureau is also sending letters to all non- 


member shingle mills inviting them to join the 
Bureau. 


Michigan Retailers Hold Mid- 
Summer Convention 


Lansinc, Micu., July 29.—Two hundred 
dealers attended the mid-summer convention of 
the Michigan Retail Lumber Dealers’ Associa- 
tion held at the Hotel Olds, here, July 24-25. 

President C. C. Wéscott gave the welcoming 
address. Others who spoke included George 
W. LaPointe, Jr., president National Retail 
Lumber Dealers’ Association; George H. How- 
enstein, Detroit, secretary-manager Tri-County 
Lumber Exchange; Don D. Battelle, account- 
ant, Dayton, Ohio. 

Raymond M. Foley, State FHA director, 
—_ on “Title Two of the National Housing 

a 

James M. Schakleton, executive vice presi- 
dent of the Saginaw State Bank, spoke at the 
banquet on “How to Make the Best Use of 
Your Bank in Promoting the Federal Housing 
Program.” C. W. Otto, secretary Lansing 
Chamber of Commerce, was toastmaster. 

—_—_—__— 


Carolina Dealers Announce 


Progressive Policies 


Cuartotte, N. C., July 29—A “program of 
benefits” for the retail lumber and building sup- 
ply dealers of the Carolinas has been published 
and distributed from the headquarters here oi 
the organized dealers of the two States. 

The Carolinas Building Institute is the foun- 
dation for the program. It is the work of the 
Institute to form and maintain marketing poli- 
cies and plans for retailers. Such policies have 
been incorporated into agreements made with 
the manufacturers at a recent convention. 

The published plan was unanimously approved 
by the directors and the association body. The 
plans include a short course in merchandising 
for members; a closer knit organization, with 
local groups; a special department for members 
engaged in millwork manufacture; research and 
statistics; an adequate and competent staff for 
the association, and a budget for the year ol 
$11,000. 





Philadelphia Wholesalers Pick 
Scorching Day 


PHILADELPHIA, Pa., July 29.—There has 
been little or no association activity here this 
month, and the last meeting was the quarterly 
session of the Philadelphia Wholesale Lumber 
Dealers’ Association, held on one of the hot- 
test days in the summer, Thursday, July 11, 
at the Bala Country Club. Twenty-eight mem- 
bers defied the scorching heat and attended 
the dinner, which was followed by the regular 
quarterly meeting. Secretary Mark Finlay an- 
nounces that the next meeting of the whole- 
salers will be held in October, 
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LUMBER CLUBS 


Splinters Club Dates Annual 


WoonsTock, ILL., July 29.—The ninth annual 
Splinters’ Club golf tournament will be held at 
Glen Crest Country Club, Woodstock, on 
Wednesday, Aug. 7. In this tournament all 
coal, building material and lumbermen _are 
eligible. There will be a number of prizes, 
and a general invitation is extended by the 
committee having in charge the arrangements. 
The fee of $3.50 covers luncheon, dinner, golf 


and prizes. 


Club's Annual Golf Field Day Is 
Big Success 


BLOOMINGTON, ILt., July 29.— The annual 
tournament of the McLean County Lumber- 
men’s Club was too nearly coincident with the 
AmeRICAN LUMBERMAN’S deadline to get the 
story into preceding issue, but even at this 
late date the outstanding success of the event 
should be recorded. For this success E. P. 
Krum, secretary-treasurer of the club and chair- 
man of the outing committee, is entitled to no 
small credit. He says, however, that it was 
all due to having a good bunch of helpers. 

Bill Joyce, Peoria. officiated as master of 
ceremonies at the banquet and awarded the 
prizes. Competition for the grand prize, a 
6-foot trophy presented by the Florida-Louis- 
jana Red Cypress Co. for the low gross among 
the dealers competing, ended in a three-ply tie 
among Glen Schaefer, Pana; P. Fehlig, St. 
Louis, and Edward Woare, Decatur. Each of 
these dealers marked up an 82, and thus will 
share in the honor of the cup this year. 

The sales managers came for their usual 
quota of golf balls, those honored in this class 
being : 

Cc. R. Gilchrist, Lincoln: H. E. Ronk, Chi- 
cago; R. Y. Williams, Chicago; J. F. Monahan, 
Chicago; P. F. Lawrence, St. Louis; M. H. 
Schildrink, Peoria; D. H. McMaster, Peoria; 
E. L. Carr, Chicago; T. P. McGrath, Lincoln; 
R. J. Wilcoxsen, Springfield; H. R. Hanson, 
St. Louis; C. R. Smith, Chicago; L. E. De- 
Camp, Chicago; T. P. Dougherty, Chicago; 
J. M. Guyer, Chicago; and I. N. Tate, St. Paul. 

Ross McClure of Galesburg and D. J. Web- 
ber of Atlanta tied with sixty-fours for the 
trophy awarded each year for low net among 
the dealers. Each received a box of golf balls. 

The “best quartet” on the grounds was 
adjudged to be Joe McNary, Chicago; R. E. 
Rebscher, Springfield; Bill Greer, Normal and 
J. R. Ditson, Springfield. These boys were 
rewarded for yeoman service at the 19th hole. 

I. D. Tate of Joliet won the prize for the 
most chiseling on his score—a beautiful used 
ball that has stood the wear and tear of many 
years. 

The low gross for salesmen went to J. Wil- 
coxsen and James Douglass of Springfield, both 
getting seventy-eights. 

W. R. Smith of Peoria received a box of 
golf balls for the low net among the salesmen; 
Frank Denny of Vandalia, a box for the low 
net among the guests. 


Against Transfer of Forest Service 


MemPuHis, TENN., July 30.—The law and in- 
surance committee of the Lumbermen’s Club of 
Memphis is urging all club members and others 
to oppose passage by Congress of the bill which 
would transfer the Forest Service from the De- 
partment of Agriculture to the Department of 
the Interior, which move, it is thought, would 
militate against the good work now being done 
by the Forest Service for hardwood interests. 
The committee is headed by C. A. New, and 
members are George McSweyne, F. B. Robert- 
son, K. L. Emmons, and Paul Rush. Frank 
Conkling is president of the club. 











_Accipents 1n 1934 caused 101,000 deaths, the 
highest total on record. There were in addition 
9,821,000 non-fatal injuries. 








HE upper portions of these 
boards were dipped in 
LIGNASAN* solution. Lower por- 
tions were not dipped. 


LIGNASAN* costs average about 
12¢ to 15¢ per thousand board 
feet of lumber. Only 1 Ib. is needed 
to prepare 50 gallons of solution. 
Used cold. Convenient to apply at 
any sawmill. Can you afford not 
to dip? 

Such convincing evidence as this 
indicates LIGNASAN’* is sap stain’s 
worst enemy. You be the judge 
and the jury. 
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E.1. DuPont de Nemours & Co., Wilmington, Delaware 
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Northern Lumbermen Full of Optimism 


MarINEtTE, Wis., July 30.—The midsummer 
meeting of the Northern Hemlock & Hardwood 
Manufacturers’ Association, held here yesterday 
and today, was characterized by the most op- 
timistic feeling that has been expressed by these 
manufacturers in years. The general feeling 
was represented by the comment of one of those 
in attendance, who said: “This was one of the 
finest meetings I have ever attended.” Much 
of the success of the meeting was attributed to 
the thoroughness with which Charles A. and 
R. B. Goodman, of the Sawyer-Goodman Lum- 
ber Co., had planned the meeting and subse- 
quently managed it. 

The highlight of the two days’ session was 
an address by R. B. Goodman, president, on 
“Objectives of Our Association.” Next in in- 
terest was the report of Secretary O. T. Swan, 
who gave a detailed account of the activities of 
the association since the last meeting. 

Treasurer W. W. Gamble, of White Lake, 
reported that final Code fees generally were 
paid and it now appears possible to liquidate 
all Code expenses. The association has retained 
all new members who joined during operation 
of the Code, and several new applications were 
received at this meeting. Association finances 
are in good shape, with sufficient income to 
take care of the new budget that has been ap- 
proved by the board and accepted by the mem- 
bership. 

Activities of the transportation department 
were reviewed by Traffic Manager F. M. 
Ducker, including a report of the position of 
the association with reference to the proposed 
72-cent transcontinental rate on lumber from 
the Pacific Coast to all eastern points. He 
also advised that extensions of transit time for 
manufacture and shipments of logs now total 
four years. 


Trade Prospects Are Bright 


Extemporaneous talks and roundtable discus- 
sions were features of the convention, among 
those participating being George N. Harder, 
president, and John W. McClure, secretary, of 
the National Hardwood Lumber Association; 
EF. W. Tinker and others in the Forest Service; 
Thomas Kerr and Harold Crosby, with refer- 
ence to trade extension activities; Abbott Fox, 
vice president of the association, and Inspector 
Simpson on grades; C. A. Goodman on markets ; 
A. L. Osborn on conditions of stocks and out- 
look for future business. Again quoting from 
the comment of an interested attendant: “To 
sum it all up, an atmosphere of optimism, I 
might say approaching near elation, pervaded 
the entire meeting.” 

Reports indicated that stocks are at or below 
normal ; inquiries, orders and shipments of soft- 
woods, hardwood lumber and flooring all are on 
the increase, and prospects for future business 
exceptionally bright. 

While comparatively low production over 
which to spread unavoidable fixed charges 
caused a loss to every mill reporting in 1934 
—and mills still are showing a _ loss 
on all lumber being sold—the feeling was gen- 
eral that this difficulty soon would be over- 
come. It is realized that increased prices are 
inevitable and it was the general opinion of all 
the manufacturers present that business is stag- 
ing a definite comeback in spite of politics, 
and that the country is on the verge of a home 
building revival of large proportions, in which 
lumber, if properly and aggressively merchan- 
dised, will play an important part. 

Manufacturers were warned against too rapid 
advances in lumber prices, and a conservative 
program of log input and lumber production 
was recommended in order that available stocks 
may keep step with expanding business. As 
one speaker expressed it, “No one can make 
any money if he has nothing to sell.” Another 
feature to be considered in planning production 
programs is the ever-present possibility that if 
a sufficient lumber supply is not always avail- 


able, other materials will be substituted and 
markets lost. 

It was the consensus that if business gener- 
ally throughout America is getting into the 
same frame of mind as evidenced by these 
northern lumbermen, the depression is definitely 
on the way out. 

Discussing the current forest products re- 
search program, R. D. Garver, of the Forest 
Products Laboratory, Madison, Wis., told how 
certain tests might be made on laminated hem- 
lock beams, to show the adaptability of north- 
ern wood to laminated timber construction. He 
also suggested that the laminated combination 
of hardwoods and hemlock could be developed 
into strength beams of unusual types at a very 
economical cost. 

Current conservation activities in Wisconsin 
and Michigan were reported and discussed by 
M. J. Fox, conservation commissioner in Mich- 
igan, and Fred Wilson, of the Wisconsin State 
conservation department. 

The members heard with considerable inter- 
est a report by Professor W. F. Ramsdell, of 
Ann Arbor, Mich., on the wood using industry 
survey now being made in lower Michigan. 

A resolution was unanimously adopted, put- 
ting the association on record as being opposed 
to the contemplated legislation by Congress 
which would change the name of the Depart- 
ment of the Interior to the Department of Con- 
servation and put the Forest Service under this 
new department. 

The convention by unanimous rising vote ex- 
tended thanks to Secretary O. T. Swan for the 


effective manner in which he has steered the 
association through the troubled seas of th 
depression, particularly into and out of the 
Code, with no function of the association log 
or impaired. Mr. Swan has made an enviable 
record as an asscciation executive and his work 
is deeply appreciated by all of the norther 
manufacturers. 

An inspiring address that was enthusiastically 
received was delivered by M. J. Wallrich, of 
Shawano, Wis., who, among other things saiq 
that it is up to individual businesses and ind. 
vidual persons to pull themselves out of the 
depression and not depend on the Goyernment 
or anyone else. 

Representing the retail lumber dealers, Don 
S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, and Hawley 
W. Wilbur, of the Wilbur Lumber Co., West 
Allis, gave some interesting sidelights on the 
problems of the retailer and the desirability of 
closer co-operation between manufacturers and 
retail distributors. 

The entertainment features, including an eye- 
ning banquet, showed the “fine Italian hands’ 
of those entertainment arrangers par excellence, 
C. A. and R. B. Goodman. The guest speaker 
was Jack Dionne, of Houston, Tex., who, in- 
spired by this return to his old stamping ground, 
was at his best, and his address was enthusias- 
tically received. Don Montgomery and Hawley 
Wilbur added to the zest of the evening by 
telling some of their characteristic stories, and 
altogether the entertainment was a_ complete 
success. 


Would Form Forestry Bureau in Agri- 
cultural Department 


Wasuineton, D. C., July 29.—Senator Mc- 
Kellar, of Tennessee, has introduced a bill in 
the Upper House of Congress (S. 3288) con- 
solidating certain forestry branches and other 
divisions and services in a separate bureau of 
the Department of Agriculture to be known as 
the “Bureau of Forestry.” 

The bill, which has been referred to the Sen- 
ate committee on agriculture and forestry, is as 
follows: 


That the Branch of Forestry in the Na- 
tional Park Service, Department of the In- 
terior; the Soil Erosion Service, Department 
of the Interior; the Bureau of Agricultural 
Engineering, Department of Agriculture; the 
Forest Service, Department of Agriculture; 
the Forest Division of the Tennessee Valley 
Authority; the Civilian Conservation Corps 
camps of the Tennessee Valley Authority; the 
Emergency Conservation Work, an independ- 
ent establishment; the Civilian Conservation 
camps in the Departments of Agriculture and 
the Interior, and Civilian Conservation Corps 
camps conducted jointly by the States and 
the Federal Government, and all other Civi- 
lian Conservation Corps camps; and the Soil 
Erosion activities of all departments, and in- 
dependent agencies are hereby consolidated 
and are established as a separate bureau, 
having a single head in the Department of 
Agriculture, to be known as the “Bureau of 
Forestry.” 

Sec. 2. The appropriations heretofore made 
for these functions or activities in each of 
the said departments, bureaus, or independ- 
ent offices are hereby transferred to the De- 
partment of Agriculture for use of said bu- 
reau, and the director of said bureau is re- 
quired to furnish on the Ist day of January 
1936 and each year thereafter a full state- 
ment of the cost and expense of his bureau, 
including the amount of salaries paid to each 
employee; 

Sec. 3. In the establishment of Civilian 
Conservation Corps camps in the several 
States, the personnel of such camps shall be 
selected, as far as possible, from residents of 
the several States, and the students in said 
camp shall likewise be selected from resi- 


° 
dents of said States. After January 1, 1937, 
all of the personnel of said camps shall be 
selected from the States in which said camps 
are situated; 

Sec. 4. Said camps shall be as evenly dis- 
tributed as to personnel and as to students 
as far as possible among the several States. 

See. 5. The Emergency Conservation Work 
and the Civilian Conservation Corps camps, 
being iemporary work, the Director shall 
have power to make these appointments 
without regard to civil-service laws. When 
the emergency work is over, if a permanent 
set-up of this work is directed by the Con- 
gress, the permanent places in said Bureau 
will then be filled through civil-service ex- 
aminations, and in accordance with civil- 
service rules. 

Sec. 6. The said Director of the Bureau 
of Forestry in the Department of Agriculture 
shall be appointed by the President by and 
with the advice and consent of the Senate 
and shall hold his office for a term of four 
years. 





Many Small Mills Active 
in Arkansas County 


30ONEVILLE, ARK., July 29.—After several 
dull years, the lumber industry in Logan County 
is fast coming into its own, with Booneville as 
a coming lumber town. Workmen are com- 
pleting the planer and concentrating plant tor 
softwood which is being constructed by the 
3arker Bros. Lumber Co. The outfit will beg 
operation Aug. 1 with twenty men. The C. H. 
Hodges sawmill and planer at Booneville has 
a crew of fifteen men working; it has six im 
dependent sawmills in the woods cutting pine 
timber. Twenty men are employed at the 
L. Strickland mill at Joyland Park, eight miles 
south of here. An office and storage sheds are 
maintained in Booneville by Mr. Strickland. P. 
N. Parish and D. N. Horton have recently 1 
stalled a sawmill in Sugar Grove, ten mules 
south of Booneville. There are about twenty- 
five small sawmills operating in this section. 
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WHERE STREETS HAVE TREES 


lve roamed around a little 
While workin’ here and 
there ; ~~ 
I know a town, how it'll 
With other towns compare. 
Chicago on a schooner, 
Muskegon on a train, 
I've been—but I no sooner 
Got there, than home again. 


-there’s a city 
known 1or 


Chicago- 
That's 
around, 
Built, and that’s a pity, 
On swamp, not solid ground. 
Chicago ain’t accordin’ 
To what towns ought to be: 
The place where I was boardin’ 
You couldn’t see a tree. 


miles 


And that’s the thing to go by 
When judgin’ of a town, 

Yes, that’s the thing you know by 
When lookin’ up and down. 

Unless a street has trees in, 
A little shade to give, 

No matter what the season, 
It ain't no place to live. 


I don’t mean just a border 
Of maples by a walk, 
And all set out in order 
With foot-rule and 
chalk. 

I mean just helter-skelter 
The middle of the road, 
To give a team some shelter 
When pullin’ of a load. 


with 


A pine looks mighty purty, 
A saplin’ helps the scene; 
A town looks awful dirty 
Without a bit o’ green. 
A road should go a-windin’ 
Around a stump or two, 
\n easy way of findin’ 
The place you’re goin’ to. 





I git to thinkin’, brother, 
About our politics: 
With one thing and another, 


Ethiopia the littler it looks. 


The big problem now is how we can keep 
this depression going another year. 

This spread-the-wealth idea revives the inter- 
how thin is cellophane? 

What this country would like to see is less 
foreign wars and more foreign customers. 

We often wish Mr. Roosevelt would read this 4" 
department and find things out a year or two 


esting question, 


quicker, 


_Whether Republican or Democrat, 
like now is the time for all good men to come 


to the aid of their party. 


“House Believes U. S. Eventually Will Be 
but it is Col. Edward M. 


Member of League,” 
and not of Representativ es. 


No matter how good the cause, there is al- 
Ways some bright friend who thinks up some- 
thing like sending fake telegrams. 

Women in Detroit picketed meat shops to 
in meat prices. 


lorce a reduction 


“The devil take the 


These things we'll have to settle, 


As stated in this ditty, 
They’re sort of haff between. 


We've got us in a fix. 
We seem to want to crush a 
Good business if it grows. 
We want to be like Russia, 
Though why God only knows. 





The politicians’ axes 
Have started in to swing. 
Not satisfied with taxes, 
They want the whole darned 
thing. 

We'll take the cash and own it, 
Not those we took it from; 
3ut when we once have blown it, 

There won’t be more to come. 


And here’s the way we're blind 
most, 
Each man has one design: 
hindmost, 
As long as I git mine.” 
We used to work and make it, 
And each man had his chance, 
But now they say to take it 


J For Gover’ment we'll spend it, 
From other people’s pants. 


To bring prosperity ; 
But that’ll only end it, 

As far as I can see. 
To help the politician, 

We'll grab it, all we can— 
A funny proposition 

To help the workin’man. 


Yes, these are vital questions 
To men who chop and saw. 

We only git suggestions, 
And laws that aren’t law. 


And there’s a place you'll find 
The men who have the mettle, 


€ t For men can talk long pages, 
The men who have the mind. 


But money runs the mills, 
And money pays the wages, 
The envelope it fills. 
And we can take the money, 
Or drive it from the town, 
But that won't seem so funny 
When that oldmillshuts down. 


They never went to college 
When they were just a kid, 
But they have lots more knowl- 

edge 
Than lots of men who did. 
The village where God set ’em 
You never heard about, 
But they could, if we'd let ’em, 
Soon straighten matters out. 


The farmer is their neighbor, 
They know about his ills; 
They know of city labor 
That pays the grocer bills. 
They know about all classes, 
The things that must be done, 
But they are for the masses 
And not no special one. 


They’re just the “population,” 
Just that and nothing more, 
Who really are the nation, 
And what the nation’s for. 
They haven’t any lobbies, 
And they don’t spend the tax; 
They haven’t any hobbies, 
For all they have is facts. 


For office they ain’t lookin’, 
The vote of any man; 

The women do the cookin’, 
The men work, have and plan, 

They have the woods behind’em, And I just feel the nation 
They have the sun above, Had ought to ask of these, 

And here is where you'll find’em, Some place where there’s a sta- 
The place I told you of. tion, 

They aren’t in the city, But where the 
Or in some rural scene; trees. 


streets have 





WE SEE B' THE PAPERS 


The bigger Italy looks in comparison with 


but we are sure we passed the old gentleman 
several times. 

Pickets wrested packages from shoppers and 
tossed them into the street. Police did not 
interfere, except when it was a child. 


The United States is the only country in the 
world that believes the other fellow will trade 
with you if you are careful never to give him 
, business. 


They have just celebrated the tenth anni- 
versary of the Scopes trial, the only national 
convention of notoriety-seekers ever held in the 
United States. 


In Michigan over half those on relief refused 
work when it was offered to them. No one 
has thought, yet, of not giving them an oppor- 
tunity to refuse. 

President Roosevelt's 
ance would lay a row 
times around the United States, 
it will have no such effect. 


it looks 


$4,800,000,000 allow- 
of one-dollar bills 27 
but we fear 


Why not Eventually the processing tax will be knocked 
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PEAVY-WILSON 
LUMBER CO., Inc. 


Short Leaf Yellow Pine and 

Hardwoods—SHREVEPORT, LA. 

Long Leaf Yellow Pine — 
HOLOPAW, FLA. 


SALES 
OFFICES: 


MEMBER OF SOUTHERN PINE ASSOCIATION 
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picket the Department of Agriculture? 

A 92-year old Kalamazoo veteran drove from 
Florida to Michigan at 20 miles an hour. We 
laven’t been driving from Florida to Michigan, 


out, but we have a feeling that the working- 
man who paid 2% a pound extra for his pork- 
chops these last two years will never get his 
money back, 


MANY ORD 


THANK YO == RECEIVED 


TIME TO RE-ORDER— 
PRICE WILL AGAIN ADVANCE 


OCKWOOD 
OAK FLOORING 
SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 


ERS 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Strike Situation Slowly Improving 


Strikers Reject Offer With 
Jobs as Available 


[Special telegram to AMERICAN LuMBERMAN] 

Tacoma, WasH., July 31.—Further negotia- 
tions toward an amicable settlement of the lum- 
ber strike were in progress today, after striking 
mill workers last night had given a cold recep- 
tion to a revised offer worked out by a com- 
mittee of operators and union men, with the 
Federal mediation board represented. A meet- 
ing was called for last night to consider the 
proposal, but the strikers left in numbers when 
they learned the new offer clarifying re-employ- 
ment did not meet their demand of assurance 
of work for their members by replacing non- 
union men now working. Rev. Father George 
F. Thompson, of the Federal strike mediation 
board, was here for the parley. A. W. Muir, 
spokesman for the sawmill workers, said he 
believed the matter still would be worked out. 
The union last Saturday decisively rejected a 
peace offer, objecting to a section offering re- 
employment to members as jobs were available. 
No disturbances were reported here last night, 
but several dynamitings were reported Monday 
evening. Two flat cars loaded with lumber 
were bombed, but no one was injured. Picket- 
ing continues at plants here. National guards- 
men have been withdrawn from the city, but 
are being held in reserve at Camp Murray, fif- 
teen miles south of here. Patrolling of mill 
areas has been discontinued. Two houses under 
construction here were wrecked by dynamite 
early Monday morning. It was reported, ac- 
cording to police, that they were being built 
by non-union labor, using lumber cut by a non- 
union mill at Roy. 


Tacoma and Grays Harbor 
Continue Storm Centers 


[Special Air Mail to AMerican LuMBERMAN ] 


SEATTLE, WasH., Wednesday morning, July 
31.—Little change is to be found in the strike 
situation this morning, as compared to last 
week-end. In Seattle, all lumber mills are oper- 
ating save the two mills of the Seattle Export 
Lumber Co. and the Bissell Lumber Co. The 
Seattle Cedar Mill is operating, but not at 
normal rate. It is understood the Seattle ex- 
port mills plan to start shortly. 

Tacoma and Grays Harbor areas continue to 
be storm centers. Violence has flared at these 
towns the past week, and also at Everett. In 
Tacoma, an overwhelming vote to return to 
work was met by employer offers to put 700 
men at work at once and 500 within thirty 
days, but disagreements developed which at 
this writing make peace still uncertain. It is 
still impossible to ship lumber from Tacoma, 
intercoastal men here report. Only one mill 
on Grays Harbor can be depended upon for 
water shipment—the Grays Harbor Lumber Co. 
Schafer Bros. Co. is running at Aberdeen and 
Bay City, and Polson is operating at Hoquiam, 
all under protection, and a few small mills are 
believed to be running. News reports put the 
number operating on the harbor at eight. Ho- 
quiam has been the scene of considerable vio- 
lence. At Olympia, shipping is being done, 
and it appears conditions are approaching nor- 
mal. At Everett, all lumber mills are running 
and shipping without trouble, but shingle mills 
are all down. Anacortes mills are all running 
except the E. K. Wood; and three shingle mills, 
under a union compromise which has not been 
divulged, are operating; these are the Corbett 
Shingle Mill and the two mills of the Western 
Cedar Co. The Clear Lake Shingle Mill at 
Clear Lake, Wash., is also operating. In 
Marysville, the Edgewater Shingle Mill is the 
only one running. 

Reports that eight out of nine mills at Port- 
land have resumed operation are verified by 
lumbermen in contact with them here. As far 
as can be ascertained, most of the settlements 


and compromises with the unions are now 
based on a 50 cent minimum wage and a 40- 
hour week, but each mill has it own particular 
problem in this matter, and some are reluctant 
to reveal their agreements with the unions. 
The Bloedel Donovan Lumber Miils and the 
Morrison Mill Co. at Bellingham are operating 
and shipping, but no check could be made on 
shingle operations; it is believed most shingle 
mills are still down in Bellingham territory. 


Non-Union Mills Report Further 


Gains 


TacoMA, WASH., July 27.—Although, else- 
where in the lumber strike area, resumption 
of mill production on a large scale appears 
near, occasional instances of violence are re- 
ported here. A few of the outbreaks occur at 
the plants themselves, but for the most part 
they are reported late at night at the homes 
either of strikers or of non-union mill em- 
ployees. Usually the violence consists of hurl- 
ing rocks through windows. 

National guardsmen and city police were 
called to quell a disturbance at the City Lum- 
ber Mill Thursday morning. The trouble. oc- 
curred, it was said, when pickets were reported 
interfering with a carload of lumber that train- 
men were taking from the plant. 

The ist battalion of the 161th Infantry, 
Washington National Guard, was withdrawn 
from Tacoma Wednesday evening and moved 
to Camp Murray, fifteen miles south of the 
city, preparatory to entraining for Spokane, its 
home base. The battalion was relieved by 
three hundred guardsmen of the 248th Coast 
Artillery of Olympia. The Spokane troops 
were relieved because they had been on duty 
constantly since they came to Camp Murray 
for their summer encampment early in June. 

In relieving the Spokane troops with an 
Olympia unit, national guard authorities are 
adhering to their policy of patrolling strike dis- 
tricts with non-resident troops. No Tacoma 
national guard units have yet been called for 
strike duty. 

But in spite of the occasional disturbances 
attributed to the strike here, production shows 
a steady increase at Tacoma plants. The Ta- 
coma operators’ report for seventeen non-union 
mills running here Thursday, gave 2,047 as 
the number of men working, a gain of 23 since 
Wednesday, and an increase of 180 for the 
week. Payrolls of all woodworking plants 
here are now said to exceed 2,500 men. Ap- 
proximately 500 men additional to the 2,047 
reported by the operators are employed in nine 
small plants working under union agreements. 


British Columbia Longshore 
Strike Supported by 
U. S. Boycott 


Vancouver, B. C., July 27.—The waterfront 
strike situation here remains practically un- 
changed. Support has been given the Van- 
couver and other British Columbia longshore- 
men at all United States Pacific ports save San 
Pedro and San Diego, and a boycott declared. 
The most serious case of boycott is at San Fran- 
cisco, where the Point Clear, loaded with paper 
from Powell River, where the strike originated, 
is still unloaded and under guard of longshore- 
men’s pickets. In Vancouver the Shipping Fed- 
eration, having locked out the regular Union, 
has announced it will gladly give employment 
individually to its regular longshore workers; 
meanwhile gangs of emergency workers are 
handling all ships and making good time. The 
workers are given meals and beds on the piers, 
which are under police guard, and a strong re- 
serve of Provincial police is housed in the Im- 
migration Building on the docks. 


Protest Refusal of Longshore. 


men to Load 

Tacoma, WASH., July 27.—The first attempt 
to load lumber from non-union mills by union 
longshoremen here this week ended unsuccess. 
fully. Union longshoremen declined both Tues. 
day and Wednesday to work at loading lumber 
on the Nevadan. They attributed their refysaj 
to sawmill picketing. The Nevadan left Ta- 
coma late Wednesday for Seattle without her 
lumber cargo. No further attempt to load 
lumber cargoes was scheduled for here later 
this week. 

Waterfront employers announced that they 
would protest to W. T. Morris, secretary of 
the International Longshoremen’s Union for 
the Pacific Coast in Seattle, the refusal of the 
longshoremen to work. They contend that the 
refusal is a violation of an arbitration award 
of a year ago. In answer to the longshore- 
men’s refusal to work because the mills are 
being picketed, they say that other union long. 
shoremen are loading lumber on vessels at 
Longview and at Everett, where mills are 
operating under conditions identical with those 
prevailing here. 


Bureau Inspectors Take Neutral 


Position 


Tacoma, WasH., July 27.—Lumber inspectors 
of the Tacoma-Olympia area consider them- 
selves “unfortunate innocent bystanders” in the 
lumber strike. Their position is set forth in 
resolutions drawn up here this week, accord- 
ing to S. O. Benson, of Tacoma, president, and 
Charles J. Belton, of Olympia, secretary-treas- 
urer. They state their position as follows: 

The Pacific Lumber Inspection Bureau isa 
service organization which supplies inspec- 
tors to both buyer and seller of lumber for 
the impartial inspection and tally of that 
product. Inspectors of this organization are 
not employees of any mill or buyer, working 
for an entirely different body, and can not 
be classed as sawmill workers. 

We maintain that we are at liberty to do 
our work of inspection and tallying of lumber 
without interference; that no operator should 
ask a Pacific Lumber Inspection Bureau in- 
spector to perform duties that are considered 
unfair by the opposition, and any inspector 
doing such work should be immediately dis- 
charged. 

As a neutral body, we ask recognition by 
both sides to the foregoing. 


Strike Gradually Petering Out; 


Mills Resuming 

SEATTLE, WASH., July 27.—The old military 
strategy of attrition -is gradually ending the 
lumber strike which, since May 6 last, has cre 
ated a chaotic situation in the forest products 
industries of the Pacific Northwest. Tacoma 
and Grays Harbor are still embattled but, on 
other fronts, agreements with the unions, oF 
open opposition to them, resulted in mill after 
mill resuming production. 

The shingle industry is having the most diff- 
culty in swinging back into manufacturing, due 
to the obstinacy of the shingle weavers ovef 
accepting proposed settlements. At Marysville, 
only one small shingle mill, the Edgewater, was 
running, and all shingle mills are down m 
Everett. Shingle production has not increased, 
several informants declared. However, three 
shingle mills at Anacortes started Thursday 
under some sort of agreement with the union 
and the shingle mill of the White River Lun- 
ber Co. also is operating. 

In Seattle most of the lumber mills are oP 
erating under agreements with the unions, but 
two or three are not. Yesterday, Bolcom-Canal, 
two Pankratz mills, Nettleton, Stimson, 
Waterway, Seaboard, Elliott Bay and Air 
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Plywood were running. The Bissell mill and 
the two mills of the Seattle Export Lumber Co. 
were down. The Seattle Cedar plant also re- 
sumed operation. In Tacoma, voting was taking 
place and the outlook is favorable. Shipping 
is still impossible. In Everett, all lumber mills 
are running without union agreements, and no 
difficulty is preventing shipping. _ Grays Har- 
bor, particularly Hoquiam, remains the worst 
strike area. Bay City and Harbor Plywood are 
operating under difficulties, and nothing is 
being shipped out. At Anacortes all lumber 
mills are running except E. K. Wood plant. The 
White River Lumber Co. is operating both 
lumber and shingle mills. 


Agreement Expected to End 
Shingle Strike 


RAYMOND, WASH., July 27.—More than 40 
percent of the shingle manufacturers of the 
Pacific Northwest have already approved an 
agreement expected to terminate the shingle 
workers’ strike, and are either operating or 
are preparing to operate under it, according 
to Erroll F. Herr, executive secretary of the 
Northwest Council of Shingle Weavers. 

He said that no clause in the agreement, 
which has been approved by the Northwest 
council, is as gratifying to labor as the one 
setting up the fact finding and recommendations 
board made up of seven employers and seven 
employees to represent the entire industry. 
The board is established permanently, and the 
expression of the majority on its recommenda- 
tions shall rule. The union members to the 
board already have been selected, according 
to Mr. Herr, and the operators are now select- 
ing theirs. 

The agreement in its entirety, besides the 
provision for the board, calls for a 6-hour day 
and a 6-day week, 60 cents an hour minimum 
wage, time and a half for overtime, union 
recognition with the provision that all em- 
ployees must hold their jobs on their own 
merits, intermediate day laborers to receive the 
prevailing spread in wages, and sawyers to 
receive 2 cents increase per square, and pack- 
ers, 3. 


British Columbia Books 
20 Million Feet 


Vancouver, B. C., July 27—Lumber total- 
ling 20,000,000 feet—four full shiploads—is to 
move to the United States eastern coast from 
Vancouver and other British Columbia ports, 
mstead of from U. S. Pacific Coast ports, as 
a direct result of the lumber strike. Seattle 
shipping operators also state that at least a 
similar amount of lumber has already moved 
out of British Columbia ports, instead of from 
United States Pacific Coast ports, since the 
strike started. The four ships to load this fur- 
ther 20,000,000 feet are either now loading, or 
are due to arrive at Vancouver for cargo. 


Indiana Strike Paralyzes City's 


Trade 

Terre Haute, Inp., July 29.—The entire 
lumber business in Terre Haute was paralyzed 
two days late in July when every union man 
i the city joined a sympathetic strike which 
started in an industrial plant there four months 
before, Virtually all lumber yards were closed. 
hey might as well be, for there was no busi- 
hess, anyway. All retail stores were closed, 
m fact, and nobody opened until the arrival 
ot troops, when martial law was declared over 
the entire county. Even businesses which em- 
ploy no union labor were closed when threat- 
ened by strikers. 

or a time the city faced famine, there being 
no foodstuffs for sale and none being permitted 
2 enter. All transportation was stopped for 
me days. The arrival of Federal conciliators 
tom Washington and Chicago finally brought 
4 statement from union officials directly con- 
terned asking all others who had struck in 
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sympathy with them to return to their work. 
The governor said troops would remain, how- 
ever, until he was satisfied the local authori- 
ties could handle the situation. 


Carolina Strike Settled 


Cuartotte, N. C., July 29.—A strike at the 
plant of the Conway Lumber Co., Conway, 
S. C., has been settled. H. W. Ambrose, sec- 
retary-treasurer and manager of the concern, 
said an amicable agreement was made. Some 
two hundred of the plant’s three hundred em- 
ployees walked out after an announcement was 
made that hours would be increased and wages 
maintained at the same level. 








Increased Rate on Automobiles 
Affects Lumber Exports 


New Orveans, La., July 29.—Proposed in- 
crease in the rail rates on passenger automo- 
biles and trucks from Detroit to New Orleans, 
which would make the rate $1.59 instead of the 
present $1.06 per 100 pounds, would affect the 
regularity of steamship sailings to Africa be- 
cause of diverted business, and react adversely 
on the trade of lumber exporters using this 
port, according to Rene A. Steigler, executive 
general agent, Board of Port Commissioners. 
The port authority has filed a petition with the 
Interstate Commerce Commission asking sus- 
pension of the new rate, which would become 
effective Aug. 1. 

At present there are two steamship lines 
which maintain regular sailings to South Africa 
from New Orleans, and the base cargo—that is, 
the bulk upon which earnings are based—con- 
sists of lumber and automobiles. The stowage 
of these two items is favorable, and, as a re- 





sult, the ocean lumber rate is attractive. Lum- | 


ber exporters have enjoyed the regular sailings 
and fair rates. The loss of the automobile 
cargo, it was stated, would result in impair- 
ment of the steamship services, because the 
traffic would not then be sufficient to warrant 
the maintenance of the present schedule of sail- 
ings. The curtailment of sailings would hamper 
the exporters in reaching the South African 
market. Because of this, it is understood that 
more than fifteen of the active exporters have 
joined the port authority in protesting the new 
rail rate on automobiles. About 75 or 80 per- 
cent of the lumber movement is of pitchpine. 


Connery 30-Hour Bill Reported 
Favorably 


WasuincTon, D. C., Aug. 1——The House 
committee on labor has favorably reported out 
the Connery 30-hour week bill. Connery, backed 
by the A. F. of L., will make every effort he 
can to have this bill passed by the House during 
the present session. The Administration is 
against the bill—and will do what it can to 
prevent its passage. 

As the bill was reported out, everything after 
the enacting clause of the original Connery bill 
was stricken out, and an entirely new bill writ- 
ten and reported. 

After setting forth the fact that lengthy 
hearings were held, the committee in its report 
states that “with but few exceptions all of those 
who appeared before the committee voiced their 
approval, and the need, especially during the 
present emergency, of legislatively shortening 
the hours of labor of those employed in the 
production of goods, articles and commodities 
which enter into our interstate and foreign 
commerce.” 

In concluding its report the committee states 
that it feels “that the speedy enactment of this 
legislation will be of inestimable value to the 
American people. It will add impetus to the 
appeal of President Roosevelt to American in- 
dustry that they provide employment for the 
millions now idle.” 








More INJURIES occur in baseball than in any 
other sport, with bathing and horseback riding 
following in order. 
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CENT RAL 
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SHORTLEAF 


Choice Timber expertly manufactured 
into Quality Dimension, Boards and 
Shed Stock items—personal attention 
concentrated on meeting your require- 
ments—that’s what we have to offer you 
here at Forest. 


Our Dimension is straight and dry— 
with ‘“Eased’” Edges—all air dried 
items are Lignasan dipped so they’ll 
remain bright—ends are double-trimmed 
before loading. Grades are in accord- 
ance with S.P.A. standards and will be 
grade-marked if desired. 


Our method of preparing for ship- 
ment prevents damage in transit—and 
saves your time and effort in unloading. 


You'll make no mistake in trying 

















J. A. MATHIEU 
LIMITED 





ales Office: 
Mills at a. West 
RAINY LAKE, Washington St 
ONTARIO CHICAGO, ILL. 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 

















SAN FRANCISCO 


In 
the twenty-eight story 


WILLIAM TAYLOR HOTEL 
(at Civic Center) 
Rooms with bath from $2.50 
Garage Service 
WOODS-DRURY CO., Operators 
also operating 
HOTEL WHITCOMB, San Francisco 
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431 Balter Bidg., New Orleans, La. 


BALSA WOOD 


Rosewood — Satinwood 
Direct Importers --- Stocks in New Orleans 
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Building Revival Is Well Under Way 


Will Buy Insured Mortgages 


[Special telegram to AMERICAN LuMBERMAN] 


Wasuincton, D. C., July 31.—Arrange- 
ments just completed by the Treasury Depart- 
ment and Jesse H. Jones, chairman of the Re- 
construction Finance Corporation, whereby the 
RFC has agreed to purchase, through the mort- 
gage company recently organized in Maryland, 
insured mortgages given for construction of new 
homes, has been received with gratification by 
officials of the National Retail Lumber Deal- 
ers’ Association, who have earnestly been striv- 
ing to have perfected an arrangement of this 
kind. The RFC will not go into the purchas- 
ing of mortgages on old property, but will con- 
fine its activities to purchasing and handling 
insured mortgages given for the construction of 
new homes only. In this connection, Mr. Jones 
said: 

The RFC Mortgage Co., to the extent that 
it has available funds for investment in such 
mortgages, will buy and sell insured mort- 
gages given for construction of new homes. 
It will only buy these mortgages from banks 
and insurance companies qualified under Title 
II of the National Housing Act and then only 
when the bank or insurance company can 
show need for converting such bonds into 
cash. 


This action on the part of the directors of 
the Reconstruction Finance Corporation shows 
that they regard these insured mortgages as safe 
investments for banks and insurance companies, 
and that the RFC Mortgage Co. will buy such 
mortgages without recourse when it has funds 
available for such investments where banks and 
insurance companies need to convert them into 
cash, 





Big Boston Store Builds Seven 
Demonstration Homes 


30sTon, Mass., July 29.—Not only Boston 
but all New England has been following with 
close interest and attention the unfolding of 
the Home Development Plan sponsored by the 
Jordan Marsh Co. This company, which oper- 
ates one of the largest department stores in the 
East, conceived the idea of demonstrating how, 
under the provisions of Title Two of the Na- 
tional Housing Act, people of all classes can 
own their homes, at a cost approximating that 
of rental of a home of similar type and location. 

3roadly outlined, this demonstration com- 
prises nothing less than the actual construction, 
in various residential sections of the Greater 
Boston area, of seven homes, ranging in cost 
from $5,000 to $20,000. 

Here are the classifications: (1) One home 
to cost not more than $5,000; (2) one home 
to cost not more than $6,000; (3) two homes, 
each to cost not more than $7,500; (4) one 
home to cost not more than $10,000; (5) one 
home to cost not more than $13,000; (6) one 
home to cost not more than $20,000. 


A unique and impressive feature of the plan 
is that instead of using any existing plans— 
or simply commissioning architects to make new 
designs for these seven homes—it was decided 
to launch the demonstration with a big con- 
test, open to all New England architects, en- 
gineers, students of architecture, draftsmen, 
builders and designers, offering prizes, num- 
bering twenty-four and aggregating $4,200, for 
best plans submitted in the following four 
classes : 

(A) Homes to cost between $5,000 and 
$7,500; (B) homes to cost between $7,500 and 
$10,000; (C) homes to cost between $10,000 and 


$13,000; (D) homes to cost approximately 
$20,000. 
This competition, which opened May 13, 


ended with announcement of awards June -30, 


the first prize winners in the 4 classes being 
as follows: 


(A) Robert L. Stevenson, Boston; (B) 
Wendell R. Holt, South Hadley; (C) Ray- 
mond J. Pervical, Forestville, Conn.; (D) 


Robert L. Stevenson, Boston. 


Ground was broken for all these residences, 
with impressive public ceremonies on National 
Better Homes Day, June 15, and actual con- 
struction on all is now well under way. When 
the houses are finished they will be completely 
furnished by the Jordan Marsh Co. under the 
supervision of its staff of home furnishing and 
decorating experts. 

The entire project has been very extensively 
publicized, with full-page newspaper advertise- 
ments, radio broadcasts, etc. When the homes 
are completed and furnished they will be opened 
for a period of public inspection, and it is ex- 
pected that this showing will attract many 
thousands of visitors, and create a vast amount 
of interest in home ownership, construction, 
equipment and furnishing. 








Reports Progress to Date in 
Northern Illinois District 


Applications for FHA-insured mortgage loans 
four new construction in the northern Illinois 
district numbered five, totaling $60,575 of con- 
struction cost, for the week ending July 24, 
according to Carroll H. Sudler, district direc- 
tor. All of these were from the Chicago metro- 
politan area, bringing the total construction cost 
tor the district to date to $1,212,378, for 139 
new construction projects. 

During the same week there were seven new 
construction loans approved, with construction 
cost value of $69,005, and 13 loans were placed 
with banks and other lending institutions in 
amount of $73,800. Of these loans placed, six 
in amount of $49,400 were for new construc- 
tion, and the remaining seven, totaling $24,400, 
were for refinancing mortgages on existing 
property. 

Thus the total to date of applications and 
loans under Title II for the northern Illinois 
district is 617, in amount of $3,204,798, of which 
426 amounting to $1,987,213 are refinancing, and 
the balance, of 191 totaling $1,217,585, for new 
construction. 





Advertising Campaign Is 


Progressing Satisfactorily 


MILWAUKEE, WIs., July 29.—H. T. Rediske, 
of the Interior Woodwork Co., this city, reports 
that the local newspaper advertising campaign 
now going on, sponsored by the Milwaukee 
3etter Housing Bureau, has brought in a num- 
ber of good live prospects. The campaign was 
planned to cover a period of six weeks, and 
still has a couple of weeks to go. Mr. Rediske 
was quite hopeful that the ultimate result 
would be satisfactory in the way of business 
realized. 


FHA Modernizing Loans Now 
Exceed Hundred Millions 


Wasnincton, D. C., July 29.—A _ record 
week of over $4,000,000 in loans carried the 
Federal Housing Administration modernization 
credit volume well over the $100,000,000 mark 
the week ending July 20. Loans reported dur- 
ing the week numbered 12,690, for a total of 
$4,305,156, bringing the total issued since the 
start of the program to 259,234 loans, amount- 
ing to $103,951,917. 

The mortgage program was also active, there 
being 1,774 mortgages reported, with appraisal 
fees paid for a total of $6,826,290, during the 
week. This brought the total to 27,726 mort- 
gages for a total of $110,347,878. 





Bank Sells 42 FHA Mortgages ty 
Insurance Company 


Forty-two mortgages totaling $185,000, jp. 
sured under Title I] of the National Housing 
Act, were sold by the Prairie State Bank, of 
Oak Park, Ill., to the Washington Nationa 
Insurance Co., of Chicago, and Claude P. Ken. 
dall, treasurer of the insurance company, ap. 
nounced intention of buying more of such mort. 
gages up to a quarter-million dollars worth 
in the next few months. This block of mort. 
gages was bought without any selecting, and 
on the original FHA appraisal, it was announced 
by K. M. Darrow, cashier of the bank, who 
also said the Prairie State Bank had received 
a telegram from Parsk & Walbridge, investment 
banking firm of New York, “reserving” the 
next block of FHA mortgages which this bank 
in the Chicago suburb wants to sell. 

The Prairie State Bank has led all Illinois jn 
its Title II activity, in regard to both new con- 
struction and refunding of old indebtedness, 
Mr. Darrow told the AMERICAN LUMBERMAN 
Thursday that with this sale of the mortgages, 
and a further market for them assured, the 
bank can “go right ahead with them now” and 
will continue busy in Title II financing, pre. 
ferring new construction loans to refinancing, 
Work is now in progress on fifteen homes 
fihanced by these and the bank has many other 
applications “that we're going after” with 
energy. 





Illinois Building Permits Move 
Sharply Upward 


Building permits issued in sixty-five Illinois 
cities during first six months of 1935 (accord- 
ing to figures reported by the Illinois Depart- 
ment of Labor), number 6,687, with estimated 
total cost of $14,684,537; as compared with 
5,199 permits totaling $9,529,761 for correspond- 
ing six months of 1934. These figures indicate 
a gain of 28.6 percent in number of projects, 
and of 54.1 percent in cost. 

As compared with the first six months of 
1933, a gain of 34.3 percent in number of pro- 
jects is shown, and a gain of 165.3 percent in 
value. 

Analyzing these figures, there were issued 
during first six months of 1935 permits for 422 
new residential buildings, at estimated cost of 
$2,710,938; against 198 permits totaling $1,274; 
560 in same period of 1934, the percentage gains 
being 113.1 and 112.7, respectively. 

The total number of new non-residential 
buildings for first six months of 1935 was 1,350, 
to cost $6,638,094; against 1,069 buildings, 
costing $4,166,886 in same period of 1934, ind 
cating gains of 26.3 and 59.3 percent, respec: 
tively. 

Permits for additions, etc. in first six months 
of 1935 numbered 4,915, costing $5,335,505; 
against 3,932, costing $4,088,315, in 1934, indi- 
cating gain of 25 and 30.5 percent, respectively, 
as compared with same period of 1934. 

During the single month of June, 1935, tota 
permits for projects of every character num- 
bered 1,531, to cost $2,747,757, indicating dt 
creases of 4.8 and 1.8 percent, respectively, # 
compared with May. New residential projects 
however, covered by permits issued in Junt 
increased 23.7 in number and 20.1 ir total cost, 
as compared with May. 

Compared with June, 1934, however, the est 
mated dollar value of construction for the same 
month this year shows an increase of 64.1 per 
cent. This rate of increase suggests a greate! 
relative advance in total construction in Hr 
nois than in the 37 States taken collectively 
upon which the F. W. Dodge Corporation ft 
ports are based. The latter show an average 
increase of 17 percent in the total volume ® 
construction during June, 1935, as compat 
with June, 1934. 
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bodies. The plant had been closed and much of 
Japan Refuses to Accept the machinery sold. It is one of the finest 


Canadian Lumber plants in the South, and was built several years 
i ago by Murray for the manufacture of auto- 
Vancouver, B. C., July 27.—Imposition of mobile bodies. Later, when contracts were com- 






ges ¢ the special surcharge of 50 percent on certain pleted, the plant was used for the manufacture Mi d 
0 Canadian commodities by Japan is vitally affect- of furniture, but recently Curtis Klix was sent xe ars. 
ing the British Columbia lumber trade. Proof here by Murray officials to close up and sell 
5,000. j of the embargo against goods from Canada is the plant. The plant is located on a 45-acre CREOSOTED AND UNTREATED 
"Hoe hal found by lumber mill managers in copies of the tract of land and has many dry kilns, which 
‘ ony last batch of orders sent to the North American are always needed by the Fisher organization. ITEMS IN ONE CAR 
a continent by Japan. Each order bears the no- Reopening of the plant will mean the em- 
e P. Ken. _ Magy SS logy ge — ployment = about operon gp 9 peg ¢ R' E Oo e oO T E D 
any ada. a : a rsons, and an annual payroll o J » 3% 
ure an- ish Columbia woodsmen will lose their jobs be- age The present elt, the largest ig Mem- 
— oan —_ of the latest development in the Japanese phis, employs about thirty-five hundred persons, FENCE POSTS 
age tarill_ war. od : ‘i x ith a payroll of about $3,000,000. Machinery 
; Of mort- While the British Columbia lumber industry will, Nf ya Sn the os faet af once | J : 
cting, and . ssing d . a . f wn : Pp 9 Colfax Service makes it easy for you 
’ is expressing deep concern over prospects for eer how tn f aw ) 
announced , ander of this year, due to the threat- °,:* Roped, to Rave i ready tor operation by to solve your customers’ fencing prob- 
Pe agg the remainder . Foe : fall. At this plant at least 25,000,000 feet more 1 Y } : I . 
yank, who ned loss of the Japanese and Chinese markets . ems. You can buy just the quantity 
d received : siven out by the Provincial Forest of hardwoods will be cut up for body parts you need of Creosoted Pine Fence 
investment _ ss: ieee tee nen te a ak here in Memphis. Todav General Motors pur- Beste anit G0 the fhateeee af he of 
ving” the gr bomen Blane face nn enna ideas chases about 75,000,000 feet of hardwoods, and with untrented lumber theme, or ether 
this bank an in the corresponding period of last year. ** the largest hardwood buver in the South. creosoted products, 
es. Total saw log scale for the six months was All No. 1 and Better Colfax stock 
Illinois in 1,081,413,000 board feet, against 868,251,000 feet New Booklet on Endless Belt is kiln dried—air dried items are Lig- 
| new con- in the first half, and 1,189,000,000 feet in the nasan dipped to prevent stain. 
Jebtedness, last half of 1934. It was calculated roughly Passaic, N. J., July 29.—A new and attrac- When you order from Colfax you're 
JMBERMAN that the increased production meant employment tively printed bulletin describing its Condor sure of getting carefully anonaliesined 
mortgages, of an extra 183 men in the woods. Uncertainty Whipcord brand of endless transmission belting products that conform with “SPA” 
sured, the as to markets left log stocks about 20 percent has been issued by the Manhattan Rubber Manu- standards, and stock will be grade- 
now” and higher than at the end of June last year. facturing Division, Raybestos-Manhattan (Inc.), oneal @ delved 
cing, pre- —_——— and copies may be obtained by AMERICAN LUM- ested an @ a Yard and Shed 
ennancing, BERMAN readers on request. One of the illus- : . ~ 
en — — 50 tg el —e trations is of an installation on a planer in a ee ag gpa tnge Do 
hany other lumber mill, and others include a cross-section Ss ’ ’ 
ed mports trom B. C. uw l, ili 
ter” with : O P rigger? of the belting and diagrams on how to measure Poles, Piling, etc. 
VANCOUVER, B. C., July 27.—“The Japanese for an endless belt. The bulletin contains other May we send you full information 
surtax ot 50 percent, which from latest infor- technical data about this type of belting, 1n- about Colfax Products and Service? 
Move — is now — = ~" the log and cluding horsepower ratings. 
umber export business trom ancouver to er satiate 














Japan,” H. R. MacMillan, president of the 


~ 
ve Iliac | MaeMillan Export Co., Vancouver, announced AA Word About Those Educators, [OLFAX| BER &|REOSOTINE 
ive 1nois 


recently. “Today for the first time in fifteen 


-_ w) 
3 —_ years,” he added, “we have no orders on hand The Salesmen COLFAX. LOUISIANA. 
is Depart- 


from Japan. For the past two months no 
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estimated orders have been placed by Japanese import- (Continued from Page 14) 
seit a because of sag ge age Se _ a oo politics which have a bearing upon local 
-orrespond- rom our agents in the Orient indicated tha ; ‘ . -s 
res indicate if shipments could be made before July 20, public works, But he is overlooking e 
f projects, the lumber might be admitted on the old basis, bet if he doesn't see as many salesmen as 
but, with labor troubles general, it was impos- possible. Usually he does the buying; 
beng - nga oe “9 = short = but even if he does not he needs as fre- 
r of pro- ice. Canada can not stand such an addi- : te e 
percent in tional tax as against U. S. exporters, and, so = as = to see and talk with 
; far as I can see, uutil such time as there is these men. ractically all are offering 
vere issued some adjustment made by the Canadian and new items and new merchandising ideas ; 
= pod ven governments, -— _ Columbia and whether or not he finds these things 
a $1.21, umber trade to Japan is dead. suited to his community he ought to know 
ntage gains ° about them. 

Certificate Must Show Lumber Most retailers respect and value the 
prsneg Not Canadian race of salesmen enough to be willing to 
5 was 1,350, : 

buildings, Tacoma, WaAsH., July 27.—Tacoma firms pr the — false alarm. A 
1934, indi- exporting forest products to Japan this week $000 Many ealers have sold on the road 
ent, respec: were notified by the Japanese consulate at Seat- and appreciate the hardships the boys en- 

' tle “pe they eee abide by a new Hage bow dure. We know one such dealer who ells 
six months must obtain certificates showing their products ic that as al 
$5,335,505; to be from the United States and not of Cana- . . —s progr he ng — 

1934, indi- dian origin, to avoid a new surtax, imposed by S€®ING COpies 0 the /AMERICAN LLUMBER- 
-espectively, imperial decree on all Canadian shipments of MAN in his clients’ offices while waiting to 
34. such products to Japan. American goods will see the buyer. When he himself became 

1935, total be classed as Canadian goods unless accom- 4 retailer he fitted un a little lobby espe- 
acter num- panied by proof otherwise, the consulate said. clely for enleas d to it that 1 
licating de- The required certificates may be obtained Vv lesmen and saw to it that late 
ectively, 3 through the Seattle Japanese consular office. Copies of this and other lumber journals 
ial projects The new ruling applies to cereals as well as were lying on the table. Naturally we 
“J - (a to forest products. appreciate this tribute to our publication. 
Pp total COs 





—$ ——— We like to think that not the least valu- 
or, the ot Big Memphis Body Plant able source of the salesman’s knowledge 


or the same 


is within these pages. We like the Knights 
of 64.1 a To Be Reopened of the Grip, and we’re happy to co-operate 
te gree rn ge me jy yg ogg gh with them in spreading the information 

er eek of the pur re : : . 

collectivel nar Weed Paedass Co. to Pater Bele which helps the industry to advance. 
poration re Orporation, a division of General Motors, was SE 
an average good news to the manufacturers of hardwoods CARELESSNESS STEALS over  $5,000,000,000 
| volume 0 throughout the South. The purchase is in line from residents in the United States annually, 
s compare with the company’s policy to continue the use and has destroyed more men than all the wars 








of wood in the manufacture of automobile in history. 
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National Production, Shipments and Orders 


Wasurnecton, D. C., July 29.—Following is the National Lumber Manufacturers’ Association report for two weeks ended July 20, and for twenty. 
nine weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden- 


tical mills for the corresponding period of 1934: 














; /EE : . Production Percent Shipments Percent Orders Percen 
| + hn aan Ay he 1935 of 1934 19% of 1934 1935 of 1934 
Softwoods: Mills 
Southern Pine Association..........e+++ee0. 156 63,377,000 140 69,157,000 172 59,295,000 151 
West Coast Lumbermen’s Association........ 217 109,977,000 169 112,158,000 175 124,223,000 174 
Western Pine Association.........eeeeeeee08 112 143,361,000 128 117,524,000 141 102,869,000 138 
California Redwood Association............. 15 14,015,000 112 16,790,000 151 12,163,000 136 
i Se ieaeakankethd adh eeebeeg ee 13 5,518,000 226 5,369,000 129 4,041,000 128 
eT SS. a errr re 7 6,282,000 91 4,098,000 118 3,723,000 112 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 5,851,000 123 4,963,000 248 5,064,000 282 

c.f eer ae re 541 348,381,000 140 330,059,000 158 311,378,000 154 
Hardwoods: . — 
Hardwood Manufacturers’ Institute......... 93 19,317,000 143 17,409,000 188 14,512,000 156 
Northern Hemlock & Hardwood Mfrs. Assn.. 21 2,820,000 91 4,557,000 194 5,210,00 247 
Total hardwoods ...........e.eececececces 114 22,137,000 133 ~~ 21,966,000 IND 19,722,000 172 
GPRMG. BOERNE ccccsvivcesrccesiccceseceuecs 634 370,518,00 140 352,025,000 160 331,100,000 155 
TWENTY-NINE WEEKS: 
Softwoods: 
Southern Pine Association .............ee0. 155 787,569,000 115 885 3,000 138 912,525,000 138 
West Coast Lumbermen’s Association........ 223 1,916,906,000 98 2,129,716,000 126 2,200,981,000 117 
Western PEO DOUORIREIOE, 6 occccnscccsececes 111 1,199,809,000 108 1,383,192,000 130 1,472,066,000 137 
California Redwood Association............. 15 173,810,000 93 202 2,000 118 219,179,000 137 
BOUCNEPN CYPPOSS 2. ccccccscccccccccccseccce 16 57,324,000 186 77,373,000 116 73,351,000 121 
POPEMOEI FUG ce ereisssdsedecnrgevdaceaeess s 34,395,000 105 42,391,000 100 39,685,000 100 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 53,799,000 149 46,257,000 1: 51,884,000 158 
ai Wied whan e ha eeesdenne 550 4,223,612,000 105 4,766,104,000 129 "4,969,671,000 127 
et A ‘ P “ 
ardwood Manufacturers’ Institute......... 136 295.780.000 05 321,462,000 124 325,577,000 124 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 $1'716:000 = 58,646,000 124 64 323°000 122 
BEE BONG WOOSS ccc ccesesevesccscceescies 158 357,495,000 104 380,108,000 124 389,905,000 12 
SE SOUND. ne 6 s0diedsaeeesssoccecsinccdice 686 4,581,107,000 105 5,146,212,000 128 5,259,576,000 127 





Relation of Unfilled Orders to Stocks 


WasuincTon, D. C., July 29.—Following is a statement for eight groups of identical mills 
and two groups of flooring factories of unfilled order and gross stock footages, July 20: 


No. of 
Softwoods— Mills 
ee. cc cchebadeeéseeewnnua 147 
DM cverees so tiennensendaecees 211 
., ae eee re 113 
California Redwood ................ 15 
Southern Cypress .............cc0e. 13 
i CD. vc sceekrbhecveverikuaeee 7 
Northern Hemlock .................. 13 
Total Softwoods .............06. 519 

Hard woods— 
gt 183 
PE ckCeRCN DEP eME eH eSSCOEReRE 17 
TE, DEORE jaca. ceicecneesed 200 
eo ere 706 

Flooring— 

EE a ae ee 75 
re 21 


Unfilled Orders Gross Stocks 
935 1934 5 93 








193 193 1934 
77,967 61,232 371,500 445,220 
403,921 436,965 1,004,989 1,342,886 
195,506 91,360 1,094,820 1,206,616 
41,200 34,623 261,255 299,625 
9,514 3,164 176,413 217,534 
3,589 3,531 105,469 149,389 
4,810 ,23 81,515 85,023 
736,507 633,106 3,095,961 3,746,293 
74,385 70,499 560,986 587,385 
9,591 6,069 120,799 132,464 
83,976 76,568 681,785 719,849 
820,483 709,674 3,777,746 4,466,142 
14,333 10,412 52,569 63,589 
3,874 4,391 14,868 15,514 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., July 31.—The 211 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended July 27 reported: 

Production 133,202,000 
Shipments 129,344,000 2.90% under production 
Orders 162,878,000 22.28% over production 

A group of 211 mills, whose production re- 
ports for 1935 to date are complete, reported 
as follows: 

Average weekly cut for thirty weeks: 

1934 


Pendthanee tea ia ddwe Coane tees 65,512,000 

EE i ara) deat Gin ae wae eas eee a Ae 65,988,000 
Average cut for two weeks ended 

De wietivenanxdudetaesaccaes 66,601,000 


A group of 211 mills whose production for 
the two weeks ended July 27 was 133,202,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
Rail 68,178,000 66,410,000 130,161,000 

Domestic 

cargo ... 37,056,000 68,358,000 231,812,000 
Export 11,470,000 15,470,000 68,597,000 
aS 7 12,640,000 12,640,000 .w.ecccce 
129,344,000 162,878,000 430,570,000 


A group of 211 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1934 and 1935 to date, reported as 
follows: 

Aver. for two 
weeks ended Aver. for 30 weeks ended 
July 27, 1935 July 27, 1935 July 28, 1934 


Production 66,601,000 65,988,000 65,612,000 
Shipments 64,672,000 72,959,000 56,939,000 
Orders 81,439,000 76,152,000 64,183,000 


California Redwood 


San Francisco, Cauir., July 27.—The fol- 
lowing information is summarized from the 
reports of 23 mills to the California Redwood 


Association for June: —Redwood— White 
Percent of Wood 
Production Feet 


Production ..... 25,675,000 oom 2,721,000 
Shipments ...... 24,548,000 ) 3,746,000 
Plant use ...... 2,338,000 f 108 408,000 
Orders— 
Received ..... 23,704,000 92 2,436,000 
Cm DOME cacec 40,142,000 e 3,980,000 
Stock on hand. .260,484,000 11,537,000 


Detailed Distribution of Redwood 





Shipments Orders 
Northern California*...11,054,000 9,428,000 
Southern California*... 3,408,000 2,410,000 
 ssacevenweaea 253,000 170,000 
SS Ee 8,911,000 7,172,000 
PE  veckecdeceguwane 22,000 4,524,000 
TD ttcvecacwad ane 24,548,000 23,704,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hymeneal 


SACKERSON-LIPSCOMB — Ann Lee Lips- 
comb, daughter of Mr. and Mrs. Frank Lee 
Lipscomb of Chehalis, Wash., was married 
July 13 at the First Presbyterian church in 
Chehalis to Robert Gay Sackerson. Willapa 
Harbor logging camp manager. The bride 
is a graduate of Bellingham, Wash., Normal 
School. The groom, who formerly lived in 
Aberdeen, Wash., is a graduate of the Uni- 
versity of Washington school of forestry. He 
is a member of Theta Xi fraternity. They 
will make their home in Raymond, Wash., 
near Mr. Sackerson’s logging operations. 





City Asks Loan to Build 400 
Residences 


Kansas City, Mo., July 29—A Government 
loan and grant for $750,000, to be used in con- 
struction of 400 residences in Council Bluffs, 
Iowa, will be asked soon. The homes will be 
built in an area upon which a housing survey 
was made last winter. One hundred thousand 
dollars of the total amount will be asked as 
an outright gift. A commission composed of 
material men, real estate dealers and contrac- 
tors will be appointed by Mayor Hugh P. Fin- 
erty to direct the project. Their function will 
be to make recommendations and start opera- 
tions. 





California Mill Reopens 
With RFC Aid 


Mercep, CALiF., July 27.—Once more an 
RFC loan is bringing a long-idle Central Cali- 
fornia lumber property back to life. The Yosem- 
ite Lumber Co., at Merced Falls, has one 
hundred men at work renovating its extensive 
plant in that district, and will reopen about 
Aug. 20. Herbert W. Matthews, superintendent 
of the company, announced that J. R. Ball, 
Michigan lumberman, will be placed in charge 
of the mill, and that a thousand men will be 
employed at the mill and in logging operations 
in the vicinity of El Portal and Incline. The 
first logging train is scheduled to arrive at 
Merced Falls, where the general officials of the 
company are quartered, on Aug. 20. The plant 
is returning to operation through an RFC loan 
of $400,000. The mill, which was built in 1912 
to handle logs cut from the Chinquapin district, 
was closed in 1930, because of the business de- 
pression. 


RFC Loans to Other Firms in June 


Wasuincton, D. C., Aug. 1—The Recon- 
struction Finance Corporation during June 
authorized a loan of $10,000 to the East Denver 
Lumber Co., of Denver, Colo. Other loans by 
the corporation to the lumber and allied indus- 
tries authorized during the same month include: 
W. W. Smith Lumber Co., Savannah, Ga, 
$25,000, and Newberry Lumber Co., Newberry, 
Mich., $300,000. 





AsH TREES and lilac bushes are subject to 
attack by the same boring caterpillar, and are 
susceptible to the same scale. 
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interesting Reminiscences Mark 
Firm's Thirtieth 
Anniversary 


LovisviLLE, Muiss., July 29.—In commem- 
oration of the thirtieth anniversary of the es- 
tablishment of its business here, the D. L. Fair 
Lumber Co. on the evening of July 11 held 
open house for friends and customers, inviting 
especially those citizens who welcomed the Fair 
prothers here in 1905. The old timers recalled 
many changes in the last thirty years. On 
Main Street buildings have been replaced until 
not one remains that was standing then. The 
population of the town has grown from three 
or four hundred to almost four thousand. 


Davis, Claude and Frank Fair, aged respec- 
tively 25, 21 and 19, pooled their funds and 
opened a general store here in 1905. They 
came from French Camp, a village about thirty 
miles away and eight miles from the railroad. 
Louisville had just become a railroad town on 
the Mobile, Jackson & Kansas City Railroad 
(now the G. M. & N.) Schedules were then 
irregular over a newly constructed road, but 
today the G. M. & N. is inaugurating new rapid 
passenger service with the first air-conditioned, 
stream-lined trains of the South. 

The Fairs bought cotton, farm products and 
ties, which increased the community income on 
which the business grew. Saw mills and plan- 
ing mills sprang up to market the abundant 
supply of shortleaf yellow pine, and by 1912 
a good local payroll was provided by the A. C. 
Schryver Lumber Co., which manufactured 
lumber in the woods and hauled it in on a rail- 
road of wood rails with mule motive power. 

In 1917 the Fairs entered the lumber business 
also, as the D. L. Fair Lumber Co. Increas- 
ing capacity as they acquired timber, they soon 
built a logging railroad, using Shay locomotives 
to haul logs to a central mill for sawing, drying 
and dressing. Since then many changes in 
methods have become necessary to adapt the 
business to changed conditions. Better high- 
ways and improved trucks outmoded the log- 
ging railroad and it was abandoned in 1928. An 
improved routine of manufacture now better 
utilizes the raw material, catering «more closely 
to the requirements of the consumer. 

“Efforts to survive the last five years,” re- 
marked W. E. Taylor, secretary of the com- 
pany, to the AMERICAN LUMBERMAN representa- 
tive, “have trained the organization to greater 
eficiency for the more rapid pace of the fu- 
ture. The month of June exceeded in volume 
any month in our history. And this anniversary 
finds us using our red ink for ruling records 
kept in black figures.” 


Awards 38 ccc Contracts 
in East 


Battrmore, Mp., July 29.—The quartermaster 

ot the Third Corps Area, U. S. Army, with 
headquarters here, last week awarded thirty- 
eight contracts for lumber for CCC camps. The 
names of the successful bidders, the number of 
Projects awarded each, the railheads at which 
deliveries are to be made, and the amounts in- 
volved in the contracts, are as follows: 


Phillips Lumber Co. (Inc.), Richmond, Va., 
four projects. Two Quantico, Va., $332.44 
each; Saltsburg, Pa., $487.76; Fredericksburg, 
Va., $316.81. 

_Burruss Land & Lumber Co., Lynchburg, 
Va, fourteen projects. Huntington, Pa., 
$381.07; Goldsboro, Md., $365.26; Vienna, Md., 
$365.26; Westover, Md.. $365.26; Berlin, Md., 
$365.26; Snow Hill, Md., $365.26; Buena Vista, 
Va., $333.64; Rustburg, Va., $278.33; Clover, 
Va., $302.04; Lancaster, Pa., $365.26; Glen 
Rock, Pa., $365.26; Keedysville, Md., $365.26; 
“oe Pa., $365.26; Appomattox, Va., 
_American Hardware Co. (Inc.), Petersburg, 

a, two projects. Mifflin, Pa., $383.29; 
Bloomsburg, Pa., $383.29. 

Jefferson Lumber Co., Birmingham, Ala., 
two projects. Shelocta, Pa., $389.04; Reimers- 


burg, Pa., $389.04. 
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Stevens Lumber Co. (Inc.), Lynchburg, Va. 
Amherst, Va., $331.92. 

J. S. Purcell, Louisa, Va., two projects. 
Mineral, Va., $293.45; Annapolis, Md., $356.50. 

McKann Lumber Corporation, Norfolk, Va., 
Dinwiddie, Va., $317.15. 

Nelson Corporation, Baltimore, Md., three 
projects. Dinwiddie, Va., $301.69; South Hill, 
Va., $301.69; Chester, Va., $301.69. 


Under another heading, which called for bids 
on lumber for camps, the successful bidders 
were: 

Jefferson Lumber Co., 
Fremont, Va., $5,412.87. 

Stevens Lumber Co., Lynchburg, Va., three 
projects. Bedford, Pa., $5,655.51; Montours- 
ville, Pa., $5,716.16; Gouldsboro, Pa., $5,716.16. 

Phillips Lumber Co. (Inc.), Richmond, Va., 
three projects. Kane, Pa., $5,888.77; Rockwood, 
Pa., $5,766.67; Birsboro, Pa., $5,408.39. 

Burruss Land and Lumber Co., Lynchburg, 
Va., two projects. Lynchburg, Va., $4,213.45; 
Massey’s, Va., $3,845.11. 


Birmingham, Ala. 
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Reshipping Time on Hardwood 
Logs Extended 


_ Mempuis, TENN., July 30.—Announcement 
is made by C. A. New, secretary-manager of the 
Southern Hardwood Traffic Association, that 
the time limit for reshipping lumber under 
transit arrangements has been extended six 
months. In other words, hardwoods which 
should have been shipped during the last six 
months of 1935 may now be shipped in the first 
six months of 1936. Lumbermen are urged by 
Mr. New to get all old tonnage out before the 
expiration of this date, as the time limit has 
been extended now for several years. 
——————OoC 


FoRESIGHT IN setting out trees and shrubs 
saves much trouble and expense in disease and 
pest control when the plantings mature, de- 
clares the Department of Agriculture. 





Is an 
incomplete job 
good enough for 
your customers? 


THERE'S no use putting build- 
ing paper in only part of a 

wall, floor or roof. Protection 

means complete coverage. 


But are your customers get- 
ting "complete coverage" when 
they put in paper so weak it 
tears in application or with ex- 
posed asphalt that will dry out 
and crack in a short time? 


With your experience in building 
materials you are in a position to 
warn them of the trouble and ex- 
pense that follow poor building paper 
applications. They want to avoid 
cupped and warped floors, spotted 
or wet plaster and leaky roofs. You 
help them and help yourself by show- 





ing them the difference between 
Sisalkraft and ordinary papers for all 
building applications. 


Owners don't want incomplete 
jobs. You don't want to sell them. 
So we repeat—if it's building paper 
they need, let it be Sisalkraft. 


THE SISALKRAFT CO. 


205 W. Wacker Drive 
101 Park Ave., NEW YORK 


CHICAGO, ILL. 


55 New Montgomery St., SAN FRANCISCO 











Long Distance Phones: 
TAYLOR 0248. 4214, 4215 


Branch Offiecs: 


Washington, D.C. 
| Parsons, W. Va. 








CIRCULAR MILLS AND YARD— 





“THE TOLEDO GUARANTY CORPORATION 
WEST VIRGINIA HARDWOODS 
HEMLOCK- WHITE PINE- SPRUCE 
“FROM THE HEART OF THE ALLEGHENISS” 


WASHINGTON, D. C. 


CABLE ADDRESS 
‘*TOGCO" 
Universal Lumber Code 


We can klin dry and 
surface In transit. 
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Eastern Trade News 


[F. J. Caulkins] 


Bostox, Mass., July 29.—On the authority 
of the New England regional director of the 
Federal Housing Administration, its activities 
this year to July 20 have resulted in more than 
20,000 individual loans for a total of approxi- 
mately $8,000,000 for home modernization and 
repairs in New England. Intensive publicity 
ilong this line has served to focus the attention 
of all home owners upon their own needs in 
the line of modernization and, from check-ups 
turned in by the field men, the director is con- 
vinced that fully 150,000 properties in this 
territory have been or will be repaired or mod- 
ernized before cold weather, at a cost of ap- 
proximately $50,000,000. “Our work: in the 
field,” says the director, “ts beginning to de- 
velop important results. Forty-five percent of 
this total has been arranged for in the last three 
months, and we look for an accelerated rate 
during the summer and fall months.” 


1 


"Speculative Building Makes Appearance 


In this column has been outlined recently the 
home construction programs of such outstanding 
commercial and industrial leaders as General 
Electric, American Radiator Co. and others, in- 
cluding the construction of seven model homes 
in Boston suburbs by a leading Boston store 
at costs ranging from $5,000 to $23,000 each. 
There is a commercial side to this type of con- 
struction, for each sponsor will equip its struc- 
tures with its own latest-type devices and equip- 
ment. The clement of speculation is not en- 
tirely lacking. “Speculative” or ‘‘development” 
building has been out of the picture for a 
number of years. Only last week, however, 
a large tract of land was taken over in Reading 
—twelye miles north of Boston—upon which 
the new owners will immediately erect forty new 
dwellings. This move perhaps marks the re- 
turn of ‘“‘development” or “mass” building 
projects, and brings to mind the comment of 
the late George Briggs, of Lexington Lumber 
Co., when in 1928 the so-called speculative 
builder was being severely criticized as a credit 
risk for the material man. Mr. Briggs stoutly 
defended the “sound speculative builder” as 
the source of much of the desirable business 
that was coming to the retail lumber yards, and 
felt that he should be encouraged rather than 
denounced, so long as the basis for credit was 
sound 


Eastern Spruce.—The yards are moving 
more spruce than in recent years, but busi- 
ness is confined largely to small lots for 


remodelling and repair work, as house sched- 
ules are disappointingly scarce. July was a 
torrid month, with the thermometer in the 
low 90's most of the time. A temporary 
seasonal check was thus placed upon yard 
purchases, but, as the mills are well booked 
up, most of the larger ones are running to 
capacity and are holding the price list steady, 


with the smaller dimension sizes—2x3- and 
4-inch, at the old Code base of $32, deliv- 
ered at points taking the Boston rate of 
‘ freight. The 2x6- and 7-inch continue at 
$33; 8-inch, $35; 10-inch, $37, and 12-inch, 








$39, with very little call for this wider size. 
The call for dry spruce boards is active, but 
the mills are now able to accept orders 
calling for prompt delivery. The 5-inch and 
up covering boards are active and firm at 
$29. For dressed and matched boards in the 
6-, and 7- and 8-inch stock widths, the price 
range is from $32@35, with most sales at 
$33. The 2- and 3-inch furring strips are 
active at $27@29. 

West Coast Fir and Hemlock.—Demand 
from the yards is very irregular, due to the 
fact that many are heavily stocked with 
emergency lumber bought in expectation of 
a prolonged strike on the West Coast, while 
others are picking up small lots at the dis- 
tribution yards as current needs develop. 
Many have placed mill orders that are held 
at the mills pending resumption of opera- 
tions and of water transportation. Most of- 


fices here have booked mill orders this week, 
based upon the belief that the backbone of 





the strike has been broken, and advices to- 
day are to the effect that most of the larger 
plants in Oregon and Washington are run- 
ning to capacity. There has been no sur- 
render of the “open shop” status of labor, 
and the only point gained by the strikers 
appears to be an advance from 45 to 50 cents 
per hour for common labor, where their 
demand was for a flat advance to 75 cents. 
As the mills resume the booking of orders, 
there is sturdy attempt to hold the price 
level at the old figure of $16@16.50 f.a.s at 
the mill for No. 1 common (15 percent No. 2), 
but there is strong price resistance from 
Atlantic Coast buyers, both wholesale and 
retail, due to small consumption here. Aside 
from parcels landed from the sixteen regular 
liners, but two cargo boats reached Boston 
in July—the Charles R. McCormick with 800,000 
feet on the 14th, and the Steelmaker with 
450,000 feet on the 25th. These boats were 
loaded despite opposition. The West Cape aiso 
got away and should arrive here on Aug. 1 or 2. 


Lath and Shingles.—The standard 1%-inch 
spruce lath are steady at $3.65@3.75, with 
the wider size at $4@4.25. Demand for east- 
ern white cedar shingles is slack, and the 
extras are quoted at $4.25; clears at $3.50, 
and 2nd clears at $3. All recent advances 
on West Coast red cedars are held. Supplies 
of waterborne lots at the storage yards have 
melted until there are practically none of 
the 18-inch Perfection grade available, either 
here or at the other Atlantic Coast terminals. 
Some offices can furnish the 16-inch XXXXX 
No. 1 in limited quantities. The Perfections 
are quoted at 70 cents over the old Code 
price at $4.76 at the storage point. For the 
16-inch XXXXX No. 2, the kiln dried price 





Veneer Dried With Low Steam 
Consumption at Low Cost 


SANDERSVILLE, GA., July 29.—Setting a pace 
for other veneer manufacturers, the Smith 
Veneer Co., of this place, a few months ago 
installed a large capacity veneer dryer, which 
is handling the entire output of the plant. This 
is a new Moore veneer dryer, equipped with re- 
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is $3.64; No. 3, $3.30; deduct 15 cents if airy 
dried. For mill shipments, all-rail, delivereg 
prices at New England points hold the agq. 
vances noted earlier in the month, with the 
Perfections at $4.94, and the 16-inch XXxxx 
No. 1 at $4.54. 

Maple Heel Stock.—The heel shops are bat- 
tling for a 10 percent reduction in maple 
prices as an offset to a like reduction jp 
heel prices per dozen demanded by the shoe 
factories. The maple mills resist all price 
pressure, however, and are booking a fair 
volume of maple orders at the range of 
$80@85 for the standard No. 2 grade. The 
larger buyers have covered their require. 
ments and, as most maple mills have sgolq 
their production well into the fall months, 
there is an absence of selling pressure by 
the better shippers. The smaller shops us- 


ing full length air dried plank are able 
to pick up smail lots at a price range of 
$48 @60. 


Pine Boxboards.—There has been little at- 
tempt to step-up production since Code con. 
trol ceased three months ago. Mill hold- 
ings of unsold lumber are not excessive, and 
for good lots of inch round edge shippers 
are getting $15@16 f.o.b. the mill yard. For 
the inch square edge, sales are at $24@26, 
with an occasional lot of wide going at a 
higher figure. There is sub-standard stock, 
mostly in the round edge, that may be had 
as low as $12@14. The vegetable and fruit 
packing season is keeping most of the box 
shops busy. 


British Market Oversupplied with Spruce 


A call at this office a few days ago by 
Newitt J. Neall, engineer in charge of 
production and sales of the Nova Scotia Tim- 
berland Co., with headquarters at Yarmouth, 
N. S., and mills at Cedar Lake and Carleton, 
developed an interesting comment as to the 
status of eastern spruce in the markets of 
Great Britain. He had spent several weeks 
overseas, making a close study of trade con- 
ditions and the probable volume of demand 
for Canadian spruce deals during the cur- 
rent building season. He had read with in- 
terest the interview with Edward V. French, 
published in the AMERICAN LUMBERMAN of 
July 6, following his return from a ten 
weeks business tour of Great Britain. Mr. 
French found that in dealing with the build- 
ing boom that was in full swing a year ago, 
the trim factories had somewhat overplayed 
the market in providing surplus supplies of 
many of the staple hardwoods. These sup- 
plies had now been worked back to normal. 
Mr. Neall had confined his research to the 





The first real improvement over natural drying of veneers is effected by this economical cross-circu- 


lation kiln, which operates on low temperatures. 
kept down. 


versible cross circulation fan system which 
dries veneer on low temperatures, utilizing an 
enormous volume of air circulation. This dryer, 
as shown in the accompanying illustrations, is 
said by old time veneer manufacturers to be 
the first real improvement over natural air dry- 
ing. It is built with the loading end right at 
the lathe and clipper and the unloading end at 
the dry shed. The dryer is built on the ground 
level, the building being of low cost wood con- 
struction. Fans and heating system are installed 
overhead and extend the full length of the dryer, 
insuring uniform circulation from one end to 
the other. The fan system is operated by steam 
engine, and exhaust from this engine is turned 
into the heating system to dry the veneer, thus 
effecting considerable economy in steam con- 
sumption. Low steam consumption, and low 
drying cost, are found by the Smith company to 
be the outstanding advantages of this modern 
veneer drying system. The fast, reversible air 
circulation in this dryer permits drying on low 
temperatures, and low temperatures reduce de- 
grade loss through case hardening and splitting. 


Built of wood on the ground level, its first cost is 
Exhaust steam from the engines that drives the fans supplies the heat. 


softwoods, and was inclined to feel that 
Canadian and American shippers had made 
a very vital mistake in flooding the English 
yards on consignment, with unsold spruce, 
much of which had been cut to American 
sizes and was wholly unsuited to the Eng- 
lish markets. “Of course,” said Mr. Neall, 
“this tendency to rush excessive supplies to 
the consuming markets when a clear-cut 
building boom develops is quite natural but 
from my observation the market for spruce 
in England was sharply overplayed in 1934. 
England has five important sources of supply 
for coarse construction lumber — Russia, 
Sweden, Finland, eastern Canada and British 
Columbia—and if all overplay the market in 
their zeal to find an outlet for their surplus 
stocks, the opportunity for normal profits 
to the manufacturer is lost.” 


Acute Housing Shortage Predicted 


“The Housing Problem” was the subject of 
an address delivered by Miss Catherine 
Bauer, national housing authority, at a re- 
cent session of the Summer Institute at 
Wellesley College. “Within the next ten 


years,” she declared, “this country will facé 
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the greatest housing problem in history, with 

minimum of 14,000,000 new dwellings 
* eded. Within that period,” she asserted, 
ra normal increase will add eight million 
families that must be housed. In 1921, the 
time of the last shortage and of course re- 
sultant boom, 6,500,000 new dwelling struc- 
tures were erected. An excess of housing 
was created at that time, but that surplus 
has long since been absorbed by the natural 
expansion of our population. The doubling 
up of families has gone about as far as it 
can, and as soon as the idle millions get back 
to work and this multi-occupancy of homes 
ig ended, the scramble for housing will be 
in full swing. Speculative building is at a 
standstill and with little investment money 
available in this field, the Federal Government 
must step in and aid in the financing, for 
there won't be sufficient private capital avail- 
able with which to finance a building boom 
of the proportions that must develop within 
the next ten years. Until organized labor 
is ready to take the lead in pushing a hous- 
ing move, though, little will be done. This 
has been the experience in Europe and to 
come degree in this country. There should 
be a long-term program to establish and en- 
force a minimum standard of decency in 
housing.” 


NEW YORK, N. Y. 


Excessive heat throughout July, coupled with 
a slack demand for lumber at the retail yards, 
and the almost total stoppage of deliveries of 
lumber by water from the Pacific Coast, have 
siven the market a rather drab look and en- 
couraged a general exodus of lumbermen to 
the seashore and mountain resorts to pick up 
some “pep” for the fall and winter business 
surge. Many yards have full stocks of West 
Coast fir and hemlock, but others are drawing 
steadily from the stocks at the wholesale dis- 
tribution yards, and, as few unsold lots have 
reached these terminals in July, the net result 
is a sharp shrinkage in available stocks, though 
there is no longer any fear that the supply 
will not be adequate for all requirements pend- 
ing the resumption of deliveries, for advices to- 
day from the strike centers are to the effect 
that the backbone of the strike has been broken. 


“Eternal vigilance” appears to be the or- 
der of the day in local trade association 
circles, as leaders watch the trend of events 
at Washington while plans are made to salv- 
age as much as possible of the old NRA pro- 
gram. At headquarters of the National- 
American Wholesale Lumber Association in 
42nd Street, Secretary Schupner has just bul- 
letined his membership the details of a series 
of studies being made of a number of the 
more important industries, and naturally 
construction and building materials heads 
the list in point of importance. There is 
hope that a sane program for the orderly 
conduct of the business will be mapped out, 
for Henry I. Harriman, of Boston, president 
last year of the United States Chamber of 
Commerce, is to serve as chairman of the 
special committee that is to conduct these 
industry studies, and to report its recom- 
mendations. As head of the Chamber of 
Commerce, he vigorously opposed many of 
the unsound projects of NRA, and with the 
business interests squarely behind him he 
was a powerful influence for sanity before 
the NRA bubble burst. Mr. Schupner states 
that the officers and members of his asso- 
ciation are keeping close watch of this latest 
development, and will be ready to co-operate 
In any proper plan for the rehabilitation of 
the lumber industry. 


Plans for Grade Marked Coast Stock 


At the offices of the Intercoastal Lumber 
Distributors Association in East 44th Street 
there has been much activity in clearing up 
all details in liquidating its official connec- 
tion with the Code as an administrative 
agency. All of its financial obligations were 
met, and a substantial balance was left in 
the association treasury. Secretary Titus 
is now focusing attention upon plans for 
future activities. Colonel Greeley, of Seattle, 
ash., manager of the West Coast Lumber- 
men’s Association, was in the city earlier 
in the month in conference with Secretary 
Titus and with the local trade groups to 
develop a plan for supplying grade marked 
fr and hemlock to the Atlantic Coast cen- 
ters. This calls for the establishment of 
a grading bureau at Intercoastal headquar- 
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ters here, with an official inspector, appointed 
by the West Coast Lumbermen’s Association, 
in charge. He will be available for reinspec- 
tion service and for supplying grade marking 
where called for in any of the Atlantic Coast 
markets. In the matter of grade marking 
it has been suggested and a plan may be 
worked out to provide for the appointment 
of experts in each market, to whom will be 
delegated authority to apply official grade 
marks of the W.C.L.A., in order to facilitate 
quick action at a minimum of cost. 


Conference Studies Intercoastal Rate 


It is reported that the intercoastal steam- 
ship executives have been holding frequent 
sessions in an effort to develop a new sched- 
ule of freight charges for lumber, to show 
an advance from the $12 rate which was 
in force for more than a year prior to the 
strike. It is felt that a re-alignment of rates 
is being held up pending settlement by the 
I.Cc.C. as to the reasonableness of the 72-cent 
all-rail rate to points east of Chicago, which 
decision is expected within a month. The 
steamship executives appear to be less con- 
cerned with the future of the all-rail rate 
than with the probable attitude of the non- 
conference, or “free-lance,” ship lines that 
might file a tariff lower than the “Confer- 
ence” rates. 

The Southern Pine Sales Corporation, of 
11 Park Place, of which Charles Hill is the 
executive head, has just announced the re- 
turn to its selling staff of George C. Fair- 
child and W. E. Pearce, who will cover the 
territory between Albany and Buffalo and 
north, including northern Vermont, bringing 
its list of salesmen to twelve. 


Philadelphia, Pa. 


The intense heat of the past two weeks has 
greatly lessened the optimism noted earlier 
in the summer. The unbroken heat wave has 
sent many of the lumbermen to the moun- 
tains and seashore for relief. Those remain- 
ing in town report little or no activity in 
this territory. Better times are predicted, 
however, and one definitely encouraging fac- 
tor was the gain in building construction 
last week over the previous week. 


Baltimore, Md. 


North Carolina Pine—Most of the yardmen 
in Baltimore report that the demand for lum- 
ber has eased off seasonally. Some of the 
wholesalers are finding a fair inquiry. The 
quotations on the whole are acceptably sus- 
tained, with some items a little easier, but 
others higher. Further accumulation is 
shown by the stocks on the wharves, and 
the box makers have added to their holdings. 


Georgia Pine—The market has been and 
is being benefited by the labor troubles on 
the West Coast. Longleaf mills have felt 
impelled to augment their output, and the 
range of the quotations has not only held its 
own but moved up again. Producers quote 
subject to previous orders. 


Douglas Fir—Buyers disposed to place or- 
ders are told that distributors find them- 
selves unable to take care of their needs. 
Demand is thus diverted to other divisions of 
the list, and the quotations are firm where 
sellers profess ability to meet requirements. 


Hardwoods—yYard business here has eased 
off notably but wholesale volume is better 
maintained. Quotations remain at the range 
set in the spring. Some woodworking estab- 
lishments are manifesting needs of gratify- 
ing proportions. Northern shippers are at a 
disadvantage as against southern exporters, 
by reason of the lower freight rates enjoyed 
by the latter. 


Sash and Doors—Very material gains as 
compared with the corresponding months of 
last year are still being recorded. The local 
situation is helped by the great spurt in 
building at Washington and the surrounding 
territory, where the housing problem has 
been made acute by the great additions to 
the Federal employee list, and Baltimore con- 
cerns are obtaining much business there. 





More PERSONS met accidental deaths during 
1934 in agricultural pursuits than in any other 
occupation, according to Accident Facts, the 
National Safety Council’s annual statistical re- 
port. 
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Drow Brand 








ASSURED 
SALABILITY 


RROW BRAND Tidewater Red 
Cypress is unequalled for its 
efficiency as an all-purpose lumber. 
Because of the wide variety of 
building uses to which it can be 
advantageously put, quick turn- 
over is assured for the dealer who 
stocks it regularly. 


When ordering Cypress always 
specify "Arrow Brand." Remem- 
ber, too, that the Florida Louisiana 
Red Cypress Company commands 
the entire Cypress output of five 
outstanding manufacturers, making 
prompt dependable service a mat- 
ter of course. 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 














Idaho— 


WHITE PINE Ponderosa— 


Also California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—220 5th Ave. 





PITTSBURGH, PA. 











Love wagons stand up to the toughest 
logging job. We put the stuff into 
them. They’re well made from choice, 
selected, air dried Hickory and Ash, 
scientifically braced for strength and 
rigidity. May we send more detailed 
information and prices? 
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LONG TIMBERS! 


Our Main 
Lumber 
Business 
Our Real 
Lumber 
Business is 





— 





OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 
A A 














MACKIE & LEWIS 
EXPORT - - DOMESTIC 


"FARWEST BRAND" 


Fir Piling and Spars 
Fir Veneer Logs 
Export Logs, all species 


American Bank Building 
SEATTLE, U.S.A. 
Cable Address -- Macber 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 

























Keller and Boyd 
Owner: and 


Operz.tors 
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DOWNTOWN ST. LOUIS 


Fine Food at Reasonable Prices 


Aoiel “tennose 


OUTSTANDING ROOM VALUES 
$2.50 up 
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Market News from Am 


Houston, Tex. 


Houston’s building permits for the past 
week amounted to $165,725, and it was one 
of the largest weeks experienced in a long 
time. Prospects are for general increase in 
building throughout the city and surround- 
ing territory. 

Southern Pine—Last week saw a pick-up 
in business, with one of the largest line 
yards in Texas starting the purchase of a 
large volume of lumber. All the manufac- 
turers seem to feel this is a starter for fall 
business, and expect demand to increase very 
materially and prices to increase accordingly. 
No. 2 2x4-inch dimension seems to be the 
scarcest item on the list, and some of the 
mills are now advancing prices on this item 
as well as on 1x4- and 1x8-inch No. 1. No. 3 
continues in strong demand, with supply very 
low Most manufacturers feel that some 
items will advance as much as $5 a thousand 
feet within the next sixty days. 


Hardwoods—The market is still dull, with 
prices unsatisfactory. However, manufactur- 
ers expect furniture manufacturers to be in 
the market in a large way within the next 
couple of weeks. 


Shingles & Lath—The supply of shingles 
is increasing, and it is becoming easier to 
get orders placed, so some yards are un- 
willing to pay the British Columbia prices. 
It will be some time before wood shingles 
will be able to recover the loss which they 
have sustained due to the strike. Lath con- 
tinue strong, with supply below normal. In- 
quiries for straight cars continue to come 
in, and lath are difficult to locate. 


Kansas City, Mo. 


Southwest Market—Business was definitely 
booming here, with dealers reporting sales 
nearly double the volume of a year ago, in 
spite of the fact that about a year ago there 
was a substantial amount of lumber sold fol- 
lowing announcement of Code minima. Stocks 
in this district still are badly broken and, 
judging from the sales trend at present, mar- 
ket observers predict it will be sixty days 
before there will be an opportunity for manu- 
facturers to build up their stocks. A power- 
ful sustaining factor, and a source of con- 
fidence that the present buying movement 
will continue, lies in upturn in activity in 
home construction. The number of permits 
reported for June showed an increase of 300 
percent over last year, when very little build- 
ing was started. Prices of southern pine 
ruled steady at the level of a month ago, 
although there was some reaction when 
smaller concerns showed a disposition to 
shave prices to aid movement of distress 
stocks of off-grades. Industrial business was 
more active, although not keeping pace with 
construction. Railroad buying of grain car 
repair materials has ceased, as most require- 
ments in this field have been satisfied, al- 
though there undoubtedly will be some emer- 
gency buying during the next few weeks. 
While most buying of late has been of uppers, 
a great potential market exists for lower 
grade stock in contractor requirements for 
Missouri River channel improvement proj- 
ects, which are now getting under way 
through new appropriations. In one contract 
letting alone, specifications called for 1,250 
cars of lumber, 6,500 cars of piling and 352,- 
000 cubic yards of stone. 


Southern Pine—Heavier sales were re- 
ported, principally of upper grades for home 
construction. Inquiries have been the heav- 
iest of the year, and stocks are badly de- 
pleted. Prices generally were unchanged, ex- 
cept in scattered cases where smaller con- 
cerns were anxious to move odd lots. Indus- 
trial business was fair, and offered an outlet 
for some of the surplus supplies of lower 
grades. 


Western Pines mills have received a good 
share of the business emanating from the 
upturn in home building, and industrial sales 
continue active. Prices were slightly higher 


on some scarce items. Bookings were re. 
ported nearly double those of last year, ang 
mills are having difficulty in filling orders 
calling for a wide assortment. 


Douglas Fir—River contractors are having 
little success in placing their piling orders 
although some construction items are work. 
ing through from the lumber strike area, 
Inability to get fir shipments has led many 
buyers to substitute pines. 


Hardwoods—Although prices still are char- 
acterized as unsatisfactory, there has been q 
good demand for hardwoods. Flooring ana 
trim are particularly active, due to builders’ 
demands. With motor car factories going 
into production of new models earlier this 
year, the lull in this type of industrial busi- 
ness may come a little earlier than cus- 
tomary, but will afford a better market dur- 
ing normally dull months. Buying by mo- 
tor car body builders and furniture plants 
was good, and inquiries indicated there stil] 
is a large market for hardwoods. 


Shingles and Lath—Both were in good de- 
mand, with prices firm. Increases in produc- 
tion recently have made little difference in 
the market. 


Birmingham, Ala. 


Southern Pine—For months, low 
especially 1x3- and 1x4-inch No. 3 flooring 
and 1x8-inch and wider S4S boards, have 
failed to sell at any price. Two weeks ago 
the shortleaf mills reduced air dry dimen- 
sion and boards, and this week made a fur- 
ther cut. Longleaf No. 2 and better has held 
at full list; longleaf dimension and certain 
sizes of timbers, in No. 1 common also struc- 
tural dense, are in strong demand. Rift floor- 
ing in all grades advanced $2 to $5, but de- 
mand seemed to slow up, since the Govern- 
ment jobs are about completed. Small-mill 
prices on shortleaf, No. 2 and better 10- to 
16-foot, average about: Dimension, S4S stand- 
ard, air dried, 2x4, $16; 2x6, $14.50; 2x8, $15; 
2x10, $17.50; 2x12, $19; S2S&CM or S4S air 
dried, 1x6- and 8-inch, $16; S4S or shiplap, 
10-inch, $17; S4S 1x12-inch, $10. “Pecker- 
wood” mills complain they are unable to 
realize more than $8 to $15 on green, and 
that they average not over $11, with indus- 
trial items bringing a few dollars more. 

Oak Flooring—Some plants raised clear 
plain white to $62; red, $56: select plain red, 
$52; white, $58; red and white No. 1 common, 
$45; mixed No. 2 common $30. Demand shows 
little sign of increase. 


Western Pine continued to be bought for 
sash, door, foundry and factory uses, and 
Prices advanced again July 25. Foundries in 
the district have been in the market for 
considerable pattern lumber. 


grades, 


Jacksonville, Fla. 


Red Cypress mills have done better during 
the last two weeks than in the early part 
of July. A large part of this improvement 
can be attributed to a price advance made 
effective about the middle of the month by 
a number of the larger shippers and sales 
agents, as a number of orders were placed 
ahead of actual requirements to get in ahead 
of the advance. Since the new prices have 
been made ironclad, orders have fallen to 
about the same volume that prevailed during 
the first half of the month. Inquiries also 
are at a lower figure. This latest cypress 
price advance, averaging about $1 per thou- 
sand, affects factory grades in 4/ to 8/4 No. 
3 common, finish grades B, C and D, also 
flooring, ceiling and siding. The bulk of the 
cypress business continues to come from re- 
tail yards in the middle West, or Corn Belt. 
Mills are running steadily, and planing mills 
are having difficulty in maintaining their 
shipping schedules, being handicapped by 
daily torrential rains. Dry cypress stocks 
are becoming broken at all mills; those of 
many popular items, such as 8/4 FAS; 4/4 
shop; 6-inch No. 3 common; 12-inch widths 
in selects and C finish; cypress lath etc. 
have decreased to the point where mills are 
limiting acceptances to a small footage per 
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ericas Lumber Centers 


car. For some time, certain schedules in 
thick uppers have been hard to place. 


Southern Pine orders continue light. A 
slight weakening in prices is reported, espe- 
cially among the shortleaf and roofer mills, 
amounting to a reduction of approximately $2 
on roofers and common grades from the peak 
of the early summer. This softness, it is be- 
lieved, is the result of wholesalers finding 
difficulty in disposing of heavy purchases 
made at the beginning of the West Coast 
strike, their heavy buying having caused a 
strong market at the time. This slippage is 
expected to be overcome before the end of 
August, as producers expect a much better 
demand by the middle of the month. The 
principal grief of the smaller pine mills is 
lack of timber orders to fit in with their cut- 
tings for yard stock. Industrial and railroad 
puying being at a low level, there are not 
sufficient timber orders to permit a well bal- 
anced sawing schedule. Large longleaf mills 
are in better position, as their export trade 
provides them with a better variety of orders 
for timber and special cuttings than secured 
by the smaller mills which do a strictly do- 
mestic business. 


Minneapolis, Minn. 


Retail.—Last June 486 retailers in the ninth 
Federal Reserve district sold 10,629,000 feet 
of lumber, as compared with 8,180,000 in May, 
and 7,156,000 in June, 1934. Stocks July 1 
of 461 retailers totalled 67,104,000 feet, as 
compared with 69,405,000 May 30, and 67,838,- 
000 July 1 last year. Total sales of all ma- 
terials at 486 yards totalled $1,375,000, while 
last May they amounted to $1,148,600, and in 
June of 1935, $946,500. 


Northern Pine.—During the past two weeks, 
sales increased by nearly a million feet, and 
production has nearly doubled that figure. 
Orders have increased, most of them being 
from retailers who are rounding out stocks, 
which are low and in rather poor assortment. 
An upturn in business activity is confidently 
anticipated right after the harvest season. 
Norway dimension and low grade boards are 
in good demand, and as a result stocks have 
been cut to the bone. Prices remain strong 
following a number of advances on items in 
short supply. Industrial demand is improv- 
ing, led by the box and crating interests and 
augmented by sales to sash and door mills. 


Northern White Cedar—Trade is in a sea- 
sonal slump, but to date the cedar men have 
enjoyed the best business for a number of 
years. Both 4-inch and 3-inch posts are in 
short supply, and the same is true of the 
more popular sizes of poles. Prices remain 
strong. 


Millwork.—With sales figures to date far 
ahead of those for 1934, more demand is de- 
veloping from small residential building, and 
there is considerable remodeling of larger 
structures. Prices are holding firm in the 
face of recent advances. An increased sup- 
ply of Pacific Coast fir is becoming necessary. 


Portland, Ore. 


West Coast Woods.—All Portland plants 
that were tied up because of the strike, with 
one exception, are now in operation again 
and accepting business, both domestic and 
export. Domestic business is generally re- 
Ported to be fair. Japan is doing some buy- 
ing; China less, because of the money situa- 
tion—and on the whole the export market is 
quiet. The Japanese are buying cedar logs 
Mm considerable quantities along the Oregon 
Coast. Most logging *camps in the Columbia 
River district are now getting under way, 
a8 Saw logs are none too plentiful after their 
Prolonged shutdown, and sawmills are re- 
suming operations all along the line. Spruce 
logs especially are scarce, so scarce in fact 
that one large mill here that specializes in 
spruce has not started its saws yet, although 
the employees that went out on strike are 
Waiting to return to work. The demand for 
fir logs will be better known a week or two 
from now, with the mills again booking 
orders on a definite basis after the three- 
months strike. Log quotations are firm. 





Western Pines.—Demand continues active, 
and several mills are hard put to keep pro- 
duction up with their orders. Many opera- 
tions are employing double shifts. Resump- 
tion by the fir mills is not expected to have 
much effect on the pine situation in this 
part of the country, since western pine and 
Pacific Northwest fir have their own particu- 
lar fields. Items in especially strong demand 
are C select and 2 and 3 common, and prices 
advanced recently $1 on Nos. 1 and 2 clears, 
C select and shop. 


Tacoma, Wash. 


West Coast Woods—Production is showing 
some increase, steady gains in operating 
schedules being reported by mills here. But 
the market continues quiet, partly because 
of uncertainty regarding deliveries and partly 
because of the hot weather in consuming 
territory. Operators for the most part are 
optimistic and declare the situation here is 
the most encouraging it has been during the 
twelve weeks that have elapsed since the 
lumber strike began. They express confidence 
orders will be forthcoming just as soon as 
definite assurance regarding deliveries can 
be given. Practically all orders are for rail 
shipment. A few mills experienced some dif- 
ficulty in getting such orders in transit, due 
to activities of strike pickets, but this situa- 
tion was speedily remedied by national guard 
patrols. Although there has been little water 
movement of lumber from here since the 
strike began, four vessels are now berthed 
at Tacoma docks awaiting shipments for At- 
lantic Coast and South American ports. Some 
small parcels of lumber have been shipped 
from here by water since the mills reopened, 
but no large cargoes, such as are sought by 
these ships, have been taken. The Tacoma- 
Oriental liner Shelton is now loading approx- 
imately one million feet of so called “Sais” 
lumber at Anacortes, Bellingham and Seattle, 
for delivery to North China. 


Seattle, Wash. 


West Coast Woods—Rail.—Rail demand is 
slack. Prices are strong only because of 
accumulated orders. The volume of new 
business is lower than at the height of the 
strike. Mills are again taking orders direct, 
No rail sales are being made east of Chi- 
cago; impending rate changes may partly ac- 
count for slack demand from this territory. 
Because lumber is easier to obtain, buyers 
demand prompt shipment. Mills in position 
to make structural grades, some report, have 
about six times more business than they 
need, while smaller mills are in need of 
orders. Large mills need more cutting or- 
ders, but won’t accept low quotations. Upper 
grade rail items are firm. Vertical grain 
flooring is still scarce and strong at $44 in 
mixed cars; more is offered for straight 
cars, which can not be obtained. The mills 
are short on clear logs. Loggers need rain, 
and it is expected logs will be rather short 
of requirement until fall. 


Intercoastal.—Lumber consigned to the At- 
lantic Coast is now being shipped from Puget 
Sound ports except Tacoma. The Grays Har- 
bor Lumber Co. is the only concern shipping 
from Grays Harbor. It will take two or three 
weeks to reduce the accumulations at Ta- 
coma and Grays Harbor. Vancouver, B. C., 
is shipping, but no shingles are coming by 
water save those loaded on scows. Atlantic 
coast demand is weak, buyers evidently ex- 
pecting the market to settle, but there is 
considerable inquiry. Dimension and cutting 
are softer. Prices are steady at about $2 
under the figures held for spot loading during 
height of the strike. Dimension, which brought 
$17, has settled to $15. No. 3 common fir 
shed stock is scarce and firm. Vertical grain 
flooring in both B and C grades is very 
scarce; it brings $43 in mixed cars for Boston. 
Ship space is plentiful. Some boats tied up 
by the strike are about to resume service. 


Export.—Some plants have made arrange- 
ments with the unions. Export lumber is now 
being shipped from Bellingham, Seattle, 
Everett and a small amount from Portland. 
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Stimulate Sales with 
BOOTH - KELLY 
CERTIFIED QUALITY 


EAL Value is a powerful sales stimulant. 
That’s what you're able to deliver to 
your customers in Booth-Kelly Douglas Fir. 
Undisputable Quality because every piece is 
trade and grade-marked with the maker’s 
triple certification of Quality. 


You and your customers can see just what 
you're getting—and the years have proven 
that you can trust Booth-Kelly Grades, 
Manufacture and Service. 


Our Mixed Cars will fit into your plans for 
Fall trade, bringing you just what you need 
in Douglas Fir Dimension, Flooring, Ceil- 
ing, Drop Siding, Finish, Stepping, Mould- 
ings, Casing, Base, ete. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BootliAttell 


“LUMBER C 





TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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To Japan, large and medium squares move 
at $5.50, and baby squares at $5. August and 
September orders probably will move at $6. 
Logs move at $7.50. Demand from Japan for 
squares is better. Chinese trade is poor. The 
lumber rate to Shanghai is $6.25. Oriental 
space is not plentiful, as some Japanese ships 
are tied up, and American lines are handling 
most shipments. The United Kingdom is try- 
ing to buy here a lot of items it can not get 
in British Columbia, such as clears and door 
stock, but American mills are not inclined to 
accept quotations which are low enough to 
absorb the preferential tariff. Germany and 
Italy are buying shipbuilding lumber in good 
volume. A large inquiry for four full cargoes 
from Australia was finally bought in British 
Columbia, $1 under American prices, but only 
one boat was filled. South America is the 
most active offshore market today. Prospects 
in the Argentine, Chili and Peru are good. 

Shingles.—A few shingle mills have started 
the past few days. There is a fair demand, 
and the shortage of shingles and logs com- 
bines to Keep operating mills busy. Prices 
are unchanged. 

Logs.—Prices are firming, as supply of all 
species is below normal. Small fir logs bring 
$8.50 and $12.50, and $9 and $13, while the 
average price range for fir is $10, $14 and $18, 
and $10, $15 and $20. Hemlock is scarce at 
$9 to $9.50 for No. 2 and 3. Shingle logs are 
firm at $12 and lumber cedar logs at $18. One 
informant declared that 4,000,000 feet of logs 
was imported from British Columbia the past 
two weeks. Japan is buying fir, cedar and 
hemlock logs. 


Cincinnati, Ohio 


Hardwoods,— Wholesalers of Appalachian 
and southern hardwoods are encouraged over 
the outlook for late summer and fall business 
from furniture and automobile factories. In- 
quiries are arriving daily from furniture 
factory executives, who report a good run 
of business as the result of the furniture 
marts at Grand Rapids and Chicago. Dealers 
report a steady run of orders from furniture 
Plants for 


sound, wormy chestnut and 
Nos. 1 and 2-A poplar for core. stock. 
Appalachian oak, sap gum, magnolia, 


poplar and soft maple in 4/ to 8/4 are wanted. 
Good inquiry is being received also for south- 
ern hardwoods, most of which go to Carolina 
factories. Stocks wanted are southern oak, 
tupelo, sap gum and black gum and poplar. 
Factory reports show heavy sales of cheap 
furniture by department stores in the metro- 
politan centers. Export business is in the 
doldrums. Appalachian hardwood mills re- 
port about 60 percent production. None of 
the mills are offering to cooperate in the 
voluntary NRA program. All report better 
results on a competitive basis. Appalachian 
hardwood prices rule steady. 

Softwoods are more active. Corn-hog AAA 
checks are proving a boon to the country re- 
tailer, resulting in much small lot buying of 
common southern pine and cypress. The 
CCC camps are also taking good lumber bills. 
Prices of softwoods are steadier on top 
grades, and easier on lowers. Pacific coast 
woods are scarce and firmly held at higher 


a Buffalo, N. Y. 


July was a fairly active month with most 
lumber wholesalers, and in some cases much 
better than July of last year. The chief 
drawback has been the difficulty in getting 
fir and shingles from the Pacific Coast mills. 
While numerous orders for water shipment 
are still being held up, the situation is re- 
garded as brighter, and more mills are able 
to supply lumber for rail shipment. Lumber 
prices are generally steady. Some grades 
of southern pine are reported easier, but the 
better grades are firm. 

Hardwoods.— Demand has been a little 
more active lately at some local yards. En- 
courarement has been imparted by the Chi- 
cago furniture show, and the results of the 
New York show are also expected to be favor- 
able. Most orders are for small lots, but 
their number is increasing. More business 
in the building line is indicated, particularly 
in smaller towns and cities. 

Western Pines have been about steady in 
price of late, with volume on a midsummer 
basis. Total volume for July has been fully 
up to the expectation of the wholesalers. 
They look for a rather quiet period during 
August, with improvement starting later in 


(Continued on Page 57) 
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Newsy Notes of Persons and Places 


and OFFICE 








E, A. Thornton of E. A. Thornton Lumber 
Co., Chicago, has returned to his office after 
an illness of about ten days. 

John T. Hansen, John Hansen Lumber Co., 
Chicago, will leave Aug. 15 for his cottage on 
Hamlin lake, Ludington, Mich., where he will 
spend two weeks vacation with his family. 

William Stuck of the C. A. Stuck & Sons 
(Inc.), Jonesboro, Ark., was recently installed 
as president of the Jonesboro Lions Club. Mr. 
Stuck also represented the club at the conven- 
tion held in Mexico City recently. 

The largest individual life insurance death 
payment in Arkansas last year was $365,000 on 
the life of Arthur B. Cook of A. B. Cook & 
Co., oak flooring manufacturers. The second 
largest payment was $344,550 to the beneficiaries 
of Arthur Lee Ferguson, well known lumber- 
man of Fort Smith. 

Col. Frank D. Layton, president National 
Fire Insurance Co., Hartford, Conn., has been 
elected a member of Board of Directors of 
Underwriters’ Laboratories, filling a vacancy 
caused by the resignation of William H. Koop, 
president Great American Insurance Co., and 
former president National Board of Fire Un- 
derwriters. 





Changes Made in Organization 
of Sales Staff 


PirrsrurcH, Pa., July 29.—William L. 


Monro, president American Window Glass Co., 
has announced changes in the sales organiza- 
Charles H. 


tion of the firm effective July 15. 
Pascoe, who has been 
Western sales agent 
with headquarters in 
Chicago, has been apr 
pointed director of sales 
at Pittsburgh. Howard 
H. Parker is assistant 





Cc. H. PASCOE, 
Chicago, IIL, 
Director of Sales 
American Window 
Glass Co. 





director of sales, Pitts- 
burgh, and David Bruns- 
wick, formerly South- 
western sales representa- 
tive at St. Louis, has 
been named Western 
sales agent. W. H. Pat- 
terson, who has been 
attached to the office of 
Dudley Onderdonk, Eastern sales representa- 
tive, has been appointed Southwestern sales 
agent at St. Louis. George H. Mayer, general 
sales agent, has resigned. 





Named Conservation Head in 
Wisconsin 


Mapison, Wis., July 29.—Robert B. Good- 
man, prominent lumberman and forestry con- 
servationist of Marinette and a member of 
one of Wisconsin’s pioneer lumber families, 
has been named to succeed Adjt. Gen. Ralph 
M. Immel as chairman of the Wisconsin con- 
servation commission, an office to which Mr. 
Immel succeeded Mr. Goodman in 1934. Mr. 
Goodman has been actively associated with 
State conservation work since he and Gen. 
Immel were appointed to the commission by 
Gov. Philip F. LaFollette in 1931. The com- 
mission will meet Aug. 12-18 to tour all con- 





servation property of Wisconsin, and review 
all functions and departments under it. 

Mr. Goodman is president Sawyer-Goodman 
Lumber Co., Marinette, is president Northern 
Hemlock & Hardwood Manufacturers’ Agso- 
ciation, and its chairman of the Lake States 
Advisory Council, an organization of commis. 
sions of Wisconsin, Michigan and Minnesota, 

—_—_-— 


Wanted: Some Perfect Specimens 


Llewellyn Williams, of Chicago, wood tech- 
nologist of the Field Museum of Natural His- 
tory, left early this week for New York, to 
sail for Europe where he intends to remain on 
field work until October. His first objective 
is Amsterdam, Holland, where he will attend 
the meeting of the International Association of 
Wood Anatomists. 

When visited by an AMERICAN LUMBERMAN 
representative Mr. Williams was quite inter- 
ested in a new arrival at the museum, the Idaho 
white pine log and wheel section sent by Potlatch 
Forests (Inc.). When properly dried it will be 
placed on exhibition along with other domestic 
commercial woods, a collection which eventually 
is to contain ninety-four species. : 

Specimens of three species are yet to be lo- 
cated, Mr. Williams said, and he suggested that 
perhaps AMERICAN LUMBERMAN readers might 
have such trees somewhere in their holdings, 
These species are western alder, Sitka spruce, 
and Noble fir. A log and wheel section of each 
is desired—a good, representative specimen of 
the tree—and Mr. Williams suggested that if 
any timberman has a likely tree of either of 
these which he would contribute, he should com- 
municate with S. C. Simms, director of the 
Field Museum, who will give detailed directions 
as to dimensions and other details necessary. 


—_—_—_ 


Baltimore Brevities 


SALTIMORE, Mpb., July 29.—Edward Greer, 
who contacts the Eastern markets for Pardee 
& Curtin Lumber Co., Clarksburg, W. Va., and 
makes his headquarters in Philadelphia, said 
here on July 25 that the company was resum- 
ing operation July 29 at its double-band mill 
in Bergoo, W. Va., which has been shut down 
for a year. The plant will operate full time. 
Mr. Greer said he was encouraged by recent 
results of his contact with hardwood distrib- 
utors. 








Peter J. Feitner, president Osceola Cypress 
Co., Osceola, Fla., stopped in Baltimore last 
week enroute from New York to the South, 
and visited the R. B. Homer Lumber Co. 
(Inc.), the Mac Lea Lumber Co., and other 
distributors. Mr. Feitner was happy over the 
marked improvement in the cypress business. 
Mrs. Feitner accompanied him on the trip. 


Another visitor to the Mac Lea Lumber Co. 
recently was O. H. Campbell, sales manager 
Great Southern Lumber Co., Bogalusa, La, 
who paid his respects to the local distributor. 


Vacation time is taking various members 
of the lumber business in Baltimore away from 
their offices. J. W. Appel of the lumber com- 
pany bearing his name which wholesales South- 
ern pine, has gone to Cape May, N. J., for 
about ten days. M. S. Baer of the hardwood 
firm of Richard P. Baer & Co., has been enjoy- 
ing the water at Atlantic City. 


William Vogedes, of Richard P. Baer & Co. 
returned from a trip to the furniture manufac- 
turing section of North Carolina, states that 
he found the plants at High Point and other 
places very busy with some of them having 
enough orders to keep running until October. 
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The Chicago and New York furniture shows 
were called by the manufacturers the most 
successful in years. 





"A Lady to See You, Sir’ 


Chicago and Cook County lumber and ma- 
terial dealers nowadays are having the novel 
experience of seeing a charming young woman 
in the line-up of salesmen calling on the trade, 
for Blair Purcell is selling the Abesto Manu- 
facturing Co.’s products 
in this territory. She 
has been associated with 
the company at its of- 
fce in Michigan City, 
Ind., for the past five 
vears—a practical edu- 
cation in business meth- 








BLAIR PURCELL, 
Chicago; 
Represents Roofing Ce- 
ment Manufacturer 





ods that followed her 
graduation from _ the 
University of Illinois. 

The success she has 
been having in the sell- 
ing of Abesto roofing 
cement speaks well for 
both her ability and the 
quality of the product itself. This roofing ce- 
ment has the important feature of being applied 
cold, and the presence of gums in its formula, 
along with the asphalt and other ingredients, 
assures a long life for the applied cement. It 
is an item that gives an added service to the 
home owner and brings extra profit to the lum- 
ber and material dealer, a fact which many re- 
tailers are discovering to their own great sat- 
isfaction. It is interesting to note that the 
Alexander Warehouse & Sales Co., of Chicago, 
has taken over the distribution of the product 
in Illinois outside of Cook County. 











Moves Chicago Office 


The Twin Harbors Lumber Co. and the A. D. 
Harper Lumber Co. have announced that effec- 
tive Aug. 1 their Chicago offices will be located 
on the seventh floor of the Madison Terminal 
Building at 9 South Clinton Street. J. A. 
Defaut is manager of the yard and industrial 
department, and Harvey D. Welch is manager 
of the railroad and car material department. 

—_—____ 


Salesmanship by Letter 


RHINELANDER, WIs., July 29.—Lumber buy- 
ers who receive scores of stock sheets from 
various mills about the country have every 
reason to notice particularly the offerings of 
the Thunder Lake Lumber Co., for what this 
local manufacturer sends out is not just a col- 
lection of white sheets all plastered up with 
figures, but attractively illustrated four-page 
printed circulars. The stock list is on the 
fourth page each time, and the other three 
pages are devoted to explaining why the list- 
ings are so attractive to buyers. 

The first page is a Thunder Lake letterhead 
(a feature of which is the clever slogan, “Go 
to Thunder for your lumber”) and a message 
concerning the improved business conditions of 
the country, the company’s desire to give good 
service to its customers, and other things of 
this character. The two inner pages are illus- 
trated with pictures of scenes around the com- 
pany’s big mill and at the logging camps, and 
there is also a printed statement of the policies 
of the company, or its facilities for service, or 
other factors of importance to the buyer. 

This type of salesmanship seems to get re- 
sults, for the company has been sawing hem- 
lock, white pine and Norway pine all summer 
and expects to start a night shift Aug. 1. The 
result will be production of 4 to 5 million feet 
of white pine, which stock will be dry and 
ready for shipment this fall and winter—a valu- 
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able addition to the company’s present well- 
balanced stock of hemlock, pine and northern 
hardwoods. The Thunder Lake company offi- 
cials—including J. D. “Jack” Mylrea, the presi- 
dent, R. J. Mueller, general manager, and Harry 
H. Butts, sales manager—are proud of the fact 
that this organization owns it own timber, logs 
it with seventy miles of private railroad, dries 
it in modern kilns, and handles it in clean 
equipment, a quality product throughout. 





Visiting Trade in Middle West 

ENUMCLAW, WASH., July 27—A. G. Han- 
son, vice president of the White River Lumber 
Co., this city, left last week for a trip through 
the middle West territory, calling on company 
representatives and old friends in the’ trade. 
lor more than forty years, the White River 
Lumber Co. has been operating in the fine 
timber of the White River Valley, and all dur- 
ing that time Mr. Hanson has been active in 
the management of the company. In the earlier 
days, Mr. Hanson handled its sales. Its record 
has been one of continued progress, through 
good times and bad, and today the White River 
plant is one of the show operations of the entire 
fir producing region. This company, after oper- 
ating more than forty years, has a supply of 
virgin timber that will enable it to maintain 
the present production of 300,000 feet a day 
for more than forty years more. 








British, German Business Good, 
Lumberman Finds 


ABERDEEN, WASH., July 27.—Business con- 
ditions in Great Britain and Germany are ex- 
cellent, according to S. M. Anderson, Sr., vet- 
eran Grays Harbor lumberman, who, with 
Mrs. Anderson, has just returned from a five 
months’ tour of Europe. 

Without discussing the policies, merits or 
demerits of dictatorship, Mr. Anderson said he 
was frankly impressed in Germany with the 
excellence of general business conditions there, 
the apparent satisfaction of people with the 
government and the popularity of Hitler. He 
said that things seemed pretty good in England 
and that from what he could gather, the Brit- 
ish are well along towards complete business 
recovery. He said the people seemed happy, 
optimistic and busy. 





Is General Manager of HOLC 


Announcement has been made in Washing- 
ton of the appointment of Donald H. McNeal, 
of Chicago, as general manager of the Home 
Loan 


Corporation in Washington. 
For the past fifteen 
months Mr. McNeal has 
been serving as a hous- 
ing advisor to the board 
of directors of the 
HOLC, having been ap- 
pointed to that position 


Owners’ 








DONALD H. McNEAL, 
Washington, D. C.; 


New General Manager 
of LC 








because of his long ex- 
perience in home build- 
ing and home financing. 
Mr. McNeal enjoys a 
wide acquaintance in 
the lumber and building 
material trade, for a 
number of years having 
been connected with 
one of the outstanding retail lumber and build- 
ing material concerns in the Mountain States 
region. 

He is recognized as a leader in modern mer- 
chandising, and that he has performed an ex- 
cellent service in his work in connection with 
HOLLC is indicated in his elevation to the posi- 
tion of general manager of that organization. 
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Adds to National Forests 


[Special telegram to AMERICAN LuMBERMAN] 


Wasuincton, D. C., July 31.—Following a 
meeting of the National Forest Reservation 
Commission today, Secretary of War Dern, 
chairman, announced approval by the commis- 
sion of 949,804 acres of land for purchase for 
National forests, at $3,493,328. 





OPPORTUNITY FOR 
LUMBER OPERATOR 


Owner of large tract of virgin Pine timber in 
State of Durango, Mexico, readily accessible to 
Mexican National R. R., wishes to get in touch 
with practical lumberman skilled from woods to 
finished product, with or without organization, ma- 
chinery, and equipment. Take complete charge, 
install and manage major operation. Must be high 
caliber man accustomed to handling large affairs, 
with special experience steep incline logging. 


Write in absolute confidence background, expe- 
rience, qualifications and details of organization 
and equipment available, if any. Address ''M. 100," 
c/o American Lumberman, Chicago. 
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| CHICAGO 
jo jo 


Try . D 

M - Hardwood 
Lumber 

Guned ond ~CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 

















GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABISHED 1899 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 


Samples and Catalog 
on Request 

Tally Cards 
Crayon 

Rule Cases 


Rules 

Gauges 

Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

¢ Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Kenilworth Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 
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Becomes Director of Southwest 
Forest Station 


It was with a feeling of deep regret that 
members of all branches of the lumber indus- 
try learned that Arthur T. Upson, trade pro- 
motion manager of the National Lumber Manu- 
facturers’ Association, had tendered his resig- 
nation, effective Aug. 1, to accept a position 
as director of the Southwestern Forest and 
Range Experiment Station of the U. S. Forest 
Service, with headquarters at Tucson, Ariz. 
During the eleven years of his close connection 
with the lumber industry, through his work 
with the National Lumber Manufacturers’ 
\ssociation, Mr. Upson has won the esteem 
of all with whom he has come in contact, 
through the earnestness, sincerity and intelli- 
gence with which he has handled the intricate 
problems with which he has had to deal. In 
fact, before he became associated with the Na- 
tional organization, he had impressed the indus- 
try, particularly during the years when the 
“Battle of the Thirty-Second” was 
being waged in connection with the develop- 
ment of uniform lumber standards. He is 
regarded as the outstanding author- 
e United States on lumber standards 
and speci ies and grades of lumber suitable for 
all purposes 

Mr. Upson came to 
the National association 
from the Forest Serv- 
ice in 1924, after hav- 
ing functioned as for- 
est assistant, forest ex- 
aminer, deputy forest 
supervisor, forest su- | 


tam ous 


it wT +} 








ARTHUR T. UPSON 
Tucson, Ariz.; 
Director of Southwest 
Forest Station 





pervisor in a number of 
national forests in Colo- 


rado, chief of operation 
in the Forest Products 
Laborat ry, Madison, 
Wis., and finally as 


chief of its section of 
industrial investigation. 
He was first engaged by the National Lumber 
Manufacturers’ Association as lumber stand- 
ards advisor and wood technologist. He con- 
ducted investigations in the standardization of 
the grading of softwood and hardwood lumber 
and timbers, and his was the major responsi- 
bility in the preparation of the American Lum- 
ber Standards and for their adoption and incor- 
poration in regional association rules and com- 
mercial grading at the sawmills. For three 
years he was manager of the eastern division 
of the National Lumber Manufacturers’ Asso- 
ciation, with headquarters in New York City, 
during which time he served as executive sec- 
retary of the Central Committee on Lumber 
Standards, also. Since April, 1929, he has been 
in the Washington office, first as assistant and 
later as trade promotion manager in charge of 
the planning and conduct of all lumber trade 
extension and research activities. 

Mr. Upson has worked co-operatively with 
industrial, technical and scientific societies and 
associations, as well as lumber wholesalers and 
retailers over the country, and has carried on 
extensive studies in construction standards, re- 
search in the designing and development of 
improved, safe timber construction through the 
use of modern timber connectors, and has as- 
sembled and prepared data on lumber construc- 
tion, fabrication and use, for technical and 
popular publications. He developed an im- 
proved system for structural timber grading, 
and during the life of the Lumber Code Au- 


thority served it in an advisory capacity regard- 
ijg lumber standards and grade-marking. 

The Southwestern Forest and Range Experi- 
ment Station, of which Mr. Upson becomes 
director, serves about 50,000 square miles of 
territory in Arizona, New Mexico and western 
Texas. In this work, Mr. Upson will deal with 
such problems as how to co-ordinate grass, 
watershed and timber management on summer 
livestock ranges which are largely national for- 
est property. An equally important part of 
the activities of the station is forest manage- 
ment research. These activities pertain to re- 
search in different methods of cutting, thin- 
nings, natural and _= artificial reforestation, 
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methods of slash disposal and in forest diseases 
and forest insects, etc. 

A_farewell dinner was given to Mr. Upson 
on Friday, July 19, in Washington, by the 
staff of the National Lumber Manufacturers’ 
Association. Many telegrams were received 
from lumber manufacturers throughout the 
nation, expressing their regret at Mr. Upson’s 
departure and congratulating the Forest Sery- 
ice on its acquisition of his services. Mr. 
Upson was in Chicago last week in attend- 
ance upon the meeting of the trade extension 
committee of the National Lumber Manufac- 
turers’ Association, and was the recipient of 
many personal expressions of regret at his 
leaving the National, and congratulations upon 
being tendered this highly important position 
with the U. S. Forest Service. 

Wilson Compton, manager of the National 
Lumber Manufacturers’ Association, has an- 
nounced that the work in which Mr. Upson 
has been engaged will be continued without 
interruption, arrangements to that end having 
been completed by the association. 


Strong Men, Good Products, 
and Hard Work 


WasHincton, D. C., July 29.—Ninety-one 
years old and still going strong, working hard 
at his office every day, Manager H. C. Christy 
is one of the important reasons for the steady 
growth of the timber division of the Toledo 
Guaranty Corporation here, which entered the 
lumber manufacturing business in October, 1933, 
with operations in West Virginia. 

Although he is the oldest man in the organ- 
ization he is one of the most active, and the 
company reports difficulty in maintaining secre- 
taries who can keep up with him in his daily 
executive work handling transactions running 
into large figures. With more than sixty-five 
years’ experience in the lumber industry his 
knowledge of timber and the lumber business in 
general is broad, and his advice much sought 
after. It is said that no man living today, east 
of the Rockies, has cut, manufactured and whole- 
saled more lumber than he, and in fact Mr. 
Christy has been in the lumber business so long 
that he has been able to cut over the same tract 
twice, new merchantable timber having grown 
in the half-century following the first cutting. 

Born and raised in Ohio, his first business 
connection was with the firm of Kirk & Christy, 
at Warren, dealing in farm implements and 
hardware, but after two years of this the firm 
(later incorporated as the Kirk-Christy Co.) 
purchased a timber tract and started sawmill 
operations, and thus Mr. Christy entered the 
lumber business when he was 25 years old. The 
Empire Lumber Co., of Buffalo, was also one 
of his enterprises. In extending his lumber 
business Mr. Christy took over timber tracts 
in Kentucky and Tennessee, and by the time 
he was 50 he was the operator of Ohio’s larg- 
est wholesale lumber company, with yards and 
general offices in Cleveland. 

Soon after he entered the lumber business he 
was elected president of the Second National 
Bank of Warren, and became active in civic 
affairs. He also was president of the Trumbull 
Electric Railroad Co. for several years. When 
he removed to Cleveland he became active in 
many large affairs, both financial and industrial. 
He organized the Colonial National Bank and 
was its president, and was chairman of the 
Union Bank & Trust Co. at the time Mark 
Hanna was president of that institution. He 
also organized, and was president of, the H. C. 
Christy Co., large grocery wholesaler; was a 
director of the Standard Co., Cleveland’s larg- 
est brick manufacturer ; general manager of the 
Advance Lumber Co.; a director of the Cuya- 
hoga Lumber Co.; and general manager and 
a director of the Forest City Realty & Invest- 
ment Co. About fifteen years ago Mr. Christy 
moved back to his old home at Warren, where 


he operated as a broker in timber lands until 
he became connected with the Toledo Guaranty 
Corporation and came to its offices in the Wood- 
ward Building here in Washington. 

It is a promising field for a man of his at- 
tainments, his reputation for uncompromising 
integrity, and his alertness, for the timber and 
lumber divisions of the corporation are showing 
steady growth. This speaks well of the ability 
of its management, for when the company en- 
tered the lumber business in October, 1933, not 
only did it have the competition of manufac- 
turers who had been in business twenty years 
or more and who were well known to buyers, 
but also on Nov. 10 of that year the Code prices 
went into effect, legally removing the foothold 
on which many new concerns rely to establish 
themselves with the trade. But those obstacles 
did not deter the Toledo Guaranty organizatign, 
which by the time-tested method of “keeping 
everlastingly at it” is well on its way to its 
goal of being one of America’s foremost lum- 
ber manufacturing concerns. 


The first operation started by the company 
was the band mill at Parsons, W. Va., where 
there was about 12,00,000 feet of virgin tim- 
ber available when the mill started in 1933. 
Since then about 4,000,000 feet of this has been 
milled, leaving 8,000,000 feet on the company’s 
own holdings. Also available in the Parsons 
vicinity are several tracts of 2,000,000 to 3,000,- 
000 feet each, assuring further operation for 
five or ten years. 

In May, 1934, the corporation acquired from 
the Hiner Estate, Franklin, W. Va., a tract of 
timber on Spruce Mountain, in Pendleton 
County, and has been operating a circular mill 
with a capacity of 25,000 to 30,000 feet daily. 
This mill is now being converted into a double 
circular, which will assure a daily canacity of 
30,000 feet. 

In selling this cut, and in establishing a 
“place in the sun” for the lumber and timber 
divisions of the corporation, an important factor 
has been A. B. Speight, manager of the lumber 
division, who brought into the organization his 
sales outlets which he had built up over a period 
of thirteen years in business for himself in 
Memphis, Tenn., and Shreveport, La. How- 
ever, as Mr. Speight himself says, “the major- 
ity of our business has been developed by hard 
work, obtaining initial orders and making ship- 
ments satisfactory to our trade—fully 75 percent 
of our business is in repeat orders.” 

The Toledo Guaranty Corporation formula 
seems to be, in brief: Strong men in key posi- 
tions, good timber on the hills, good lumber 
in the outbound cars, and lots of hard work. 
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‘THE BUSINESS RECORD 








Business Changes 


KANSAS. DeQueen—Lockwood Lumber Co. 
osing mill has been leased by R. 8S. and J. H. 
peek, of Dierks, and has begun operation. 

New Edinburg—C. L. Garner and son, Hershel, 
nave formed a partnership and purchased the in- 
terest of B. F. Garner in the Garner Bros. saw- 


mill plant. The new firm will operate as cK lL. 
Garner & Son. 
CALIFORNIA. Los Angeles—Reid-Galleher Co. 


changed name to E. L. Bruce Co. (Inc.), 5999 S. 
Western Ave. 
COLORADO. Golden—Golden Lumber Co., re- 
cently established by Burt E. Seip, was sold to 
T. W. Deffenbaugh, a lumberman formerly of 
Milliken, Colo. 


GEORGIA. Waynesboro—Virginia Lumber Cor- 
poration changed name to Virginia Hardwood 
Corporation. 


ILLINOIS. Loraine—Golden Lumber & Con- 
tracting Co. changed name to Loraine Lumber Co. 


INDIANA. Tipton—Foltz Lumber Co. sold to 
Allen A. Wilkinson Lumber Co., with headquar- 
ters in Indianapolis, who will improve and en- 
large the plant. 

Wabash — Wabash 
Allen A. Indianapolis. 

Wabash—yYarnelle Lumber & Coal Co.: J. . 
Yarnelle has purchased the interests of his father, 
W. R. Yarnelle, and brother, George; the same 
firm name will be retained. 


KENTUCKY. Somerset—Chaney Bros. Lumber 
Co. purchased by Edwin Hurt, who has changed 
its name to the Hurt Supply Co. 

MICHIGAN. Cadillac—Cummer-Diggins saw- 
mill has been purchased by the Michigan Maple 
Block Co. and will be removed to Petoskey, Mich., 
where it will be set up adjacent to the Block 
company plant. 

Dearborn and Detroit—Strand Lumber Co. suc- 
ceeded by Coville Lumber Co. 

Detroit—Kennedy Lumber & Fuel Co., 6600 East 
Seven Mile Road, has changed its name to -Ken- 
nedy Coal & Lumber Co. 

Linwood—Linwood Lumber Co. succeeded by Lin- 
wood Lumber & Coal Co. 


MINNESOTA. Duquette—Anderson-Erickson Co. 
succeeded by Anderson-DeLong Co. 

MISSISSIPPI. Tchula—Turner-Farber-Love Co. 
succeeded by Link-Newcomb Mill & Lumber Co. 


MISSOURI. Marble Hill—Hopkins, Heffner & 
Ward (Inc.) succeeded by Hopkins & Schreiner. 
Mountain View—L. V. Thomason Lumber Co. 
succeeded by Mountain View Lumber Co.; C. C. 
and Ralph Padgett, proprietors. 


Lumber Co. 


succeeded by 
Wilkinson Lumber Co., of 








NEBRASKA. Lincoln — Frost Lumber Co. 
changed name to Central Lumber Sales Co. 

Maxwell—Walrath-Sherwood Lumber Co. sold to 
Atlas Lumber Co., of Omaha. 


NORTH CAROLINA. Tryon—J. T. Green Lum- 
ber Co. succeeded by Tryon Builders Supply Co. 


OREGON. Ashland—Carson-Fowler Lumber Co. 
sold to W. F. Knox, formerly of Sacramento, Calif. 
Seaside—Prouty Lumber & Box Co. sold retail 
yard to F. G. Mauser, who will operate as F. G. 
Mauser Lumber Co. 

Sherwood—Jackson Lumber Co. changed name 
to Sherwood Lumber Co. 


TENNESSEE. Troy—Obion County Lumber Co. 
changed name to Troy Lumber Co. 


TEXAS. Anahuac—Anahuac Lumber Co. pur- 
chased by William Cameron Co., of Waco, Tex.; 
M. A. Glasscock will remain in charge. 


WISCONSIN. Juneau—The lumber and_ coal 
business formerly operated here by William Hartz- 
heim, recently appointed postmaster, has been pur- 
chased by Henry Lehman, former Dodge County 
sheriff. Mr. Hartzheim will devote his entire time 
to his new appointment. 


Incorporations 


ARKANSAS. Little Rock—Builders Supply Co. 
incorporated by Fred J. Nowlin, H. J. Murphy and 
. B. Alewine. 


CONNECTICUT. New Britain— Upson Lumber 
(Inc.); $50,000. Incorporators: C. W. Upson, 274 


Lincoln St., Mildred S. Upson and Herbert H. 
Pease. 


FLORIDA. Fort Lauderdale—Gate City Lumber 
Ce. Incorporators: J. H. Williams and F. P. 
Jones. 

Mount Dora—Florida Crate & Lumber Co. S. B. 
Denton an incorporator. 

Watertown—Columbus Cypress Co. Incorporators: 
J. M. Carter and R. M. Boykin. 


INDIANA. Elkhart—Elkhart Sawmill Co.; to 
operate a sawmill and planing mill business, In- 
corporators: Ralph L. Monger, Alma J. Monger 
and Forrest R. Bratton. 


LOUISIANA. New Orleans — McCarty-Crews 
Lumber Co., carlot dealer in southern pine and 
hardwood lumber, has taken an office in room 301, 
Balter Building. M. A. Crews, New York, is presi- 
dent, and Vance L. McCarty is treasurer and gen- 
eral manager. 


MISSOURI. St. Louis—Bobs Creek Land & Tim- 
ber Co. incorporated by Fred U. Harris, 7273 North- 
moor, Clayton, and W. H. Nash, St. Louis. 


NEW JERSEY. Newark—Howell Lumber Corpo- 
— George M. Margolis, 1060 Broad St., inter- 
ested. 

NEW YORK. New York City (Manhattan)— 
Parkside Woodcraft Corporation; $20,000. Wood- 


working. Filed by Harold 8S, Budner, 551 Fifth 
Ave., New York City. 

NORTH CAROLINA. Whiteville—Thomas Lum- 
ber Co.; to buy and sell lumber and timber and 
lumber products. Incorporators: J. E., O. R. and 
G. P. Thomas. 

OHIO. Deer Park—Deer Park Lumber & Build- 
ers Supply Co. Incorporators: William J., Lester 
A. and William Haschart. 

OKLAHOMA. Drumright—Currell Lumber Co.; 
$25,000. Incorporators: R. T. Currell, Cherokee; 
Leslie G, Everitt and Madge M. Everitt, Enid, Okla. 

OREGON. Portland—Apex Lumber Co.; $25,000. 
Sawmill. Incorporators: Ernest C. Murphy, T. C. 
Donaca and Ivan F. Phipps. 

RHODE ISLAND. Providence—R. I. Products 
Co.; building supplies. Edward G. Carr, 1138 Hos- 
pital Trust Building, interested. 

TENNESSEE. Lebanon—Acme Handle Co. in- 
corporated by R. J. Martindale, S. L. Jenkins, and 
J. W. Piland. 

Nashville—Washington-Ralls Lumber Co. In- 
corporators: T. A. Washington, 1700 18th Ave., S., 
and D. B. Slonecker. 


TEXAS. Houston—Blake Humphreville (Inc.); 
2202 Jefferson; building materials, $2,500. 


Liberty—Tri-County Lumber Co.; $7,000. Incor- 


porators: J. C. Dailey, V. R. Burch and L. 
Brookshire. 
WASHINGTON. Seattle—Central Millwork & 


Lumber Co., 125 Queen Anne Ave.: $2,400. 
porators: 
Cc. Furber. 

Snohomish—Three Lakes Lumber Co.; $200,000. 
Incorporated by Mulvihill and Anderson. 

Stanwood — Stanwood Mills (Inc.); $20.000. 
Building materials. Incorporators: Kenneth Ben- 
nie, William G. and W. Raymond Hanson. 


WISCONSIN. Sheboygan—Sheboygan Casket Co. 
Incorporators: L. E. Duclan, R. W. Bollenbach 
and Hugo Kaems. 


New Mills and Equipment 


ALABAMA. Birmingham—Grayson Lumber Co., 
715 N. 39th St., will rebuild plant recently damaged 
by fire. 


CALIFORNIA. Millwood—Springfield Cedar Co.. 
of Oakland, has announced plans to build a small 
cedar mill at Millwood. 


MAINE. Lewiston—Lewiston Window & Sash 
Co. plans plant to cost about $30.000. 


MISSISSIPPI. Kosciusko—S. J. Peeler, of this 
place, will start operating a sawmill here soon. 
The building is being constructed on the former 
site of the Burdette mill near the Illinois Central 
Railroad. 


NORTH CAROLINA. Washington—Moss Planing 
Mill Co. plans erecting a planing mill and storage 
plant to cost about $30,000. 


TEXAS. Kountze—Williams Lumber Co. of 
Smithville is building a new sawmill here, which 
will be ready for operation about Oct. 15. 


WEST VIRGINIA. Recklevy—Crouch Lumber Co. 
will rebuild planing mill and woodworking shop, 
recently burned with loss of $33,000. New ma- 
chinery will be purchased. 


CANADA. ONTARIO. Newmarket—Dorland 
Casket Co. (Ltd.) plans $40,000 addition to plant. 


Incor- 
Oscar W. Austin, Jack Gray and George 


New Ventures 


ARKANSAS. Texarkana—A. P. LeGrande has 
opened a retail lumber yard here, handling both 
new and used lumber. Associated with Mr. Le- 
Grande are K. Bledsoe, A. Fenner, Arthur 
Erwin, and Charlie Addison. 


CALIFORNIA. Los Angeles—Able Lumber & 
Wrecking Co., 922 East Manchester; Howard J. 
Grigier interested. 

Los Angeles—V. K. Manufacturing Co. has en- 
gaged in general woodworking at 1826 W. Slauson 
Ave., under management of Vahan Klacherian. 

San Francisco—McFarlane & Brown have en- 
gaged in lumber and millwork business at 3650 
Mission St. 


INDIANA. Lawrenceburg — Dearborn County 
Lumber Co., Jackson Building on Short Street, 
onened by Allen A. Wilkinson Lumber Co. of In- 
dianapolis. 

Whiting—The Robertsdale Lumber & Supply Co. 
have onened a temporary office at 2217 New York 
Ave.: W. 8S. Grindle, manager. 


KANSAS. Olivet—Lusk Lumber Co. has been 
opened by Howard Lusk. 


MICHIGAN. Chesaning—Nason Lumber Co. will 
reopen under management of R. G. Nason and his 
son. 


MINNESOTA. St. Paul—Harry J. Simons Lum- 
ber & Manufacturing Co. has acquired site former- 
ly occupied by Brooks Bros. on Prior Ave. Harry 
J. Simons is president of the new company; 
Michael J. Culligan has joined the firm as manager 
of the retail department; and J. A. (Archie) Gray 
will serve as sales manager. 


NEW YORK. Long Beach—George W. Whit- 
bread’s Sons; George T. and Edward Whitbread, 

oprietors. 
aoe York City—Economy Lumber Co., 123-18 
Jerome Ave., Richmond Hill; Samuel Axinn and 
Henry Prestin, proprietors. 

Springville—Springville Box & Mill Co.; manu- 
facturers of boxes and retail lumber. D. E. May- 
tham, proprietor. 
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OHIO. Bellaire—James DuBois, Jr., will open a 
Planing mill and lumber yard. 

OKLAHOMA. Britton—Mason 
South Western and Broadway. 

Oklahoma City—Bolender Brick & Material Co.; 
2300 N. Broadway; building materials, 

OREGON. Ashland—Knox Lumber Co. formed 
by W. F. and Mary Knox. 

PENNSYLVANIA, Philadelphia—Spanfeller & 
Miller; 1121 N. Delaware Ave.; retail millwork. 

TEXAS. Sinton—Pickering Lumber Co. will open 
a yard here. 

Tyler—Mid-Texas Lumber Co. has opened a yard 
here at 1122 W. Erwin. 


Casualties 


CONNECTICUT. East Hartford—East Hartford 
Lumber & Ladder Co. factory and storage shed on 
Ranney St. damaged by fire; loss estimated at 
about $10,000, covered by insurance. 

MARYLAND  Frederick—William D. Bowers. 
Lumber Co., on East Patrick St., was damaged 
by fire, with loss estimated at $12,000; insured. 

UTAH. Hanna—Defa’s sawmill destroyed by 
fire, with estimated loss of $10,000 in machinery 
and lumber in addition to the main building and 
sheds. No_ insurance. Trying to arrange for 
finances with which to buy a Diesel engine and 
equipment to fill orders on contract. 


Lumber Co.; 





Safeguarding Interests of 
Dealers 


WaSsHINcTON, D. C., July 30.—Captain H. E. 
Collins, assistant director of procurement, has 
sent a communication to Frank Carnahan, sec- 
retary of the National Retail Lumber Dealers’ 
Association, with respect to a talk which the 
two recently had dealing with purchases for the 
Works Progress Administration projects, in 
which he says: 


The Emergency Relief Act of 1935 specifi- 
cally directs that all purchases by the Gov- 
ernment shall be made in accordance with 
Section 3709 of the Revised Statutes, which 
require the widest possible competition from 
among regular and responsible dealers in the 
commodities advertised and award to the 
lowest bidder. 

With respect to materials to be furnished 
in connection with projects being performed 
under contracts, there is no desire on the 
part of this division to do anything which 
will not safeguard the interest of dealers as 
far as possible, or interferes with the chan- 
nels of distribution through dealer organiza- 
tions. The fact that dealers are included in 
the list to whom proposals will be sent, and 
the existence of facilities they have for ware- 
housing, handling and delivering materials 
to the project sites should assure them of 
every opportunity to secure their share of 
Government business. At no time has there 
been any thought of excluding such dealers 
from such opportunities particularly with 
reference to projects located within urban 
localities. 

There does not appear to be any reason 
for the widespread apprehension that has 
been indicated by letters received in this 
division. The source of the information on 
which such letters have heen based appears 
to have been entirely erroneous. 

While no specific procedure covering all 
projects can be indicated, it is hoped that 
the foregoing will serve to clarify the mate- 
rial situation applicable to Works Relief 
projects. 


In a bulletin to his members on this subject 
Mr. Carnahan says: 


There is no question in my mind but what 
Capt. Collins is making every effort to con- 
form to our wishes in regard to having 
these bids go through the dealers, and I am 
satisfied he will go the very limit to assist 
us in working this matter out locally. You 
must appreciate that in accordance with Sec- 
tion 3709, specifically mentioned in the new 
Relief Bill, the Government in making these 
purchases must put out invitations for bids, 
but in my conversation with Capt. Collins 
previously, I asked him about the purchase 
of 5,000 feet of lumber, and what would be 
the method followed. He said in a case of 
that kind, if there were five dealers in the 
locality the State officer would probably ask 
for bids from all five dealers. I am hopeful 
now that upon delivery of your lists to the 
Procurement Division, and upon their for- 
warding them in turn to the State officers 
with instructions, you can work out with the 
State officer some kind of an arrangement 
for the sending of bids to local dealers, and 
confine the bidding as much as possible to 


the community in which the work is being 
done. 
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Southern Pine Uppers Are Scarce and Firm in Price; 
Small-Mill Commons Show Softness 


Southern pine bookings in the two weeks ended July 
20 amounted to 51 percent more than in the same period 
of last year, according to identical mill reports, and during 
this two weeks the shipments were about 18 percent in 
the orders. Although there has been evidence 
i the let-up in business usual during July-August, the de- 
pletion of yard stocks by increased building consumption 
will result in more active buying for fall needs. Assort- 
net f well manufactured longleaf are reported to be 
quite firm in price, with higher grades of timbers very 
ng. But commons from small air-drying mills are 
ing offered in larger volume and at lower prices. It is 
aieoed that lower grades will find a readier market as 


excess OI 





the Government lets contracts for river and other work. 
North Carolina pine mills report a slowing up in busi- 
ness, largely because of seasonal influences—for the yards 


have been depleting their stocks, and may be expected to 
resume buying in the near future. Production is being 


held down to market requirements, and the mills have low 
stocks of th 1e wanted upper grades, and are holding these 
firmly. On commons there has been more competition 
from the smaller air-drying plants of the Southeast, but 
accumulations at such plants are said to be small and roof- 
ers remain at the level of two weeks ago. Box makers are 
not placing much business, but are inquiring. 


Western Pine Mills Report Active Demand from Yards 
and Industrial Consumers 


kings of the western pine mills in the two weeks 
Jul were 38 percent above last year’s level, ac- 
ling to reports of identical plants; and as, for the year 
bookings have been 37 percent above last 
year's, the mills feel that the increase in business was not 
holly tl ult of diversion of orders from the tied-up 
West Coast mills. On the above date, western pine mill 

20 percent below last year’s, while un- 
Alled orders were more than double last year’s. Produc- 
tion for the first 29 weeks of the vear was only 8 percent 
greater than last year’s. There has been an active de- 
mand from retailers for finish items and millwork, and 
business from manufacturing industries has been good. 
items are scarce, and the mills often have difficulty 
in filling mixed cars. Shop, C selects and Nos. 1 and 2 
advanced, and Nos. 2 and 3 common have been 
excellent volume. The mills believe that after 
the usual midsummer lull in construction, there will be 
an active demand for fall building needs, because assort- 
at most yards are depleted. 


stocks were about 


; 
i€ars nave 


mente 


Buyers Again Turn to West Coast as Production Is Re- 
sumed; Uppers Firm But Commons Easier 

With production of identical West Coast mills during 
the two weeks ended July 27 above their average for the 
year to date, and above last year’s average to corres spond- 
ing date, the end of the strike is definitely in sight; and it 
is understo od that an agreement providing for full resump- 

ion is all but completed. Shipments were only 3 percent 
below the cut. The fact that orders were 22 percent above 
the production shows that buyers are now confident of 
being able to get deliveries. 

Rail buyers east of Chicago tend to be hesitant because 
there is a probability that rates will be lowered. Although 
vards had bought a good deal of stock in advance, in prep- 
aration for strike shortage, business with them has been 
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good and they are sending along a considerable volume 
of inquiry. Uppers are scarce and strong, but common 
yard stocks are now more plentiful. There is a particu. 
larly active demand for special cutting. 

Atlantic coast yards seem to be well. enough stocked for 
current small consumption to stay out of the market until 
prices recede from the peak reached during the tie- up of 
shipments, and reports indicate that some items are ayvail- 
able at $2 under the level of recent weeks. Some lumber 
has been trickling in on old orders, many of which were 
placed at lower than peak quotations. — apie iene 
tions are ready for shipment, and ship —_ is plentiful, 

Export business has picked up a little, but the principal 
markets, Japan and China, for the present have small re- 
quirements. Japan is now refusing to accept British 
Columbia lumber, and Northwest mills are benefiting, 
There has been a good call from Europe for clears, and 
South American trade i is much better. 


Northern Pine and Hemlock and Eastern Spruce Are 
All in Active Demand 


Stocks of northern pine July 20 were nearly a third less 
than last year’s, and the mills report an improving demand 
from the Northwest grain States—with trade in the Ni- 
agara area rather highly competitive. In the Northwest 
there has also been a good call for low grades for indus- 
trial uses. Some items in short supply have recently been 
advanced. The mills expect a substantial fall demand for 
common building items and millwork stock. 

Northern hemlock sales in the two weeks ended July 20 
were nearly three times those of the corresponding period 
last year; and for the year to date sales have been nearly 
60 percent above 1934. Stocks have fallen helow last 
year’s level, and unfilled orders are a good deal larger. 

Eastern spruce mills continue to report an active de- 
mand for dry boards, and as they have well filled order 
files they are speeding up production. The bulk of the 
demand during the recent hot spell in the East has been 
for small lots for remodelling. 


Hardwood Sales Show Some Increase and Quotations 
Are Gradually Strengthening 


Total hardwood bookings in the two weeks ended July 
20 were 72 percent larger than in the corresponding period 
of last year, and for the year to date have been 25 percent 
larger than last year’s. In the domestic market, a good 
share of the business results from revival of building, the 
call being especially good for flooring, and as a conse- 
quence rough oak has advanced. Their shows have 
brought very encouraging results to furniture manufac- 
turers, though indications are that the bulk of the demand 
is for the less expensive pieces. Automotive business has 
been a little dull, but the industry is pleased with the an- 
nouncement that opening a new body plant means that a 
large volume of hardwood will continue to be used by the 
industry. All industrial consumers are sending in a nice 
volume of inquiry. Export business has had a temporary 
stimulus in the announcement that ocean rates would ad- 
vance Aug. 1, but the outlook is for a good fall movement, 
as recent accumulations are absorbed. Prices are on too 
low a level, but their gradual strengthening has lead to 
some expansion in output in the South. The total hard- 
wood cut to July 20 was only 4 percent larger than last 
year’s, and stocks in both the North and South are con- 
siderably below last year’s level, with files of unfilled 
orders appreciably larger. 
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JAMES D. MCCORMACK, 76, widely known 
lumberman and philanthropist, died July 20 
in St. Paul’s hospital, Vancouver, B. C., fol- 
lowing a short illness. Although Canadian 
born, Mr. McCormack spent many years in 
the United States. His friends and ac- 
quaintances included leaders in the lumber 
industry in both countries, and he was 
lassed among the empire builders of the 
early lumber days in the Pacific Northwest. 
In late years he made his home at Van- 
couver. At the time of his death he was 
vice president Canadian Western Lumber Co., 
president Associated Timber Exporters (Ltd.), 
president B. C. Lumber and Shingle Manu- 
f Association, president Security 
Lumber Co. of Saskatchewan, president 
Crows Lumber Co. of Alberta, and a director 


tacturers 


of a number of other lumber companies in 
western Canada Col. Nelson Spencer, who 
became acquainted with Mr. McCormack 
when the latter came 


West paid a tribute to 
s friend in these words “Mr. McCormack 
was a square man in every sense of the word. 
He was square in his dealings with fellow 
business men and square in all human rela- 

ns He was a self made man and a leader 

the lumber industry. A man of little pre- 
he was highly respected by all with 
wh had any relations, and the com- 
munity will be the poorer for his passing.” 
Mr. McCormack was born on Prince Edward 

I d He entered the lumber business 





when 20 His first job was at Rock Creek, 
Mint Ir he became manager of the 
Fi iyson mber Co., and subsequently 
p da ! for the Weyerhaeuser in- 
sts at tutledge until going to British 
bia in 1907 In British Columbia he 


e manager of the Columbia River Lum- 

I Co. at Golden. In 1910 he moved to 
Var iver, and became connected with the 
Lumber Co. and affiliated 
ns In 1914 he was appointed vice 
resident and managing director Canadian 
Western Lumber Co. (Ltd.). and connected 
panies which positions he held at his 
Mr. McCormack was twice married. 


His first wife was Miss Aura Walton whom 
irried in 1887. She died twelve years 

z I 1 2 he married Mrs. Irene Rayner 
\ iver He is survived by his widow, 


l of Vancouver, B. C., and Frank 





‘tes, and four daughters, Mrs. 
ll, and Mrs. H. W. Colgan of 
er, B. C. Mrs x & 


iver, . d Filberg of 
nay and Mrs. Roy A. Dailey of Seattle. 


H. C. BEMIS, 64, died July 21 at his home 
! tmore, N. C.. after being critically ill 
weeks. He was president of the 
wing firms ¢. Bemis Co., Bradford, 
is Redwood Co., Bradford, Mendocino 
“rancisco, and the Bemis Co., 
His extensive holdings 
! le properties in California. Texas, North 
Carolina and Pennsylvania. Mr. Bemis was 
Campbell, N. Y., but went to Brad- 
ford when a young man. He began work at 
nill in Mt. Alton operated by his 
father, and went to other mills as the busi- 
ness grew. In 1903 he entered the lumber 
business for himself, and organized the H. C. 





rCo San Fra 


Robbinsville, N. C 
born ir 


sawn 
a iw 


Bemis Co., a business he bought from the 
late John Smith, Bradford. In 1921 the firm 
was incorporated. with the founder as presi- 
dent He also launched the Saner-Ragley 
Lumber Co., Carmona, Tex. He moved to 
Biltmore in 1930 where he was quite active 
in his plant at Robbinsville. Mr. Bemis was 


a trustee of the First Presbyterian church 
in Bradford for many years before moving 
away, and was active in the Bradford Country 
Club and the Bradford Club. Surviving him 
are his widow. a sister, a half-brother, a 
daughter-in-law, three sisters-in-law, and 
two grandchildren. 


HOWARD ANDERSON, 71, president L. G. 
Anderson & Sons Lumber Co., Franklin, Ohio, 
died of apoplexy July 17 while conversing 
with business associates in his. office. 
Robert Anderson, a nephew, caught the ex- 
ecutive as he slumped to the floor. The de- 
ceased was always affiliated with the busi- 
which his father, Louis G. Anderson. 
purchased in 1876. He was a prominent 32nd 
degree Mason, and was one of the founders 
of the Miami Valley Chautauqua in 1898, and 
has been a director ever since. Mr. Ander- 
son is survived by his widow, two daughters, 
one son, Walter in the lumber firm, and two 
nieces and three nephews. 


ness 


THEODORE H. SMITH, 83, founder and 
president T. H. Smith & Co., wholesale lum- 
ber dealers, died in a Salt Lake City, Utah, 
hospital July 29 of pneumonia. He was the 
father of Dale L. Smith associated with him 
in his business, and Earl V. Smith of the 
lumber company bearing his name, also of 
Salt Lake City. Mr. Smith was born in Niles 
Mich., and learned the lumber business in 
the midwest. In 1876 he became a pros- 


pector in the Black Hills of South Dakota. 
Later he operated sawmills for nine years 
in Bridal Veil, Ore., and went to Salt Lake 
City in 1892. A short time later he estab- 
lished his firm, which has long been one 
of the best known in the mountain dis- 
trict. Mr. Smith is survived by his widow, 
and two sons. 


G. W. JONES, 82, former president G. W. 
Jones Lumber Co., and for the past thirty- 
seven years a resident of Appleton, Wis., 
died at his home July 19. He had been in 
failing health for the last year but had pre- 
sided at the annual meeting of the G. W. 
Jones Lumber Co. in March—the fiftieth anni- 
versary of the firm’s organization. 

For many years Mr. Jones occupied a 
prominent position in the development of 
the lumber industry. While primarily con- 
cerned in lumber manufacturing with timber 
holdings and mill at Wabeno, Wis., he or- 
ganized the first and which, during the 
heyday of the lumber industry, probably be- 
came the largest wholesale hardwood busi- 
ness in the country, with extensive foreign 
and domestic markets. In addition, he was 
interested in the manufacture of Southern 
hardwoods, being president Tendal Lumber 
Co., Waverly, La. 

With the hardwood 
and Michigan nearly 


of Wisconsin 
and that 


timber 
exhausted 

















owned by his own firm nearly all 
Jones had recently been engaged in 
ally liquidating his lumber interests 
North. At the last annual meeting of his 
company he resigned as president, turning 
over the reins to J. N. Fisher, for a number 
of years connected with the firm, to complete 
the liquidation. 

Mr. Jones, whose parents emigrated from 
Wales in the early 1840’s was born in Water- 
town, Wis., Dec. 17, 1853. In 1878 he settled 
in Clintonville. There he engaged in the grain 
and farm machinery trade and started Clinton- 
ville’s first bank. In 1885 he organized the 
G. W. Jones Lumber Co. for the manufacture 
and wholesaling of hardwood lumber, being 
joined soon after by his brother, Frank Jones 
of Manitowoc, who died in 1901, and later 
by another brother, the late H. C. Humphrey 
of Appleton. In 1898 Mr. Jones moved the 
headquarters of his company to Appleton, 
where he has since resided. 

Mr. Jones was active in many of the affairs 
of the community; he was a member of the 
board of trustees of Lawrence college for 
thirty-two years, serving as vice president 
from 1898 to 1934, he was a trustee of the 
First Methodist Episcopal church, and was 
president of the Appleton Y. M. C. A. board 
of directors at the time of the erection of 
the present building. He was a member of 
the Rotary club, the Masonic lodge and the 
Knight Templars, and a charter member of 
the Riverview Country club. He is survived 
by his widow and three sons, Roy H., and 
Robert S., Appleton, Frank, Madison. 


WILLIAM T. HANEY, 78, a veteran lum- 
berman of the south Mississippi district, died 
July 13 in his home at Hattiesburg, Miss. Mr. 
Haney established the Polestock Lumber Co. 
about 1897, and it later became the Hatties- 
burg Lumber Co. of which he was president. 
Two brothers, J. R. and R. B. Haney, entered 
business with him, and the trio owned and 


cut, Mr. 
gradu- 
in the 
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operated as many as twenty-five south Mis. 
sissippi sawmills. Mr. Haney was president 
of the first electric company in his town, with 
the plant operated by the lumber company, 
The deceased was of an inventive turn of 
mind, and developed the switches used op 
railroad tracks and a time lock for safes, 


CHARLES A. TALCOTT, 65, one of the best 
known lumbermen in Oklahoma and a direc. 
tor Southwestern Lumbermen’s Association 
was killed in an automobile accident near 
Tecumseh, Neb., July 18. Mrs. Talcott was 
severely injured in the mishap. He was born 
in Tecumseh and went to Oklahoma in 1909, 
where he started working for the Long-Be]j 
Lumber Sales Corp., in which he advanced 
from manager to auditor. Later Mr. Talcott 
was auditor for the T. H. Rogers Lumber Co, 
and about twelve years ago he entered the 
retail lumber business at Tulsa. Surviving 
are his widow, and a sister. 





MRS. MERIBAH WRIGHT THOMPSON, 609, 
wife of Maurice W. Thompson, secretary- 
treasurer Heights Lumber Co. (Inc.), Al- 
buquerque, N. Mex., died July 15. 3orn in 
Des Moines, Iewa, where in early life she 
was identified with the work of the Y. W.C.4. 
and the erection of its building in that city, 
she was a lumberman in her own right, hav- 
ing been associated with Mr. Thompson in 
both manufacturing, in the vicinity of 
Espanola, N. Mex., and in the Builders Supply 
Company, in Albuquerque. 


FRANK CUTLER SAWTELL, 57, for many 
years engaged in the lumber business at Osh. 
kosh, Wis., died July 19 at a Marshfield hos- 
pital, where he had been taken two weeks 
previously after being taken suddenly ill at 
Rib Lake. He was the son of the late 
Harvey Sawtell, also engaged in the lumber 
business, being associated with the Paine 
Lumber Co. for more than fifty years and a 
director of the firm at the time of his death. 
Mr. Sawtell is survived by his wife, two sons 
and three sisters. 


MRS. WILLIAM D. CONNOR, 70, wife of 
the well known northern Wisconsin lumber- 
man, died at her home at Marshfield, Wis. 
July 16. A native of Wisconsin, Mrs. Connor 
was one of the first women to attend the Uni- 
versity of Wisconsin. For several years she 
taught school at Wisconsin Rapids and 
Auburndale. She married in 1886, and after 
living at Auburndale for about ten years 
moved with her husband to Marshfield where 
they have since resided. 


BARNARD, 87, 


BERTRAM W. for many 
years prominent in lumber and _ building 
circles at Grand Rapids, Mich., died in the 


Ford Hospital at Detroit July 5 while visiting 
the city. Mr. Barnard was the uncle of Col. 
Frank Knox, Chicago publisher, and was ac- 
tive in the financial and political life of his 
city. The deceased and his father built the 
first parochial school in the United States 
which still stands at Boston. Two sons and 
three daughters survive. 


PETER M. OLSEN, 61, president Modern 
Lumber & Millwork Supply Co., and promi- 
nent Tacoma, Wash., business man, died in 
his home at Tacoma, July 21. He had re- 
sided in Tacoma for thirty-two years, all of 
which time he was in the lumber business. 
Mr. Olsen was a member of the I. O. O. F., the 
Pioneers, and the Norwegian Methodist 
church. He leaves his widow, five sons, three 
daughters, three sisters, two brothers, and 
five grandchildren. 


THOMAS E. NEHIL, 44. owner Nehil Lum- 
ber & Supply Co., at Midland, Mich., was 
found dead at his lumber yard by an em- 
ployee July 18 from a gun wound. A shotgun 
was beside the body, and it was thought the 
fatal wound might have been inflicted acci- 
dentally when Mr. Nehil fell down a stairway 
to a lumber loft. He leaves his widow, 4 
son, four daughters, four brothers and his 
mother. 


PERRY KEMP, 66, timber dealer and saw- 
mill operator in Tell City, Ind., committed 
suicide July 24 by shooting himself. 
health is believed to have prompted the act. 
Mr. Kemp was widely known in southern 
Indiana. He had been associated with the 
U. S. Hame Co. of Tell City for twenty years 
or more, sawing timber for the concern In 
southern Indiana and Kentucky. 


FERDINAND RIEDY, 79, president Me- 
chanics Planing Co., died July 18 at his home 
in Evansville, Ind. The widow, a son, an 
two daughters survive. 


B. H. BAINE, prominent Fulton, Miss., lum- 
ber manufacturer, died at West Point hos- 
pital July 13 from injuries received the pre- 
vious day in an automobile crash. He was 
owner of the Baine Lumber Co. at Fulton, and 
formerly was connected with the Houston 
Lumber Co., Amory, Miss. He is survived by 
his widow, four sons and three sisters. 


PHILIP YOST, 68, retired Lincoln, Neb. 
lumber dealer, died July 11 in his home. ae 
owned the Fairmont lumber yard for severa 
years, but it was taken over some time 48° 
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py his brother, J. H. Yost. He leaves his 
widow, four daughters, a son, one sister, 
three brothers and five grandchildren. 


HAROLD G. HOFFMAN, 32, associated with 
nis father, Charles W. Hoffman in the Custom 
Lumber Co. at Abbotsford, Wis., died in the 
nome of his parents July 10 after an illness 
of six months. He was a Mason, and a mem- 
per of the Modern Woodmen of America. His 
parents survive. 


LOUIS J. VAN WIBPREN, 47, president 
Millview Lumber Co. at Kalamazoo, Mich., 
died in the Bronson Hospital in that city on 
July 19 after an appendicitis operation. He 
leaves a Widow, two brothers, four sisters 
and his father. 


THOMAS N. POLK, 55, operator of the Polk 
Lumber Co. in Palestine and Elkhart, Tex., 








AMERICAN LUMBERMAN 


died at his home at Friendship, Tex., July 9. 
Mr. Polk lived in Texas for twenty-eight 
years, and had built up a successful lumber 
business during the depression. His widow, 
two sons, three brothers, ten sisters, survive. 


JOHN VOLLMER, 59, inspector for the Na- 
tional Hardwood Lumber Association for 
eighteen years, died July 23 at his home in 
Grand Rapids, Mich. He was born in Spring 
Lake, Mich., and was a member of several 
Masonic orders. Surviving are the widow, 
one son, two sisters, and two brothers. 


WILLIAM F. CALKINS, 80, _ president 
Brown Lumber Co. of Traverse City, Mich., 
for many years, died at his residence in Mar- 
shall, Mich., July 12. He owned the Traverse 
City Iron Works, and was a director of the 
First National Bank in that city. His widow 
survives. 





News From Lumber Centers 


(Continued from Page 50) 


the month, owing to the prospects for greater 
demands upon. the limited stocks carried by 
retailers. 

Northern Pine trade has been somewhat 
quiet recently, but prices are holding about 
steady. A good deal of competition is com- 
ing from other woods, and dealers are hold- 
ing off in some cases because of a belief that 
prices will go lower. Retailers in most cases 
are keeping down their stocks, but are likely 
to need more lumber to take care of the fall 
building trade. 


Norfolk, Va. 


North Carolina Pine.—July sales have been 
more or less a disappointment, but nearly all 
in the business are optimistic. Retail yards 
and other consumers have been moving out 
alot of lumber, but in spring bought heavily 
to avoid paying higher prices, and are not 
greatly in need of further supplies, there- 
fore will not enter the market as long as 
there is any hope for a softening in prices. 
There has been very little change in price 
of B&better pine, either rough or dressed, as 


unsold surplus at mills is very small. South- 
ern yards continue to buy good air dried 
cear boards, and also small circular-mill 


stock that is kiln dried, because of its cost- 
ing less than large-mill stock. However, the 


juantity of good air dried boards available 
is very small. tough box lumber, also 
dressed and resawn box, have not changed. 
There have been some inquiries for No. 2 


box or No. 3 common but sales recently have 
been light. Dunnage of all kinds, 4/4, con- 
tinues te move well. The disposition of 
manufacturers is either to work part time or 
shut down for several weeks. The small mills 
might be able to sell their framing and also 
ut some special sizes, but if they can not 
move their boards at a profit, they are ina 
hole. Quotations on air dried roofers have 
held at the lower levels reached a few weeks 
ago. 


Memphis, Tenn. 


Southern Hardwoods.—A continued im- 
provement has been noted in demand in both 
domestic and foreign markets. Prices on 
some items have slightly improved, but there 
has been no marked change in those of many 
others. 


Domestic demand has been better since the 

furniture shows. Practically all furniture 
manufacturers are in the market, most buy- 
Ing cautiously, though some, fearful of 
higher prices, have bought fairly large quan- 
ities. Automobile body manufacturers are 
hot buying at the rate they did several 
months ago, but are taking a fairly nice 
Yollume. The box and crate manufacturers 
dave been in the market recently. Manu- 
‘acturers of flooring continue to enjoy a nice 
business, and are buying flooring oak, which 
lem has advanced about $5 a thousand feet. 
Demand from retail yards has been fairly 
satisfactory. 


Export demand has been very satisfactory. 
A large number of orders have been placed 
‘or immediate shipment, and many commit- 
ments have been made for August and Sep- 
‘ember shipment. The ocean rate will go to 
— a 100 pounds for August to Decem- 
J 
Production.— Weather conditions have been 
‘atisfactory, and production has shown gains, 


but not in proportion to the increase in de- 
mand. Logging can now be done in most 
sections of the South. 


Detroit, Mich. 


The feature of the local lumber market 
seems to be the steady demand that continues 
right up into the summer. The crop outlook 
was never better and the summer resort sec- 
tion of northern Michigan is enjoying the 
best season in six or seven years. Whole- 
sale lumber prices are strong. The tendency 
seems to be slightly upward in most species, 
with the possible exception of yellow pine. 
Both maple and oak flooring are sustaining 
advances. Hardwoods, white pines and 
cypress are holding their own, and fir and 
red cedar products are very strong, with un- 
settled labor conditions still prevailing on 
the west coast. 





Proposed Law Will Protect 


Dealers 


WasHIncTon, D. C., July 30.—The bill (H. R. 
8519) in which the material men of the coun- 
try have been so much interested has been 
passed by the House of Representatives “re- 
quiring contracts for the construction, altera- 
tion, and repair of any public building or pub- 
lic work of the United States to be accom- 
panied by a performance bond protecting the 
United States and by an additional bond for 
the protection of persons furnishing material 
and labor for the construction, alteration, or re- 
pair of said public buildings or public works.” 
The bill has now gone to the Senate for action. 

This bill has been backed by all material men, 
including the National Retail Lumber Dealers’ 
Association which showed much interest in its 
passage. The bill really provides for dual bond 
for construction and is essentially for the pro- 
tection of material men. 





British Columbia Movement 
Below Last Year's 


Vancouver, B. C., July 27.—Shipments of 
lumber from British Columbia have shown a 
decrease of 6.4 percent this year, according 
to official records of the Pacific Lumber In- 
spection Bureau, covering the six months ended 
June 30. In that period, British Columbia 
shipped only 399,391,555 feet, as compared with 
426,872,896 feet in the first six months of 1934. 
Over the same period, Washington and Ore- 
gon showed gains of 36.1 percent and 57.2 per- 
cent, respectively. To the end of June, Wash- 
ington had shipped 691,789,484 feet, and Oregon 
224,089,124 feet. Shipments of logs and bolts 
from British Columbia totaled 38,807,705 feet 
over the six months. For June alone, how- 
ever, British Columbia led Washington and 
Oregon, shipping 61,186,900 feet of a total of 
123,919,781 feet shipped by the three combined. 





Erosion has ruined fifty million acres of once 
fertile land for growing crops, a survey by the 
Soil Erosion Service of the Department of 
Agriculture shows. 














How to Figure Costs for Advertising 
, In Classified Department 





ee SUNY voucuessoaisacteackuansans 30 cents a line 
' Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinarx length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN, 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St, Chicago, Ill. 





Too Late To Classify 


ATT’N VISITORS! IN TOURING BLACK HILLS 


This summer, remember that we are headquarters 
for Thoma Glass Replacements for all makes of 
cars. LASH LUMBER COMPANY, Hot Springs, 
s. D. 











WANTED | 


Salesmen 


AGGRESSIVE DISTRICT SALES AGENTS 


To introduce and represent us selling the Howard 
Adjustable Cabinet Ironing Board to millwork job- 
bers and dealers. Established with Northwest 
trade for three years and listed in new Northwest 
Millwork Catalogue No. 34. Reference furnished. 
The only adjustable height built-in ironing board 
on the market. Protected by U. S. and Canadian 
patents. Popularly priced. Favorable freight 
rates from this district, both rail and water, per- 
mit loading in mixed cars with other lumber prod- 
ucts at carload rates. Will pay liberal commis- 
sion including repeat business and exclusive ter- 
ritory. In reply state territory covered, previous 
experience and reference. 

THE CHINOOK MFG. CO., 520 Kulien Bldg., 
Seattle, Wash. 
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Salesmen 
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SALESMEN NOW CALLING ON LUMBER 


And building material dealers ‘represent 
medicine cabinet manufacturer, splendid 


tunity. Protected territory. 
Kay—#420 12th Street, Brooklyn, N. 





Employees 





WANTED: BIG OPERATION MANAGER 


Owner large tract high quality virgin Pine timber 


readily accessible Mexican National R. 


ning to install major operation. Want 
complete charge installation and operation. 
have background experience steep incline 
Timber up 10,000 ft. level. R, R. on 
level. A big job for a big man. Adequate com- 
pensation. Write fully in complete confidence to 
“MM. i 


51," care American Lumberman, 





WANTED—SUPERINTENDENT 


Thoroughly experienced in the manufacture 

cial and odd millwork, veneer doors, cabinet work 

and interior trim. State age and experience. 
Address “L. 83,'" care American Lumberman. 





WANTED—FOR MISSOURI CITY, BY LUMBER 
. COMPANY 


Man capable of taking charge of Mill, special Mill- 


work, and Stock Millwork Department. 
record of results on former position. 
salary, experience, etc. Confidential 


Address ‘‘M. 43"' care American Lumberman., 





WANTED: EXPERIENCED MAN 


To wait on retail lumber trade here steady. 


swer fully 
Cc. M. CHRISTIANSEN CO., Phelps, 





WANTED: LUMBER INSPECTOR 
With full knowledge of National Hardwood / 


ciation rules 


Address “M. 55,"’ care American Lumberman. 





Employment 


~—errorrrrrrrrrrrerrererereeraeereraeraeraerrerrrrerreeeye"—" 


RETAIL LUMBERMAN 
Very energé tic lumber and woodwork 
salesman- 
work desires 





le connection 


dealer or group of smaller yards. Central 


preferred. 


Address “M. 46" care American Luml 


Now employed 





FOREMAN OR WORKING FOREMAN 


Good all around on mill and cabinet work. 
Address “L. 79,’’ care American Lumberman. 





AN EMPLOYED LUMBER-BUILDING 


Material executive—experienced all phases 


and special millwork—wholesale and 


ing place that will strengthen future 


Hard worker, knowledge, ability 


Address “M. 61," care American Lumberman. 





MILLWORK ESTIMATOR, SALESMAN, 


Detailer, supt. and manager both stock 
cial, wholesale and retail Successful 


and salesmanager 


Address ““M 3,”’ care American Lumberman, 





YOUNG MAN, AGE 26, TECHNICAL EDUCATION 


Practical, industrious, desires position 


company eventual possibilities; go anywhere, sé 


no object 


Address M.64."" care American Lumberman. 





WANTED—POSITION AS SALESMAN 


Or Eastern sales manager with progressive manu- 
facturer or wholesaler interested in i i 
sales, developing markets and aiding 
in selling his product. Extensive experience 
producing and selling all types of wood 


better type of trade. 


Address “L. 97°" care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the peper eet 
reaches the people. We can help you. 
LUMBERMAN, 431 8S. Dearborn St., 
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FOR SALE 











Lumber and Dimension 


ws 


WANTED CORRESPONDENCE 
With dependable mill which can fill orders cover- 
ing Hickory Squares and Dowels. 
Address “M. 42". care American Lumberman. 














WANTED 
Deep Swamp Tidewater Tupelo. 
Address ‘‘M. 60,"’ care American Lumberman. 


CORRESPONDENCE FROM SUPPLIERS 


For C/L orders 7/8 and 13/16 D2S_ kiln dried 
Beech, Cherry, Red Gum shorts 8”/16” long. 
Address ‘‘M. 58,’ care American Lumberman., 


Timber and Timber Lands 


LARGE TRACT VIRGIN TIMBER, 
Pine preferred, with or without mill. 
Address ““M. 52,” care American Lumberman. 














Miscellaneous 
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WANTED TO BUY—CARLOAD LOTS OF PITCHY, 


resinous Yellow Pine waste material, such as 
chips, slabs, short lengths, cores, etc. 
Address “M. 56,” care American Lumberman. 


Used Machinery 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$40 per ton, less the freight. 
MINER HOE Ww ‘ORKS, Meridian, Miss. 











ONE LATE MODEL 200 KW GENERATOR 
With direct connected engine 220 Volt, 3 Phase, 
60 Cycle, A. C. current, complete with switch board 
and exciter, preferably a Uniflow Engine. 

GRAYSON LUMBER COMPANY, Birmingham 
Alabama. 


TENONERS, — AND DOUBLE ENDS 


rect motor drive 
a STONE. “16912 Fairfield, Detroit, Mich. 








WTD—MED. HEAVY 3 OR 4 BLOCK CARRIAGE 


hand set with board and hammer dogs. Must be 

in good condition. Could also use twin engine 

feed works. Give full description and price. 
Address ‘‘M. 48"’ care American Lumberman. 


WANTED—STAVE SAW IN GOOD CONDITION 


Address “M. 57,”" care American Lumberman. 


FOR SALE 


ee eee ee es 


felon Opportunities 


FOR SALE OR RENT (IN ILLINOIS) 


Electrically Equipped Wood Shop—doing business 
in building material. Each machine separate motor. 
Address “‘M. 29" care American Lumberman. 


AN OPPORTUNITY TO SECURE GOOD RETURNS 


On investment of few thousand dollars. Live going 
wholesale busines needs add. capital. Covers Conn., 
N. Y., including L. I. Address “M. 34" American 
Lumberman. 




















1ST CLASS VENEER AND PACKAGE PLANT 


Now operating complete with dry kiln and all 
equipment. Profitable contracts on hand, plenty 
timber. Can be bought at exceptional bargain 
and easy terms to settle estate. Location Texas. 
Address ‘“‘M. 59,’’ care American Lumberman. 





WANT YELLOW PINE STUMPAGE SUITABLE 
FOR PILING OR POLES AND POSTS 


Offer high class apartment income property in 
Northern City in exchange for tract of piling or 
poles and posts stumpage. About $75,000.00 propo- 
sition. Will deal quick if you have something 
worthwhile. Submit details as to location, etc. to 
“M, 62” care American Lumberman. 





Retail Lumber Yards 


FOR SALE—LUMBER YARD WITH MILL 





Located in Western Pennsylvania city of 30,009 
Established business for 20 years. Allegheny River 


frontage. Railroad sidings. 


Inquire ESTELLA ABBOTT THORP, Executrix 


Edgar Thorp Estate, Franklin, Pa. 





FOR SALE 


Lumber, Coal and Builders Supply yard in town 


of 700, thumb of Michigan. 
Address ‘‘M. 54,” care American Lumberman, 





A BARGAIN FOR CASH—NORTHERN WISCONSIN 


Lumber, Builders Hardware, F'arm Implement & 
Fuel Business. Good volume cash farm trade. 


Large territory. 
Address “M. 36’’ care American Lumberman. 





MEDIUM SIZE—LOCATED METROPOLITAN 


District St. Louis—City of 70,000. Best Located in 


City—Coal Could Be Added. 
Address “M. 45” care American Lumberman. 








LINNEUS, MO., AND GRAND RIVER, IA., YARDS 


No competition. Necessary discontinue retail busi- 


ness; property priced right. 


BENNETT LBR. Co., R. A. Long Bldg... Kan- 


sas City, Mo. 





Lumber and Dimension 





FOR SALE: 200 M FEET 1” MIXED OAK 


No. 1 Com., No. 2A Com., 3A Com. Our Mill Cov- 
ington, Va., C&O; Petersburg, Va., B & O. Will 


take Oak Flooring for pay if desirable. 
COTTON & HANLON, Odessa, N. Y 





LINE YARDS 
Interested in Douglas Fir and all West Coast 
lumber products. Save time, trouble and ex- 
pense. Send us your inquiries. Direct mill quo- 
tations sent you promptly. Favorable prices, 


superior quality, unlimited stocks, dependable ship- 


ping. 


WEST COAST LUMBER SALES, 1812 Oak St, 


South Pasadena, Calif. 





WANTED: DIRECT CONNECTION 


With wholesalers to handle No. 2 Dimension and 
Georgia Roofers. No commission men. Dry, well- 
graded stock from dependable mill. Draft terms. 

SPALDING LUMBER COMPANY, Griffin, Georgia. 





FOR SALE 


Good Stock Oak Flooring, Silos and Storage Tanks 
TIMBERVILLE HARDWOOD COMPANY, Tim- 


berville, Virginia. 





FOR SALE 


10,000 ft. %” No. 2 Com. & better beech; 100 M ft. 


4/4 No. 2 Com, and better winter sawn Basswood. 
Address ‘‘M. 50,” care American Lumberman. 





FOR SALE 


200,000 ft. No. 3 8/4, band saw beech, maple and 
birch, full thickness, good lengths and widths; one 


to two years dry. 
E. H. SHELDON & CO., Muskegon, Mich. 








WE SOLICIT YOUR INQUIRIES 





pattern. Submit full size details. 
Address “IL. 96’ care American Lumberman. 





Logging Ry. Equipment 
LLLP L LTT 
FOR SALE—30 STANDARD KILBY LOG CARS; 


Forty thousand pound capacity; specifications No. 
42. In good condition except wooden parts. Price, 





$65.00 each, f.o.b. DeKalb, Miss. 


K and M LUMBER COMPANY, DeKalb, Mississippi 
aaa 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified or 1 


tion of the AMERICAN LUMBERMAN, 431 
Dearborn St., Chicago, Ill. 


4/4, 5/4, 6/4, 8/4, 10/4 & 12/4 No. 1 & Bet. Birch. 

4/4, 5/4, 6/4, 10/4 No. 1 & Bet. Maple. 

4/4. 6/4, 8/4, 10/4 & 12/4 No. 1 & Bet. Elm. 
JAC 


KSON & TINDLE, Inc., Grand Rapids, Mich. 


ORDERS WTD. FOR BASSWOOD MOULDINGS 


In sizes of %x% and under. Lots of 25M each 
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